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Your City’s Not Immune! 
| CORES of merchants in Boston needed riot and civil commotion 
| insurance last week. Their employes weren’t striking. They 
didn’t even have the enmity of the mob. But they lost heavily. 
The policemen were on strike, and the ever present spirit of looting, 
And do you suppose there are any Boston merchants who wish that 
\ 
IN 





One store after another had its windows broken, and displays and 
stocks on shelves and counters were appropriated. Even sailors— 
symbols of the law—participated. 





evident in some people all the time and dormant in most people the 
greater part of the time, took possession of thousands. 

Isn’t there a lesson in this for every merchant, everywhere? 

their agents had proposed strike, riot and civil commotion insurance 
to them, had insisted on them taking this protection? 

Is the police force of your city possessed of any higher sense of duty 


than that of Boston? Is your force, even though it be composed 
of but a few men, any more unnecessary than that of Boston? 


No, no city is immune! 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN. Manager J.C. HARDING, Assistant Manager W. H. LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager 


JOHN C. DORNIN, Assistant Manage 


Agencies in All Prominent Localities Throughout the United States and Canada 
General Marine Managers: TALBOT, BIRD & Co., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 
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Holel Atlantic 


An hotel of convenient location, homelike 
accommodations and excellent service. 


Cafe 


of national reputation 
450 Rooms - #152 up 


Clark Street. near Jackson Blvd. 


Near Post ice & Board of Trade 
Write for folder with map Of di 
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Organized 1829 





NINETY YEARS OLD 


HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 


ELBRIDGE G. SNOW, President 


Charter Perpetual 
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ican Independence was 


good business practices. 


| “Nothing humbler than Ambition when it is about to climb’’— Benjamin Franklin. 


AMBITION has been called the mainspring to 


action. Without it there would be no progress, 
no growth. For nearly a century, starting in the city where Amer- 
born, THE FRANKLIN FIRE INSURANCE 
COMPANY of PHILADELPHIA has aspired to furnishing the highest type of 
insurance indemnity and to prove itself worthy of the confidence of its loyal Agents 
and its Policyholders. Under the new Management, as if born again, the ambition 


of the company is still to render a bigger and better Service to its agents by a hearty 
| cooperation in all matters of mutual interest and by supporting unhesitatingly 
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Statement, July, 1919 
Ge Cee e Tere ere $5,046,316.10 


oe errr err ee 1,000,000.00* 
DN 55.4206 spew tate 2,835,817.16 
Pen NS 0 civ ndeenkvien 1,210,498.91* 


*Surplus as regards Policyholders, $2,210,498.91 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, — 
Hail, Marine, Profits and Commissions, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage, Use and Occupancy, Windstorm. 
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For the Good of America— 
\ 
Hard work, wise and careful spending, and orderly ; VA 
duct lead straightest t rity and progress = 
conduct lead straightest to prosperity progress. ‘iin 
Riots and disorder bring good to none and harm to a 
many. Insurance against damage by Riot and Civil her 
Commotion is issued in response to the demand growing ni 
out of conditions past and present. . whe 
mit 
The Fidelity-Phenix wants to see the United States of 
peaceful, for the good of all Americans. Such quiet and oo 
order throughout the Republic as to make Riot and Civil his 
Commotion Insurance a dead issue, would be infinitely = 
more welcome than all the riot premiums of America. side 
© < 
The Fidelity-Phenix will write Riot and Civil Com- 
motion Insurance as long as the need and demand me 
exist. But--- tion 
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Order and development are better than unrest and the 
destruction. ‘ig 
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Fire Insurance Company oe 
Cash Capital : : HENRY EVANS oy 
$2,500,000 Home Office: 80 Maiden Lane, New York President atten 
Canadian Department Pacific Coast Department Western Department ne 
W. E. Baldwin, Manager C. E. Allan, Secretary C. R. Street, Vice-President 
17 St. John St. Insurance Exchange Building ~ 137 South La Salle St. ge 
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WESTERN UNION 1 
ANNUAL CONVENTION 


WS 


Meeting Is Being Held at White 


Sulphur Springs Under 


Favorable Auspices. 
NO SHARP ISSUES SEEN 


President A. G. Dugan Comments on 
Some of the Vexing Questions 
Before the Organization 


BY C. W. VAN BEYNUM 

WHITE SULPHUR _ SPRINGS, 
VA., Sept. 17—The annual meeting of 
the Western Union started today un- 
der very favorable auspices. There is 
a goodly attendance of the eastern 
officials and the western 
here in large numbers. There are two 
notable absentees. Charles R. Street, 
western manager of the Fidelity-Phenix 
who is chairman of the governing com- 
mittee, is detained at home on account 
of important business and could not 
get here. H. C. Eddy, western man- 
ager of the Commercial Union is at 
his office being absent for the first 


time since he joined the Union. His 
home office manager has arrived on this 
side and Mr. Eddy felt it necessary to 
be at his command. 


people are 


Other Insurance Meetings 


There is much activity about the 
hotel as the annual meetings of the Na- 
tional Association of Casualty & Surety 
Agents, the International Association 
of Casualty & Surety Underwriters and 
the National Council of Insurance Fed- 
erations are being held here. This 
has brought a number of eastern com- 
Pany notables and general agents from 
different sections of the country. There 
will be a joint banquet at which all the 
organizations meeting here will be rep- 
resented. There is much interest in 
golf as the links here are in perfect 
condition. Many of the insurance 
people arrived here on Sunday and 
spent the day on the course. 

There is an absence of sharp issues 
at the meeting this year. The business 
being disposed of will be largely of a 
routine nature. 


President Dugan’s Address 


President A. G. Dugan presided at 
the meeting and in his address called 
attention to the elimination of the 10 
Percent surcharge and the condition in 
which it left the companies. He said 
that the companies endeavored by 
every possible means to convince the 
msurance commissioners that the ex- 
Pense of operation had increased since 
the surcharge was put on and that it 
IS as necessary now as it was during 
the war. However, the companies 
have yielded gracefully but it leaves 

efore them the problem of providing 
for the future. President Dugan said 
that the question of rating must be 
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CHANGES IN THE FIELD 


WETZEL LEAVING NORTHERN 


Major R. Wilson Goes to the Eliel & 
Loeb Companies in Indiana 
and Illinois 


Richard W. Wetzel, Ohio special 
agent of the Northern of New York, 
has been appointed special agent of 
the Great American and American 
Alliance to assist State Agent R. T. 
Huggard in Ohio. Mr. Wetzel was 
formerly connected with the National 
Inspection Company of Chicago and 
also traveled for the Central Manufac- 
turers Mutual. He is a first-class in- 
spector and a good field man. 





Major R. Wilson 


H. C. Upham of Indianapolis, man- 
ager for Indiana and Illinois for the 
fire companies of which the Eliel & 
Loeb Company of Chicago are general 
agents, announces the appointment of 
Major R. Wilson as special agent for 
his territory. For the past five years 
Mr. Wilson has been special agent in 
the farm department of the American 
of Newark for Indiana and prior to 
that was for three years in the local 
agency business at Shelbyville, Ind. 
He will enter upon his new duties 
Oct. 1. 


Harry S. Cole 


Harry S. Cole of Marshall, Ill, a 
well known local agent there, who 
formerly traveled for the Home, has 
been appointed special agent in IIli- 
nois, working under the supervision 
of the State Agent Fred D. Hess. 


Gus J. Daseke 


Gus J. Daseke has been appointed spe- 
cial agent of the North America for In- 
diana, to succeed John R. Davis, recently 
resigned as assistant to State Agent H. L. 
Barr, Mr. Daseke has been in the local 
agency business at Wabash, Ind., for 
the past four or five years and will take 
his new position Oct. 1. 





A. J. Murphy 


A. J. Murphy, special agent of the 
Commerical Union for five years past, 
has accepted a position as special agent 
for the New England field, Connecticut 
excepted, for the Security of New Haven, 
effective Oct. 1. Mr. Murphy started his 
career in a large Portland, Me., agency 
and later became special agent for the 
London Assurance, five years ago going 
to the Commercial Union. He has held 
many important committee appointments 
in the New England Exchange and 
served with distinct credit. 





Arthur A. Braband 


Arthur A. Braband has been appointed 
Cook County special agent of the New- 
ark Fire. He was formerly with the 
National Liberty and more recently in 
the Cook County department of the 
Pennsylvania Fire. He has been in the 
insurance business for nine years and 
will make a good record in his new con- 
nection. 


Ralph B. Ives, vice-president of the 
Aetna at the Western department, has 
been elected to membership in the West- 
ern Union. ; 
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Total Amount Up to Sept. 1 was $169,- 
741,575—Premiums Are Keeping 
Up Well 





The losses by fire in the United 
States and Canada during August, as 
compiled from the records of the 
“Journal of Commerce,” aggregate 
$24,526,000. These figures of the na- 
tion’s destruction of property for one 
month, large as they are, do not come 
up to the record of August last year, 
when the fire waste reached $31,476,- 
650. The record for the first eight 
months of this year shows an estimated 
value of property destroyed of $169,- 
741,575. This is decidedly better than 
the figures of the same months of last 
year, which reached $200,096,285. 


Sight Months’ Losses 


The following table gives a compari- 
son of the losses by months for the 
first eight months of this year, with 
those of the same months of the two 
preceding years: 


1917. 1918. 1919. 
Jan... $36,431,770 $37,575,100 $23,446,325 
Feb... 29,587,660 20,688,155 26,891,950 
Mar 17,523,000 20,278,980 22,201,900 
Apr. 8,597,225 20,108,900 15,484,750 
May. 24,968,800 20,545,900 16,516,300 
June.. 15,513,270 24,890,600 20,475,756 
July... 16,143,050 24,537,000 20,108,600 
Aug 21,751,100 31,476,650 24,526,000 





Total. $180,515,875 $200,006,285 $169,741,575 
Big Losses of the Month 


Of the twenty-three fires credited with 


causing losses of $200,000 or over, the 
following are worthy of special note: 

Location—Description Amount 
Detroit, Mich., factory plant, lum- 

We ee OEE i. ded cc o0sdeenesc $1,675,000 
Port Colborne, Ont., Government 

grain elevator .....cceccccces 1,800,000 
Bliss, N. Y., 71 buildings....... 500,000 
Sandusky, Ohio, hotel.......... 500,000 
Superior, Wis., sack storage 

MEINE 6 apd sdcctawnenenteeeqsas 1,000,000 
Winston-Salem, N. C., wagon 

SOG 6 6k 6 Cake eennasnneeunna 500,000 
Little Rock, Ark., business blk.. 300,000 


Rock Island, Ill., tractor factory 1,500,000 
Side Lines Active 


August, from a fire underwriting point 
of view, was not a good month compared 
with the general average of summer 
months; but there was a better influx of 
premiums than is the average at this 
season. These, however, were in a meas- 
ure offset by cancellations on account of 
stock reductions. On the other hand, 
companies writing the side lines to fire 
insurance, such as tornado, hail, explo- 
sion and strike insurance, and particu- 
larly the latter, have beer fairly busy, 
and the income from these sources com- 
pensated for any less favorable results 
on strictly fire hazard business. Under- 
writers generally recognize that at pres- 
ent the chief controlling factor in the 
fire insurance business is the disturbed 
industrial situation. 


Insurance Loss Is Light 


NEW YORK, Sept. 17.—From meager 
returns had thus far from Texas, the loss 
to insurance companies as a result of 
the great storm that swept the Gulf 
Coast Sunday night will be very slight. 
The territory has not been a profitable 
one for tornado insurance for years, and 
in 1917 rates for the business were dou- 
bled, which accounts in a large part for 
the limited amount of insurance car- 
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RUSH FOR RIOT 
COVERAGE IN BOSTON 





Local Offices Remain Open Until 
Midnight to Meet Demand 
for Protection 


CONFUSION AS TO RATES 


City Liable Under Law for Bulk of 
Losses—Full Fite Protection 


Plans Made 
BOSTON, MASS., Sept. 17.—For 
some months past, during the un- 


settled labor conditions, Boston insur- 
ance firms have been advertising gen- 
erously the innovation of “strike, riot 
and civil commotion insurance.” Since 
the police strike started, no more ad- 
vertising is necessary. 

Strike, riot and civil commotion in- 
surance has been a “selling over the 
counter” proposition for nearly a week 
now and to accommodate the rush in- 
surance offices have been kept open 
daily until midnight, with all forces, 
except the girls who have been sent 
home early, and under escorts to pre- 
vent their being harmed, working their 
hardest to check up the new business. 
No one knows just what loss was sus- 
tained in the riots of Tuesday night 
and no one knows, either, just what 
amount of new riot and civil commo- 
tion and burglary and theft insurance 
has been written the past week. 

Question as to Liability 

Since all the damage was due to riot- 
ing there was some question as to 
whether the insurance companies were 


liable under the usual policies. There 
has been little disposition shown to 
evade any responsibility for losses, 


however, and insurers have had their 
claims settled as fast as they have ap- 
peared up to date. In the stress of 
affairs, few have applied to the insur- 
ance companies for settlement, being 
content merely to report their losses. 
Agents have asked that insurers keep 
tab on their damage and make up as 
full reports as possible for adjustment 
later. There being no police to record 
property damage, breakage or theft, the 
volume of claims, making it impossible 
for the companies to furnish sufficient 
adjusters, have made such a course 
necessary and both sides have shown 
a very cheerful disposition. 
Law Makes City Liable 


The situation is rendered less em- 
barrassing to the insurance company in 
view of a statute which renders the 
city liable for practically 75 percent 
of all damage done. The insurance 
companies will pay their losses in full, 
therefore, and look to the city later for 
reimbursement. 

The harvest which the companies 
have reaped has been in the matter of 
premiums on strike, riot and civil com- 
motion and burglary cover. The week 
during which the policemen’s strike 
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hung in abeyance found all the wise, 
far-seeing firms and individuals seek- 
ing protection before the Wow struck. 
Most of the big plants and wholesale 
and retail establishments had secured 
protection at regular rates before Tues- 
day. The night of terror which imme- 
diately succeeded the strike drove the 
remainder pell mell to the insurance 
offices. If any doubting ones were 
left over the killing and wounding of a 
score on Wednesday night completed 
the scare. 


Confusion as to Rates 


There being a holiday in New York 
owing to the arrival of General Per- 
shing, the explosion conference did not 
get into action until a day or two after 
the actual outbreak in Boston. As a 
result there was all kinds of confusion 
as to rates on riot and civil commo- 
tion business. Many of the agencies 
were writing straight rates right 
through to Saturday while others had 
received word that the rates had been 
tripled. Apparently agents wrote the 
business at the regular rate until the 
irregular mail service placed in their 
hands the orders for triple rates. 

The amount of business written is al- 
most anyone’s guess. But judging from 
the outside figures given by the lead- 
ing agencies property to the total value 
of $300,000,000 has probably been cov- 
ered by riot cover and kindred policies 
during the past ‘week. None of the 
offices profess to have checked up their 
books but John C. Paige & Co. claim 
to have passed $80,000,000, writing pro- 
tection for over $1,000,000 during last 
Friday evening alone; Field & Cowles’ 
writings will show $50,000,000 more, 
Hinckley & Woods $40,000,000, O’Brion 
& Russell $50,000,000 and so on down 
the list. 


Written on One-Year Policies 


The business has been written on 
policies for one year, with a provision 
that the same cannot be cancelled within 
three months, A 20 percent discount 
is allowed by the year, but if policies are 
cancelled at the expiration of the three 
months term the premium is 40 percent 
of the annual rate. Most of the policies 
have also stipulated that the cover must 
be for at least 50 percent of the value 
insured, 

The customary base rate of 10 cents, 
with the various additions which make 
the lowest net rate about 22% cents per 
hundred, and running all the way from 
that to 45 or 50 cents, was in effect up to 
Wednesday when the triple charge of- 
ficially went into effect. The bulk of 
the Boston business, coming as it did 
before the outbreak, was written be- 
tween 25 and 37 cents and on this basis it 
is estimated the premiums turned into 
the Boston agencies amounted to more 
than $1,000,000 as a result of the walk- 
out of the police. The total premiums 
received will proably be nearer $1,500,000. 


Fewer Automobile Thefts 


It is an interesting commentary upon 
the State Guard efficiency, as compared 
with the regular police, that fewer auto- 
mobile thefts have occurred during the 
week. What insurance men, especially 
in automobile theft lines, fear most, is 
the after result, when the hundreds of 
crooks who are believed now to be in 
Boston decide it is time for them to get 
out. There is a very prevalent feeling 
that these men will not go out on the 
trains, nor will they walk, but rather it 
is feared and rather expected that they 
will appropriate the automobile most 
conveniently located and which for the 
time being is unguarded. 


Will Provide Fire Protection 


Fire Commissioner Murphy does not 
propose to be caught with a disorganized 
fire department if men attempt to strike 
in sympathy with the Boston police. 
Most extensive preparations have been 
made for manning the department in 
such an emergency. While all the offi- 
cers of the department have passed 
resolutions declaring they will not quit, 
the rank and file still are talking strike 
and propose to take a strike vote. The 
preparations made will provide for prac- 
tically full operation of the department. 
However, the National Board has two of 
its best engineers here. Several en- 
gineers of fire apparatus manufacturers 
are in the city and every inspector and 
engineer of the New England Exchange, 
the Boston Board, and the Underwriters’ 


SERVICE STATIONS IN 
NEW YORK FOR AGENTS 


How Companies Capture Business 
in the Big City for Their 
Agents 


MEETING MODERN COURSE 


Eastern Brokers Control Lines in All 
Sections and Offer It to Local 
Offices 


BY NORA VINCENT PAUL 
NEW YORK, Sept. 16—In New 
York it is a familiar sight to see in 
the windows or hanging on the walls 
of a big fire insurance office the no- 
tice, “Risks bound anywhere in the 
United States or Canada.” The fre- 
quency with which this sign is seen is 
an indication of the growth of a serv- 
ice that is not very much beyond 10 
years of age. About a decade ago the 
fire insurance business of the country 
commenced to concentrate in New 
York City in a rather marked degree. 
This came about principally as a re- 
sult of big industrial and mercantile 
concerns, and financial enterprises of 
all kinds establishing headquarters in 
New York. It naturally followed that 
the insurance business of concerns hav- 
ing such metropolitan headquarters 
was placed in New York City. 


Agents Feel the Pinch 


Gradually agents commenced to feel 
the pinch of this movement. In all 
parts of the country various local prop- 
erties were lost to local agents as the 
line was captured by a big eastern 
broker and placed from New York 
City. In the early days the New York 
companies had an advantage because 
of the fact that they were located in 
New York, and could get in touch 
with the brokers placing the- business. 
Hence when a line was to be placed, 
the company located in New York got 
in touch with the broker handling the 
business and had it written so as to 
protect its various local agents. By 
this method agents who had lost a 
line a few years ago were suddenly sur- 
prised to have their New York com- 
panies present them with policies to 
sign involving a 5 percent commission. 
Half a loaf was better than no bread 
and the agents were glad to comply 
althought there were at first, of course, 
some recalcitrant individuals to deal 
with. 


Establish Service Stations 


Perhaps the New York Underwriters 
was the leader in this movement. As the 
value of the plan dawned on other com- 
panies not located in New York special 
service offices were established. The 








men, have been requisitioned for service 
with the fire department. These men are 
today at the fire stations inspecting ap- 
paratus and preparing to take up active 
work. In fact the fire interests of Bos- 
ton are today without the services of 
any of these inspectors. 


Overseas Men Enlisted 


Overseas men, who served as _ en- 
gineers, are also enlisted. Forty men 
qualified for fire work today came from 
New Bedford and other cities are fur- 
nishing quotas. It is planned if the 
Boston men vote to strike that immedi- 
ately the entire regular force will be 
ordered to man the department appa- 
ratus and by demonstration show that 
the apparatus: has not been tampered 
with and is ready for active use. Sub- 
stitute engineers and forces will then 
take charge and the firemen will at once 
be replaced. It is estimated that a com- 
plete new force of competent engineers 
and fire fighters has been provided, equal 





Bureau of New England, totaling fifty 


Aetna was one of the early companies to 
create a New York office for the benefit 
of its outside agents and the North 
America now has an important office for 
this purpose. Nearly all of the big com- 
panies not located in New York City 
now have special service offices in the 
metropolis. Those in charge of these 
offices cultivate the big brokers who 
handle the large lines. The head of one 
of these offices said the other day that 
even now local agents do not fully ap- 
preciate just how much benefit may be 
derived by working in close cooperation 
with the New York service office. 


Value to Agents 


“Once an agent can be made to under- 
stand just how much value our office 
may be to him we commence to get from 
him the same sort of service that we are 
trying to render at this end of the line,” 
said a New York manager the other day. 
“For instance, when an agent loses a 
local property he should not get the idea 
that the business is lost for all time. If 
he can find out who has captured the 
line he should let us know. He should 
continue to do a certain amount of culti- 
vation work locally, if only in a limited 
way. If he can keep a connection with 
some one of the firm’s executives he can 
at least know if there is any change in 
the company’s insurance plan and if the 
line changes hands he can let us know. 
If the business is shifted to another 
broker it might be possible for us to get 
a good sized slice of it if we were in- 
formed that the business was being dis- 
tributed. We could at once get active at 
our end of the line. 


Can Save Some Business 


“Another thing, if any changes of a 
physical nature are made in the risk we 
could pass this information on to an- 
other broker who might be able to get 
in on the line, as a result of suggesting 
improvements in construction that might 
bring a lower rate. Local agents should 
have less hesitancy in dealing with New 
York offices of their own companies. 
Somehow many have formed the impres- 
sion that in establishing connections 
with the New York office of any one of 
their companies they are in effect deal- 
ing with brokers who are not working 
in their best interests. This is not so 
because most offices of this character are 
purely company branches established 
sclely for the purpose of being of assist- 
ance to local agents and for the saving 
of at least a part of the premium that 
might otherwise be lost entirely. Local 
agents who upon losing a good sized line 
merely become disgruntled and make no 
further effort to regain it are adopting 
a short-sighted policy. Cooperation with 
our office or others like us might mean a 
saving of at least part of the premium 
that is otherwise lost entirely.” 





Convention Speakers Secured 


Acceptance of invitations to address 
members of the National Association of 
Insurance Agents at their annual gath- 
ering at Louisville on Oct. 14-17, have 
been received from Thomas B. Donald- 
son, insurance commissioner of Pennsyl- 
vania; W. F. Dunbar, manager South- 
Eastern Underwriters’ Association, and a 
former insurance commissioner of Ten- 
nessee, and T. H. McGregor of Austin, a 
state senator of Texas and former chair- 
man of the Texas Industrial Commis- 
sion. Senator McGregor is a recognized 
authority on industrial problems. 

Pennsylvania now calls for oral as 
well as written examinations from ap- 
plicants for local agents’ licenses, and 
Commissioner Donaldson is a staunch be- 
liever-in protecting the legitimate agent 
against the competition of the side-liner. 

As the South Eastern Underwriters As- 
sociation recently decided to appoint a 
standing committee to confer with rep- 
resentatives of the National Association 
of Insurange Agents upon matters of 
common concern, Mr. Dunbar’s sympathy 
with such procedure is assured. 





Miscellaneous Notes 


R. Hill Stewart, general manager of 
the Caledonian, who is shortly to visit 
the United States, will sail from South- 
ampton within the next few days. 

James Allan Cook, general manager 
of the Scottish Union & National, is 
expected in the United States within 
the next week or so. 

President Otho E. Lane of the Niagara 
Fire, and Paul Sommers, formerly state 
agent of the Scottish Union and now in 
the local business in Cleveland, are en- 
joying their vacation in Colorado. 





It is too bad that we can’t take our 
obituaries and epitaphs with us, they 





to the present Boston fire fighting force. 


STRIKE AND RIOT 
POLICY CONDITIONS 





Most Assured Are Ignorant of 
the Provisions in Their 
Fire Contracts. 


AGENTS SHOULD EXPLAIN 


Much Indemnity Is Being Sold in In- 
dustrial Centers Where Trades 
Unions Are Strong 


BY NORA VINCENT PAUL 


NEW YORK, Sept. 16—Companies 
that are writing strike and riot insur- 
ance say that their returns have been 


very satisfactory, but, of course, not 
equal to the explosion and war cov- 
erage insurance that was written last 
year. Strike insurance is a saleable 
proposition in industrial centers, es- 
pecially where labor troubles are al- 
ways seething. This is particularly 
true where the trade unions have a 
strong hold and wield a heavy hand. 
Many assured, and in fact the big 
majority, do not realize that they would 
not be indemnified if their property 
burned because of rioters or strikers 
or police or military activity in curb- 
ing trouble. The regular standard pol- 
icies specifically exempt companies 
from losses of this character. Insur- 
ance agents have been rather startled 
at the ignorance of policyholders in 
this regard. 


Should Get Under Cover 


Where an assured hesitates to pur- 
chase this cover a local agent should 
tell him that if a strike does occur and 
his property is endangered the rate will 
be three times as high so he will be 
wise to get in out of the wet before 
trouble comes. In addition to loss by 
fire the assured is indemnified against 
any physical damage to his property if 
he carries strike insurance. In some 
cases it has been found that strikers 
tampered with delicate machinery, put- 
ting the plant out of business. The as- 
sured would be indemnified in a case 
of this kind. Some agents have been 
able to sell use and occupancy insur- 
ance with the strike cover. 

Companies will not write strike and 
riot insurance alone, but this form must 
accompany the malicious explosion pol- 
icy. In other words, the malicious ex- 
plosion policy is the foundation. It is 
surprising how many mercantile risks 
are being covered with strike insurance. 
In the strike zones it has been found 
that rioters will break into stores and 
take or damage property without any 
compunction of conscience. 


Inherent Explosion Cover 


Most agents in selling the malicious 
explosion policy will endeavor to con- 
vince an assured that he should have 
the full coverage, if there is any dan- 
ger of property loss. In addition to 
the strike insurance there is the in- 
herent hazard explosion policy which 
also is written in company with the 
malicious explosion policy. Many 
property owners feel that so far as the 
activities of their enterprises are con- 
cerned there is no inherent explosion 
hazard. However, a local agent cam 
well make a survey of the situation and 
see if there is any danger from gas or 
other hazard that may be found in 
conjunction with a building. Some 
buildings have a gasoline tank or some 
form of volatile liquid or explosive that 
may cause much damage. Before, 


therefore, an assured decides for him- 
self that there is no inherent hazard 
in his property the agent might well 
take the time to carefully take up with 
the assured the possibility of explosion 
in his building from gas, gasoline of 





would be such good passports. 


something of that character. 
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COMMISSIONERS!DEVOTE_ 
MUCH TIME TO RATES 

Fire Insurance Administrative 

Problems Given Major Atten- 


tion at Meeting 





BROWN MADE PRESIDENT 





December Gathering to Be in New 
York; Place Next Annual Con- 
vention Not Chosen 





OFFICERS ELECTED 


President, George G. Brown, Vermont. 

Vice-president, Frank H. Ellsworth, 
Michigan. 

Second vice-president, John B, Sanborn, 
Minnesota. 

Secretary-treasurer, 
Virginia. 

Executive committee—Jesse S. Phil- 
lips, New York, chairman; James R. 
Young, North Carolina; Burton Mansfield, 
Connecticut; A. L. Harty, Missouri; Claude 
W. Fairchild, Colorado; Thomas B. Don- 
aldson, Pennsylvania; Robert B. For- 
syth, Wyoming. 


Joseph Button, 


HARTFORD, CONN., Sept. 12.— 
Fire insurance administrative problems, 
rather than those relating to the con- 
duct of the life or casualty branches of 
the business, received major attention 
at the fiftieth gathering of the National 
Convention of Insurance Commission- 
ers, the concluding -session of which 
was held this morning. Little new leg- 
islation affecting the latter named de- 
partments of underwriting was adopted 
or initiated, and such as was suggested 
was of minor importance. 

The gathering here has been satis- 
factory and should result in improved 
relations between insurance companies 
and the state officials. In point of gen- 
eral attendance, the convention was far 
the best in the history of the organiza- 
tion, and came near being a record 
— in membership attendance as 
well. 

_ The December gathering will be held 
in New York City Dec. 2. Where the 
next annual meeting will take place 
has not yet been decided, but will prob- 
ably be agreed upon at the mid-winter 
gathering. Salt Lake City, among 
other places, has made a plea for the 
convention for 1920, and many of the 
delegates favor going there. 

Rate Making to the Fore 


So far as the fire busfness is con- 
cerned, the commissioners were deter- 
mined upon the adoption of more 
Stringent regulations in certain re- 
spects than now obtained, particularly 
in the method of rate-making, and the 
Preparation by the companies of statis- 
tics upon which rates are predicated. 

Throughout the various sessions of 
the convention, the rate-making ques- 
tion was constantly to the fore, the 
general opinion of the commissioners 
being that existing practices, in this 
important respect, are susceptible o1 
considerable improvement. Two reso- 
lutions, looking to this end, were 
adopted. One, submitted by Commis- 
sioner Mansfield of Connecticut, pro- 
vides that the committee on blanks 

five particular attention at its next 
regular meeting to the items of dis- 
barsement as shown on page 3 of the 
convention edition of miscellaneous 
laks, and relating particularly to the 
vestigation and adjustment of claims, 
comnussions or brokerage and inspec- 
tion, i to determining 


i 


with a view 
whether these and other related items, 
if any there be, clearly exhibit the act- 
ual conditions at present existing as 
regards commissions, office expenses, 
both Jn the field and at home offices, 
and items covering service expenses, 











NORTHWEST PROGRAM 











President Preston T. Kelsey of the 
Fire Underwriters Association of the 
Northwest has issued the program for 
the 50th annual meeting to be held 
in the Congress Hotel at Chicago, Oct. 
1-2. President Kelsey has presented 
a very pleasing program. The annual 
address will be given by President 
Stevens of the Agricultural, a man who 
has attained notable success, not only 
in the fire insurance business itself, 
but in contributions to its literature. 
There is no more polished writer or 
speaker than Mr. Stevens. The last 
afternoon’s session will be made nota- 
ble by the address of Gov. Frank O. 
Lowden of Illinois. Another outsider 
on the program and a departure from 
the regular order will be Douglas Mal- 
loch of Chicago, president of the 
American Press Humorists, a poet, 
writer and lecturer. He is now on the 
Chautauqua platform. Mr. Malloch is 
a former president of the Chicago 
Press Club and is on the staff of the 
“American Lumberman.” Frederick 
Richardson, United States manager of 
the General Accident and president of 
the Insurance Institute of America, 
speaks Thursday morning. Mr. Rich- 
ardson is one of the gifted insurance 
men of the country, a man of liberal 
culture and comprehensive views. Col. 
George E. Leach of Minneapolis, who 
attained military fame on the battle- 
fields of Europe, who was wounded 
while in action, will give an address. 
Col. Leach was formerly state agent 
of the Norwich Union. 


Middleton and Fry to Speak 


Elliott Middleton, assistant manager 
of the Western Actuarial Bureau will 
give a talk on use and occupancy insur- 
ance which will be one of the real 
educational features of the program. 
Another topic of wide interest is auto- 
mobile insurance which will be treated 
by Fred J. Sauter, president of the 
Western Automobile Underwriters Con- 
ference and a deep student of automo- 
bile insurance problems. The sergeant- 
at-arms this year will be 
Dulaney, Oklahoma, Arkansas 
Kansas, state agent of the Sun. 


and 








One of the pleasing features of this 
year’s meeting will be the luncheon in 
the Florentine room of the Hotel Con- 
gress at noon ef the last day. This 
will be a departure from the regular 
custom and promises to be a most 
delightful function. The program is as 
follows: ; 

WEDNESDAY, OCT. 1 
Opening Session, 10 A, M. 
Invocation..... Rev. David Hughes Jones 
Vocal Selection..... Mrs. P. D. McGregor 
Accompanist.......... Mrs. Ethan Taylor 

Roll Call. Reading of Minutes of Last 
Meeting. Election of New Members. 

Report of Board of Directors—W. P. 
Robertson. 

Report of Library Committee—A. R. 
Monroe. 

Report of Scholarship Committee— 
Wellington R. Townley. 

Report of Secretary—wW. P. Robertson. 

Report of Treasurer—Royal A, Buck- 


man. 
Address of President—Preston T. Kel- 


sey. 
Annual address—W. H. Stevens, Water- 
town, N. Y., President Agricultural. 


Afternoon Session, 2:30 P. M. 


Address, “Reminiscences of a Soldier 
Special Agent”—Col. George E. Leach. 
Minneapolis. 


Address, “Use and Occupancy, and Its 
Relation to Present Conditions’—Elliott 
Middleton, Chicago, Assistant Manager, 
Western Actuarial Bureau. 





THURSDAY, OCT. 2 
Morning Session, 10 A. M. 


Address, “Automobile Insurance and 
Its Relation to Fire Insurance’—Fred 

Sauter, Chicago, President, Western 
Automobile Underwriters Conference. 

ddress, “Some Sinners I Have Met”— 
Douglas Malloch, Chicago, President, 
“American Press Humorists.” 

Address, “The Profession of Insur- 
ance’—Frederick Richardson, Philadel- 


phia, United States Manager, General 
Accident. 
Luncheon, Florentine Room, Hotel 
Congress. 


Afternoon Session, 2:30 P. M. 

Address—Gov. Frank O. Lowden of 
Illinois. 

Reports of committees, unfinished bus- 
iness, new business, election of officers. 

The luncheon feature of the second 
day will undoubtedly bring together 
around the festal board a large number 
of insurance men. There will be one 
or two speakers. Those who will par- 
ticipate on the program this year and 
the ex-presidents will be at the speak- 
ers’ table. 








LOSSES OF 








THE WEEK 











Louisville, Ky., Sept. 9—Fire in the big 
coffee roasting plant of A. Engelhard & 
Sons resulted in about 20 percent loss. 
Insurance: 


Rhode Island $9,900 Continental... .$4,000 
Westchester... 2.000 Standard..... 867 
Connecticut.. 1.737 Milw. Mech... 1,743 
Western ..... 1,500 Aetna ....... 2,00 
MEE .cansees 2,249 Old Colony .. 1,500 
Franklin .... 2,000 Hartford . ,300 
N. Brit. & M.. 2,275 Western...... 867 
Phoenix ‘ 2,000 Springfield... 1,734 
Brit. Amer.... 2,160 Hanover ..... y 
Springfield... 2,600 Sterling...... 3,000 
Newark Fire. 3,000 Sun Ins. Office 5,000 
County Fire.. 1,734 Prov.-Wash... 5.000 
On Stock— 
New Hamp...$2,500 Firemen Und.. 2.500 
Ion. & Lan... 2,500 Boston ...... 2,000 
Franklin 5,000 No. Amer 4,500 
Lo eer 1,000 Girard ....... 2,500 
Western 1,000 Mercantile ... 2,500 
Palatine ..... 1,500 Whole. Gro. 
Firemans F.. 2,500 Pe 30.000 
Reliance 8.000 Sterl. Fire.... 8.000 
Boston ...... 4,000 Standard 5.000 
Phoenix ..... 6,500 Hanover ..... 2,500 
Nat. Liberty... 2.500 Glens Falls... 2.500 
On Machinery— 
Equitable ....$5.000 Home ........$3,000 


On Furniture and Fixtures— 


Peomneytvania Fire ....ccccccccses $3,000 
Use and Occupancy— 

St. Paul......$10,000 Hanover $2,500 

oa rit. .... 7,500 Standard ..... 3.500 

Prov.-Wash... 2,500 Aetna ....... 4,000 


2.500 Aetna 
¢ 2 

Nebraska City, Neb., Sept. 15—A fire 
caused a loss to the packing and ice 
plant of the Morton-Gregson Packing 
Company, estimated between $20,000 and 
.” The plant is owned by Wilson 

o. 


* * x 
New York, N. Y., Sept. 13—A great fire 
which started in the Standard Cil Com- 
pany’s plant at Green Point and Normal 





(CONTINUED ON PAGE 31) 


avenues, Brooklyn, caused damage which 
will probably reach $5,000,000. Thirty- 








eight of the forty tanks in the plant 
were in flames. Explosions threw liquid 
fire onto the plant of the United States 
Industrial Alcohol works adjoining. 
Hundreds of tons of coal in the yards 
caught fire and were destroyed. 

* + 


Elgin, Ill, Sept. 13—A fire destroyed 
the James Dorsey home here, one of the 
beauty spots of the state, causing dam- 
age estimated at $20,000. At almost the 
same hour the Dorsey home in Geneva, 
Ill., was set on fire. There a $5,000 dam- 
age resulted. Bolts of cloths soaked ‘in 
gasoline were found, leaving the im- 
pression that incendiarism is the cause. 
Both buildings are covered by insurance. 

* * 


Traverse City, Mich., Sept. 11—A fire 
attacked the crate factory of the Camp- 
bell Folding Crate Company, East 8th 
street, causing an estimated damage of 
25 percent to the stock and machinery. 


Insurance: ; 
Royal Ex. ...$3,000 Niagara ..... ,000 
Springfield ... 1,000 Westchester... 1,000 
Norwich Un.. 3,000 Atlas ....... 2,000 
Frmn’s F. ... 1,000 


* *K * 


Hastings, Neb., Sept. 14—A fire caused 
a $15,000 loss to the stock of lumber 
owned by N. E. Schneider Fowler Com- 
pany. a. carried, $654,500. 

* 2 


Charleston, W. Va.. Sept. 15—A_ total 
loss is reported on a fire which destroyed 
the stock of merchandise owned by 
M. M. Hall, northwest corner Bowne and 
Eastern avenue. 

© + s 

Chicago, Ill, Sept. 13—A fire which 
started in the sawdust room of the John 
Berg Ladder Manufacturing Company. 
5001 South Wells street, resulted in a 
loss estimated at $10,000. The origin is 
unknown. S Atatily 





EXPLOSION AND FIRE 
STRIKE BIG ELEVATOR 


Murray House at Kansas City 
Sustained Loss—Many Killed 
and Injured 


FEATURES OF DISASTER 





Government Inspector Declares the 
Place Was in Dirty Condition and 
Hazard Was Apparent 


KANSAS CITY, MO., Sept. 15.— 
The Murray elevator of North Kansas 
City was injured by a dust explosion 
and fire Saturday afternoon at 2:10 
o’clock. Nine people were killed out- 
right and four others died later from 
the effects of the disaster. There were 
a large number injured. J. O. Reed, 
grain dust explosion and fire preven- 
tion inspector of the United States 
Grain Corporation at Washington, was 
in Kansas City inspecting the grain 
elevators and declares that he warned 
the superintendent of the Murray 
elevator that he must clean up the 
plant or it would blow up. Mr. Reed 
said that he had given a demonstration 
of the explosiveness of grain dust at 
the Murray elevator, Friday, before 
Superintendent Jackson and the other 
officials. He took a small quantity of 
grain dust from the floor of the elevator 
and exploded it at the door of one of 
the power boilers. Mr. Reed said that 
he was writing to his superior officer 
at Minneapolis, telling him of the dan- 
gerous conditions at the Murray ele- 
vator at the time the accident took 
place. Mr. Reed said that the other 
elevators in Kansas City should learn 
a lesson from the Murray elevator. 
Thirty-eight men were working in the 
elevator at the time of the explosion. 


Concrete Walls Blown Out 


The fire started in the basement of 
the workhouse, blowing out the con- 
crete walls and igniting 20,000 or 
30,000 bushels of wheat under the head 
house. The fire spread to six loaded 
cars and these, with their contents, 
were entirely destroyed. The roofs of 
the storage tanks, 70 feet east of the 
workhouse, were blown off. The loss 
on grain in the head house is estimated 
at 15 percent. The tanks or bins con- 
stituting about one-half of the work 
house are not greatly injured. The 
tanks extending east are damaged so 
far as their roofs are concerned. The 
elevator was loaded to its capacity 
with grain. 

This is the largest loss that the Un- 
derwriters Grain Association sustained. 
J. G. Hubbell, manager of the National 
Inspection Company of Chicago, was 
dispatched by the Grain Association 
Saturday night to Kansas City to make 
a survey of the situation. The Spring- 
field, Queen, and St. Paul carried 
$66,666 fire use and occupancy. The 
Queen, Pennsylvania, Springfield and 
St. Paul carried explosion insurance on 
grain in tanks. The Springfield had an 
explosion policy on grain in cars. There 
was no explosion use and occupancy. 

It seems evident that the elevator 
people had neglected to clean up with- 
in the last two or three months and 
the place was in a dirty condition, 
owing to great pressure of work. The 
employes were rushed to the limit to 
take care of the grain and hence the 
superintendent evidently neglected to 
keep the house in tidy condition. 


Carried $1,000,000 Fire Insurance 
The company carried about $1,000,000 





Ionia, Mich., Sept. 15—The two-story 
(CONTINUED ON PAGE 29) 





fire insurance in the Underwriters Grain 
(CONTINUED ON PAGE 30) 
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Should Be Held Responsible 


SoME 13 people were killed and a num- 
ber were badly injured by a dust explo- 
sion in the Murray elevator in Kansas 
City last Saturday. The property loss was 
not so great as might be expected con- 
sidering the life loss. There were 38 men 
working in the elevator at the time of the 
explosion. From the testimony of the 
government grain inspector he had noti- 
fied the elevator people in a very forceful 
way that their house was dirty and was 
liable to be blown up. In fact, he states 
that while he was writing out his report 
on the Murray elevator to his superior 
calling his attention to the dangerous 
condition because of dust, the explosion 
occurred. The elevator people evidently 
had disregarded the element of danger, 


endeavoring to take care of the grain that 
was coming in. 

It seems to us that here is a plain case 
of carelessness that should not escape. If 
the conditions which the government in- 
spector relates can be proved to be true 
then the owners or operators of this ele- 
vator should be called to account. In our 
endeavor to make the greatest possible 
business showing we overlook the fire 
hazard. This was certainly true in the 
case of the WApsworTH MANUFACTURING 
Company of Detroit, a sprinklered risk 
which burned recently. Production out- 
runs protection. If 13 lives were sacri- 
ficed because the elevator authorities had 
not time to clean up somebody should be 
held liable. 


Rendered Conspicuous Service 


THE insurance men who have partici- 
pated as members of the national guard 
or the reserve troops on riot duty are 
firmly convinced of the necessity of proper 
military protection in time of grave dis- 
order. In Chicago at the time of the race 
riots the militia performed a very valua- 
ble service. No doubt these troops pro- 
tected Chicago from a tremendous con- 
flagration that under proper conditions 
would have swept a big section of the 
city. The conditions were all ripe for 
this. The preparations had been made. 
Fanned by prejudice, hatred and fanat- 
icism nothing would have stopped the 
torch had there not been proper guards 
and facilities to check fire in its incip- 
iency. Unfortunately in the Stock Yards 
district a block or so was burned out in 
spite of precautions. 

It is interesting for instance to have 


the observations of Frep A. Rye of Chi- 
cago, manager of the WESTERN SPpRINK- 
LERED Risk ASSOCIATION and secretary of 
the WESTERN INSURANCE BUREAU, who was 
captain of a company in the national 
guard serving during the race riots. Mr. 
RyE was in a position to get first hand 
observations of conditions, much of which 
he saw with his own eyes. He is very 
firmly convinced that Chicago was saved 
from a conflagration by the presence and 
vigilance of the troops. 

This all goes to prove that young men 
in insurance offices should be encouraged 
to become members of the state militia 
and they should be granted time when 
necessary to meet the requirements of 
camp and active duty. In time of serious 
trouble where a conflagration is immi- 
nent the troops are the best possible pro- 
tection. 


Golden Era for the Producer 


One of the prominent big city agents 
remarked the other day that if a man 
soliciting insurance is not able to make 
good these times and produce business 
he had better drop out of the proces- 
sion and engage in some other activity. 
This agent declared that today is the 
best time in the history of insurance to 
get business, because there is a uni- 
versal demand for it. All one has to 
do, in his opinion, is to get an inter- 
view with the owner of property, for 
it will only take a moment to convince 
him that his possessions are worth 
more than ever because of their in- 
creased cost and he cannot afford to 
have a loss of any consequence. 

Take any product that is being 
bought and sold today and its value 
has increased immensely. Buildings 
have almost doubled in value. Some 


have increased even more 
A man’s time is worth more 
than ever before. It should 
be protected against accident, sickness 
and death. His income should be am- 
ply safeguarded by disability and life 
insurance. It is possible these days to 
place around a man’s home and busi- 
ness, indemnity barriers that will ren- 
der him safe so far as sweeping dis- 
aster is concerned. In other words, 
any shock that may come to him can 
be absorbed through the medium of 
Almost every assured is 
a prospect for additional insurance of 
many kinds. Certainly this is the 
golden age of insurance and the pro- 
ducers of business who are lagging be- 
hind are losing a big opportunity to de- 
velop their business and create a larger 
income. 


products 
than that. 
to him 


his insurance. 


























Vice-President J. Lynn Truscott of 
the Camden Fire, and his son, Lieut. 
Barry Truscott, are making a western 
trip, being in Chicago this week. The 
Camden intends to push stronger for 
western business. The field force in 
the west will be augmented, three or 
four special agents will be appointed 
and considerable activity will be shown 
in the company’s operations in the 
Western Union field. The Camden is 
one of the old companies of the coun- 
try and stands very high in the estima- 
tion of its agents. Lieutenant Truscott, 
who is assistant to the president, served 
valiantly in overseas service and was 
wounded. He was in the British air 
service for three years. He will spend 
considerable time for the next few 
months in the west looking over the 
field, traveling out of Chicago, getting 
in touch with local agents and prepar- 
ing for the appointment of field men. 
Barry Truscott will return to Camden 
this week but will be in Chicago at the 
time of the Northwest meeting. 

H. H. Walker, the veteran western 
farm secretary of the Home, who has 
just celebrated his eightieth birthday in 
St. Luke’s Hospital, Chicago, where he 
is recovering from a broken hip, will 
return to his home in Evanston, III, 
next Saturday after quite a long siege. 
Mr. Walker has been in constant com- 
munication with his friends and all real- 
ize that he has kept his nerve and good 
spirits during his affliction. 

J. C. Wharton of Chicago, assistant 
western manager of the Sun, has been 
presented with a fine set of silverware 
by his old field associates in Ohio. Mr. 
Wharton for many years was state 
agent of the Sun in Ohio and was held 
in high regard by the fieldmen and 
local agents of the state. 


J. V. Parker, manager of the Western 
Actuarial Bureau, who has been very 
ill for a number of weeks due to in- 
fection of his leg from blood poison- 
ing, was operated on at the Evanston 
Hospital, Evanston, Ill, Monday of 
this week. Mr. Parker had a close 
call in a hospital at Columbus, O., and 
then later was taken to his home at 
Wilmette, II. Previous operations 
did not seem to hit the spot and the 
doctors recently have been endeavor- 
ing to localize the poison and draw it 


out. Mr. Parker has been suffering 
greatly but is bearing his affliction 
heroically. 


Another presidential candidate for 
the Fire Underwriters’ Association of 
the Northwest has been announced, 
John W. Herd of St. Louis, state agent 
of the Scottish Union & National in 
Missouri. The Missouri men = are 
unanimously back of Mr. Herd and he 
will have a good following in other 
states. He has made a name for him- 
self in field work and is highly re- 
garded, Mr. Herd was formerly con- 
nected as a boy with the salvage corps 
in Milwaukee. He was then appointed 
special agent of the American Central, 
spending most of his time in Milwau- 
kee and vicinity stirring up business 
and appointing agents. Then he worked 
over the state. Later on he was pro- 
moted to Missouri being appointed 
state agent of the company there. The 
Scottish Union chose him as _ state 
agent for its important territory. He 
has always been active in the field or- 
ganizations. 


Douglas Malloch, the poet of the 
woods, well known Chicago writer and 
lecturer and president of the Ameri- 
can Press Humorists, is one of the at- 
tractions of the program of the Fire 
Underwriters Association of the North- 
west. His famous poem “Today” is 
one of the most widely quoted of the 
later day poems. There is an inter- 








PERSONAL SIDE OF THE BUSINESS 














esting story about the first time Mr. 
Malloch recited the poem in public. 
It was at a dinner party at the home 
of Thomas W. Lawson, the Boston 
financier at which Mr. Malloch was a 


guest. When he had finished Mr. Law- 
son arose and said, “It is a great thing 
to be able to make money, but it is a 
greater thing to be able to write a 
poem like that. And next to having 
written it the greatest thing is to hear 
it from the lips of the man who 
wrote it.” Mr. Malloch’s poem is as 
follows: 
TODAY 
Sure, this world is full of trouble— 
I ain’t said it ain’t. 
Lord! I’ve had enough and double 
Reason for complaint. 
Rain an’ storm have come to fret me, 
Skies were often gray; 
Thorns an’ brambles have beset me 
On the road—but, say, 
Ain’t it fine today! 


What’s the use of always weepin’, 


Makin’ trouble last? 
What's the use of always keepin’ 


Thinkin’ of the past? 

Each must have his tribulation, 
Water with his wine, 

Life it ain’t no celebration. 
Trouble? I’ve had mine— 
But today is fine. 


It’s today that I am livin’, 
Not a month ago, 

Havin’, losin’, takin’, givin’, 
As time wills it so. 

Yesterday a cloud of sorrow 
Fell across the way; 

It may rain again tomorrow, 
It may rain—but, say, 
Ain’t it fine today! 

A general printers’ strike at Den- 
ver, now going into its fourth week, 
has tied up many publications, among 
them “Insurance Report,” edited by 
Cyrus K. Drew. Mr. Drew had his 
August number about ready for print- 
ing when the strike was called. Pros- 
pects for settling the difficulties be- 
tween shop owners and printers at an 
early date are said to be good. 


GO TO THE NATIONAL UNION 


Thomas J. Burns, who has been an 
examiner in the western office of the 
Royal, goes with the National Union 
in a similar capacity. L. H. Huffman, 
who has been an examiner in the Great 
American office and more recently with 
the New Brunswick at Chicago, has 
also gone with the National Union. 


MEETING OF THE BUREAU 


The semi-annual meeting of the 
Western Insurance Bureau will be held 
at Brier Cliff Lodge, N. Y., Oct. 9-10. 





PRESIDENTIAL RIVALRY 


There will be some spirited rivalry 
at the forthcoming meeting of the Fire 
Underwriters Association of the North- 
west for the presidency. This is field 
men’s years, a very popular biennial 
period when the special agents have 
the opportunity to honor one of theif 
own guild. There are already three 
formidable candidates all men of the 
highest order, who are being groomed 
by their friends for the presidency. 
John Fitzgerald of the Queen in In- 
diana is the older candidate. Everett 
T. Tanner, Illinois state agent of the 
Security of Connecticut and Reliance 
is an aspirant for presidential honors. 
So is State Agent John W. Herd of 
the Scottish Union & National in Mis- 
souri. The Northwest association is 
already assured of a first class pres! 
dent for next year. 


GETS THE UNITED FIREMENS 


Herrick & Auerbach of Chicago, 
well known general agents, will a 
the United Firemens to their wester? 
department, Oct. 1. The firm has made 
good money for its companies an 
thus adds another millionare company 
to its list. 
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Northern 
Insurance Company 


of New York 


STATEMENT DECEMBER 31, 1918 


Assets ......0. 0.000 ee eee + -$2,047,694.68 
Liabilities .............000. 1,254,334.58 
a 


060.00 
293,360.10 
793,360.10 


ee eeerecesrseesenees 


Net Surplus . 
Surplus to Policyholders . ae 


FIELD MEN 


56 Rides A JOSEPH W. BECK ened 
ve. Detroit, Mich. 
ERIK LINDSKOG 
4752 Park Ave. 


Minneapolis, Minn. 
WARD B. ALLEN 

127 No. Delaware St. Indianapolis, Ind. 
HAROLD R. PRINCE 

1672 No. Edward St. 





—_—_—_—_—_—_—_ 





London & Lancashire 


FIRE 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 





























DELAWARE 


Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 


Manager 


UGO E. GUERRINI 
Asst. Mgr. 


Third and Walnut Sts., Philadelphia, Pa. 














Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 .. . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,013.89 
Surplus to Policy- 

holders . . . ... 1,258,367.64 





— Writing— 
Fire Tornado 
Sprinkler Leakage 


Use and Occupancy 
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The Concordia Fire | 











GLENS FALLS CAPITAL INCREASE 


The Glens Falls board of directors 
has unanimously adopted a resolution 
recommending that the capital stock of 
the company ‘be increased from $500,- 
000 to $1,000,000, the stock to be offered 
at par to stockholders prorata accord- 
ing to the respective holdings. A meet- 
ing of stockholders will be called for 
Sept. 25 to vote upon this proposition. 
The Glens Falls is a company that has 
always gone along with a compara- 
tively small capital stock in comparison 
with its large business. Its capital was 
$200,000 until 1912 when a stock divi- 
dend was declared amounting to $300,- 
000, making the capital $500,000. The 
Glens Falls in its last annual statement 
shows net surplus of $2,544,248. The 
company found that in many cases it 
encountered assured who have a rule 
that they would not accept companies 
of less than $1,000,000 capital. It meant 
delay in getting the company, accepted. 
It needs the extra capital to give it 
still more ballast. The Glens Falls is 
very strong. It is one of the great in- 
stitutions of the country that has been 
a consistent money-maker and service 
giver. 
eS 
PRESIDENT EVANS’ LETTER 


President Henry Evans of the Con- 
tinental in a letter to Governor Smith 
of New York regarding the barriers 
about American insurance companies 
that handicap them in competing in 
the world’s market says: 

For several years past I have deemed 
it my duty to call the attention of the 
business interests of the country to cer- 
tain essentials that were absolutely nec- 
essary if the United States was to 
successfully compete with other nations 
as world traders. I embodied my ideas 
on the subject in a pamphlet entitled 
“The Vital Relation of Insurance to 
Banking and Shipping in the World 
Trade After the War.” 

That insurance is an essential and 
necessary factor in any program for 
extending our foreign commerce is well 
established. The Chamber of Commerce 
of the United States has given emphatic 
approval to the proposition that without 
a close co-operation of American bank- 
ing, shipping and insurance, any attempt 
to increase our foreign trade will result 
in failure. | 

It is the desire of the officials of the 
American insurance companies to give 
every possible assistance to the building 
up of the commerce of the country, both 
home and abroad, but they find them- 
selves at a great disadvantage because 
they are unable to enter into competi- 
tion with the insurance companies of 
other countries due to the unnecessarily 
restrictive insurance laws of the various 
states. In many instances our insurance 
laws seem to have been so framed as to 
practically benefit the English and Ger- 
man insurance companies and penalize 
the American companies. 

I think the time has come when all 
American insurance companies should be 
unshackled and permitted to compete on 
equal terms with the insurance compa- 
nies of the world and all harsh and un- 
necessarily restrictive laws that put them 
at a disadvantage in competition with 
foreign companies should be modified or 
repealed. What the American insurance 
companies should have is the right to do 
all kinds of insurance, having specific 
accounts for each department, just as the 
foreign insurance companies are permit- 
ted to do. 

Under our New York state insurance 
law a fire insurance company can start 
business with a capital of $200,000, and 
with a capital of similar amounts com- 
panies can be organized to write marine, 
casualty and other classes of insurance. 
If an insurance company with a capital 
sufficiently large to give proper protec- 
tion to its policyholders, was permitted 
to issue policies protecting all hazards 
the property owner wanted covered it 
would mean that the overhead would be 
materially reduced, resulting in lower 
rates for the public. It would further 
result in permitting American insurance 
companies to compete on an equal basis 
with foreign companies but more particu- 
larly it would enable American manufac- 
turers to patronize American institutions 
on terms and conditions as favorable as 








VIEWED FROM NEW YORK 


By G. A. WATSON = 








those the British companies offer and so 
aid in the struggle for the world trade. 
At the present time we are consid- 
ering forming a casualty company be- 
cause we find that our companies, and 
other American companies, are handi- 
capped in competition with the foreign 
companies who are able to issue, for 
example, an automobile policy that cov- 
ers not only the hazard which the fire 
companies are permitted to write under 
the law but the liability hazard as well. 
This is done under a joint form of policy, 
the liability risk being assumed by the 
casualty company owned by the foreign 
fire insurance company. 

I realize there are a few honest, but 
technical officials in the various state 
insurance departments who hold opin-- 
ions contrary to those I have expressed, 
but I am convinced that if a thorough 
and impartial investigation were made 
by a committee of the insurance com- 
missioners they would come to the con- 
clusion that the views herein set forth 
are correct and that some measure of re- 
lief should be granted the American. 
insurance companies. 

This subject is of great importance 
not only to the American insurance com- 
panies but to American business gen- 
erally and the time seems opportune for 
action. 


* * * 
INTEREST IN SERVICE CORPORATION 


Managing underwriters as well as 
local agents of the country are watch- 
ing closely the development of the 
lately formed Contractors Service Cor- 


plans to place the casualty and surety 
business of members of the Associ- 
ated General Contractors of America, 
an organization made up of leading 
contractors. 
the general underwriting scheme is 
new to the East it was tried in the 
middle west some years ago but in no 
case was it successful. Independent 
efforts were made at Cincinnati, Cleve- 
land and Indianapolis to interest build- 
ing and general contractors in the in- 
surance scheme, but without lasting 


being that every prominent and finan- 
cially strong contractor had several ir- 
responsible men whom he 
along certain lines and whose business 
he insisted the casualty organization 
take care of. This prevented the strict 
selection of risks, and proved the death 
knell of the agency scheme, greatly 
embarrassing at the same time the 
casualty companies backing the move- 
ment. 


Many Northwest Functions 


A number of functions will be held 
during Northwestern association con- 
vention week in Chicago. The activi- 
ties will start on Sept. 29, Monday 
evening, with a dinner of the grand 
nest officers, past and present, the de- 
puty most loyal grand ganders and 
chairmen of committees of the Blue 
Goose. This will be at the Congress 
Hotel. The dinner will be presided 
over by Most Loyal Grand Gander W. 
J. Sonnen. The business meeting of 
the grand nest will be held the fol- 
lowing morning at the Congress, fol- 
lowed in the evening by the usual good 
fellowship dinner. On Monday eve- 
ning the Joys and Glooms will hold 
forth at their annual dinner. The Life 
Members Society will have its dinner 
Wednesday evening. There will be a 
number of company functions. The 
Min-Dako-Wis Tribe will have its an- 
nual pow-wow during the week. 


Owen to Tour Country 

E. Roger Owen, general manager of 
the Commercial Union Assurance, who is 
visiting the company’s agencies in this 
country, is now at Montreal inspecting 
the Canadian branch. From there he 
will go to the Pacific Coast branch at 
San Francisco. On his way east he will 
visit the departments at Denver and 
Chicago and also the home office at St. 
Louis of the American Central, which is 
under the control of the Commercial 
Union. 
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[_ AS SEEN FROM CHICAGO 








NEW LIFE MEMBERS CLASS 


It is an interesting coincidence that 
President Preston T. Kelsey of the 
Fire Underwriters Association of the 
Northwest becomes a life member and 
will join the Life Members Society this 
year. It has been the custom in recent 
years for the Life Members Society to 
invite the president of the association 
as the guest of honor at its annual din- 
ners. Mr. Kelsey will, therefore, qualify 
on his own merit. The other life mem- 
bers in this year’s class are George H. 
Bell, assistant manager, National of 
Hartford; J. J. Johnson, Illinois spe- 
cial agent, North America and Philadel- 
phia Underwriters; J. F. Joseph, secre- 
tary, western conservation committee; 
N. T. Julian, Ohio special agent, Agri- 
cultural; George W. Law, western man- 
ager, Royal; R. E. Lidster, western 
manager, Phoenix of England; Fred B. 
Luce, Boston, special agent Phoenix of 
Hartford; G. Mueller, Los Angeles, 
special agent, Northern of England; 
D. B. Welpton of Omaha, state agent, 
Royal; E. R. Wetmore of Munger Vo- 
koun, Wetmore & Witherbee, Chicago 
local agents; L. H. Wolff, Indiana state 
agent, Aetna; H. W. Colson, Phoenix, 
Ariz.; Horace M. Smith, local agent at 
Terre Haute, Ind.; E. c Irvin, presi- 
dent Fire Association; F. W. Bowers, 
secretary, Connecticut Fire. 

The Life Members Society will hold 
its annual meeting on the evening of 
Oct. 1. R. L. Raynolds, Ohio state 
agent of the Connecticut, is president 
of the organization and will preside 
over the deliberations. 


x 
AETNA MEN ADVANCED 


John E. Davies and William F. Wat- 
son have been appointed assistant gén- 
eral agents of the Aetna in its western 
department. Mr. Davies for the last 
five years has been superintendent of 
agencies in charge of the losses. Mr. 
Watson is superintendent of the im- 
proved risk department. Both are men 
well known in the business, having a 
wide experience. Mr. Davies was state 
agent of the company in Wisconsin for 
20 years. He started with the company 
in the Wisconsin field and seven years 
ago was called to the Chicago office to 
take care of the losses. Mr. Watson 
was state agent for the Hartford Fire 
in Indiana and came to the Aetna_a 
year and a half ago. He formerly wda$ 
with the Hartford in Oklahoma. Prior 
to his connection with the Hartford he 
was with the Northern Assurance in 
the office and field. 


* * 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 20 to the Chicago city 


collector for taxation purposes are 
shown below: 

BNET, BUG ins. 50 258% Deere 
Bagie SG By De. ..s 53,080 17,248 
Enterprise Mut, ....... 5,17 nie 
On: Ge Ee yo oss ce ee 153,051 155,799 
Lon. Lloyd’s (O’Briens). 2,358 2,358 
MLSS: WG ernie ence ses eee. «eeers 
Mechanics Mut. ........ Gore 3 seudis 
OPIGMG: 24 biotic ob ocaws 103,202 137,889 
Rhode Tel. Mut... ..... ny rere 
CEUG BOM os css hae poe | re 


SABIN IN CHICAGO 


Fred H. Sabin, the newly appointed 
assistant general agent of the western 
department of the Pennsylvania Fire, 
arrived in Chicago this week in com- 
pany with William R. Scaff, who is to 
have charge of the Pennsylvania im- 
Proved risk department in Chicago. 

_ In returning to the west, Mr. Sabin 
is simply getting back on familiar 
ground. While in New York as as- 
sistant general agent of the North Brit- 
ish and affiliated companies, he super- 
vised the underwriting activities of 


these companies in seven central west- 
ern states. 


He is thoroughly familiar 


with Western Union territory, and was 
for many years in the field in Minne- 
sota and Wisconsin. 

* 
GRAND NEST BULLETIN OUT 


W. J. Sonnen, most loyal grand gan- 
der of the Blue Goose, has issued the 
Grand Nest bulletin, announcing the 
the thirteenth annual meeting of the 
order will be held in Chicago on Sept. 
30 at the Congress Hotel. On that 
occasion, full reports from every sec- 
tion of the Grand Domain will be pre- 
sented and Grand Nest officers for the 
ensuing year will be elected and in- 
stalled. The annual Good Fellowship 
dinner and cabaret will be given at 
6:30 on the evening of Sept. 30 at $2.50 
per plate. The Grand Nest bulletin is 
full of interesting information concern- 
ing the Blue Goose. 
ok * * 
VOTE ON EXCESS COVER 


The Underwriters Grain Association 
of Chicago is asking its members to 
vote on the project of reinsuring lia- 
bility over $800,000 in London Lloyds. 
For example, the associated compa- 
nies would assume the first $890,000 
loss. London Lloyds is then liable for 
the next $800,000. If there is loss in 
excess of the second $800,000 the mem- 
ber companies again would be liable. 

*k *K & 


HANNAN GOES WITH STUCK 


George H. Hannan, manager of the 
Illinois Audit Bureau, has resigned and 
Oct. 1 will become chief clerk and office 
manager for Vice-President George W. 
Stuck of the Central Fire Office of Illi-, 
nois, who on that day will open the’ 
western department of the Knicker- 
bocker and American Equitable of New 
York and the Manufacturers of Chi- 
cago. Mr. Hannan has had a fine un- 
derwriting training. For many years 
he was an examiner in the old western 
department of the Niagara Fire and 
then served that company in the Ohio’ 
field. When the Ohio Audit Bureau 
was established Mr. Hannan was 
chosen for the important Cleveland 
post. He organized that office, got it 
up to a high degree of perfection and 
then was put in charge of the Illinois 
Audit Bureau. Mr. Hannan is an or- 
ganizer and has demonstrated his fit- 
ness for administrative work. He will 
be the right hand man of Mr. Stuck in 
developing the western field for the 
three companies. 

* * 


GREAT LAKES STATEMENT 


‘The net premiums of the Great 
Lakes of Chicago for the first six 
months were $71,873, the total income 
being $79,946. The losses were $13,755 
and the total disbursements, $38,988. 
Its assets on July 1 were $408,144, 
capital $200,000, net surplus $152,770. 
The company is completing the sale of 
additional stock which will increase the 
capital to $400,000, and the surplus to 
over $600,000. 
* 
WILL APPOINT LOCAL AGENTS 


The National Reserve, the company 
that has been organized by the Du- 
buque Fire & Marine to do a reinsur- 
ance business, intends to enter the 
agency field so far as the middle west 
territory is concerned. The National 
Reserve will have a few first-class 
agencies in the central west and also 
on the Pacific Coast, handling the lat- 
ter territory through the Dubuque’s 
general agent at San Francisco. It is 
the intention of the National Reserve 
to accept reinsurance through a num- 
ber of attractive connections which it 
has made. 

x os ; 

Arthur S. Nathan of Arthur S. Nathan 
& Co., stole the march on his friends 
Wednesday and was married to Blanche 
E. Hoover, daughter of Dr. and Mrs. M. 
H. Hoover of Chicago. 











[THE AUTOMOBILE 
INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 
LINES WRITTEN 











FIRE E K 
TORN WINDSTORM M CK AGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSIO} INKLER LEAKAGE 
LS OMMISSIONS USE AND a. 
GOES pf sp eee z AND MARIN 
FLOATERS LEASEHOLD NLAND TRANSPORTATION 





REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


























EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President J - KNOX, Secretary 

THOMAS C. TEMPLE, Secreta Saas C. LONG, JR., Secretary 
HENRY P. GUSTETTER, Ass’t Secretary 


WHITMAN, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 
$10,506,412 


91,623,036 


Surplus to Policyholders ...... 
Total Losses Paid .... ae care 


Cash Capital - Three Million Dollars 


Reinsurance Reserves . . - « + $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . . . ... =... 41,598,770 
Net Surplus ..-. se ccc ec ee « 2,506 M2 


Total Assets . . . . . $19,706,197 











° n_ Chicago, Cook County and the Greater Metropolitan District. 

nspections tiie inspectorate very properly gauges the expectancy of fire risks 

and intelligently anticipates events before they occur. {The under- 

signed ‘sells this talent to companies, agents, brokers and _ the busi- 

ness public, herewith tendering counsel to all State Insurance Officials, Legislative — Municipal 
Committees and = those who formulate insurance laws designed for the 51) weal. 

20 years in this field. —Dixit et Fecit— C IE R Cc E 

Office with Knight, Smith & Co. e 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent outa and Fire Prevention Counselor 











WM.L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


Insurance we General Agents (U. S. al Canada) Excess Lines 


Telephone Wabash 
icago 5509 








ECON OMIZE 


HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 














HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 
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THE 


MIDDLETON MINES, INC. 


TUCSON, ARIZONA 


Offer Subject to 5 5 00 Shares (Par Value $1.00) of Its Full Paid 
Prior Sale and Non-Assessable Capital Stock 


Capitalization . . This Company was organized in November, 1917, under the Laws of the State of Arizona, and 
is capitalized at $1,500,000. 
BSE ic Mica unte beara lima gees 5.055 Sa)icjuelig ia bes seb uei ore sss aero ote oie) a verieie)oneMeuoeuerene shenonate $635,000 
LS [AS ea ee apne ae go es PIPE? or RES SI ST ie RARER AMIR Pe Pree Serr ont Ea PSH Sere 65,000 
NERS MEGANE a Sw a ahs wis o was wa areas a hoes Ra la is Ua sicaote aac lope touctes =: etiagere, eaccehete 800,000 


The Stock is all Common Stock. Treasury Stock can only be sold upon notice to stockholders, 
who are permitted to pro-rate therein. 


Properties . . . Comprising twenty-eight (28) Mining Claims (about 560 acres) in Santa Rosa Mining District, 
Pima Co., Arizona, ore being copper with silver and gold content. This is well opened up and 
shown to be a big property, favorable reports have been made on this property by Charles M. 
Donohoe, Consulting Mining Engineer, Phoenix, Arizona; B. G. Granville, Consulting Mining Engi- 
— Tucson, Arizona, and other reputable engineers. There are no bonds, mortgages or liens on 
this property. 
Company also owns about twenty acres and has lease on about twenty acres adjoining in the 
Empire Mining District near Pantano, Pima Co., Arizona—the ore being silver-lead with small gold 
content. 
Also: Oil and Gas lease on eighty acres of oil land in Eastland Co., Texas, on the Pennsylvania 
Formation, showing perfect Anticline, under contract to purchase. 
Development . . There are suitable buildings and machinery on mines enumerated above and development of 
property is being continued. We have been shipping about two cars ore monthly this year to 
El Paso Smelting Works, last car netted us at smelter $1,294.06. From receipts of this stock sale 
we now propose drilling for oil on our property. 
Appraisal A conservative estimate of the value of the assets of the Corporation suggest a book value of 
 * ee °° * the stock comparing favorably with a price in excess of this offering. 
Dir » Antonin Chapal, Brooklyn, N. Y. C. & E. Chapal Freres & Cie. 
rectors . + + Richard A. Corroon, New York. President, American Equitable Insurance Co. 
C. C. Clark, Tucson, Ariz. President, Middleton Mines, Inc. 
Thomas A. Duffy, New York. R. A. Corroon and T. A. Duffey, Inc. 
James F. Joseph, Chicago, Ill. Secy., Chicago Advisory Committee, National Board of Fire Under- 
writers. 
Future ee The officers and directors, organized and have purchased stock in the Corporation, full in the 
belief of the Company’s future. They have been assured by experts that they have a big property, 
| by exp y g property, 
one that not we? eae a ce opportunity for investment hut has the added advantage of 
speculative possibilities, as we 


Should oil develop (and there is no reason why it should not) the stock should easily be worth 

$25.00 a share in a FEW MONTHS. ! 

Salaries There have been no salaries or commissions paid to any officer or director, nor is it con- 
. *  *  * templated to pay any, at this time, by this company. 


Safeguards .. . The President of the Corporation who is active in its management, carries life insurance for the 
benefit of all the Stockholders in the following amounts: 
WaVo cea Leite Po pet ccc te ph, C.< eee ae aces oe meen ni w ae amare sre mune. $100,000 
Eiquatable anew nsurance 1G). 5,5.5)5.0 ici e:aielonsuesereluae-sva\eley Sueies stevens! ei crenersie 50,000 
Reference s @ & Any Bank or Business House in Tucson. 
Issue . . . . There are only 65,000 shares being offered, they will be issued in the order of the receipt of 


Subscriptions. Order Today. 


PRICE $1.50 PER SHARE 


[ MIDDLETON MINES, INC. d 


| Box 756 Tucson, Arizona : 
| ee ee shares of your stock at | 
| $1.50 a share for which remittance is enclosed. | 
| l 
| NN elNaRe S65 fe? ic Bee. acd doh bata Sis. De Re ae ee | 
SRE: citi, ok ert oust dsl cnateaw de Beene eee | 
: OE vb énd cds c edit ce eee aetna ieee eeeeas | 


The officers and directors and practically all the stockholders are identified with the Insurance business. 
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FIRE NEWS OF THE STATES 
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INSPECTING STORAGE PLANTS 


Ohio Conditions Generally Found to 
Be Good, According to Field 
Men’s Reports 


CINCINNATI, O., Sept. 16—Inspec- 
tion of all industrial, mercantile and 
storage plants for food supplies in 
Ohio is proceeding rapidly, according 
to John H. Gray, state agent of the 
North British and chairman of the 
executive committee of the Ohio Con- 
servation and Fire Prevention Associa- 
tion, who was in Cincinnati this week. 
It also is proceeding systematically, 
Mr. Gray said, and with very little 
friction between owners and managers 
on the one hand and the field men on 
the other. 

Inspectors were refused admittance 
to a sprinklered candy factory in San- 
dusky a few days ago, but this is the 
only instance of the kind. It was a 
plant in which hoarded sugar had been 
uncovered in course of a war-time 
inspection; and this time the manager 
learned in some way that the inspec- 
tors were without their official cre- 
dentials. He gave this fact as reason 
for barring them from the plant; but 
hereafter field men visiting Sandusky 
will be sure to have all their creden- 
tials in hand. ‘ 

Conditions generally are good, so 
far as the inspections have gone, and 
in the main the plants are clean and 
without serious fire hazards. On the 


other hand, owners and managers are 
much unsettled in mind and plan be- 
cause they don’t know how far the food 
investigations will be carried and what 
form they will take, or whether they 
will be allowed to “peter out.” This 
makes for unsettlement of the busi- 
ness situation and to some extent has 


an unsettling influence on the insurance 
business. 





Cleveland Seeks More Protection 


CLEVELAND, O., Sept. 16—Following 
an address by Fire Marshal T. Alfred 
Fleming last week, the Rotary Club of 
Cleveland decided to make a campaign 
for the best fire protection that can be 
secured for Cleveland business houses 
and factories. 

Quite a little new fire apparatus has 
been ordered, but this organization feels 
that an effort should be made to keep the 
city right up to the front in this respect 
and that it should have everything 
needed for keeping the fire losses down 
to the minimum. 


Hold Fire Prevention Meeting 

CINCINNATI, O., Sept. 16—Fire pre- 
vention had its innings Friday night at 
the first of a series of meetings in Cin- 
cinnati, under auspices of the National 
Safety Council, in its campaign to pre- 
vent industrial accidents. Fully 1,500 
foremen and superintendents of plants 
in Cincinnati and vicinity attended. Capt. 
John J. Conway of the Cincinnati Sal- 
vage Corps presided. 

W. Price, general manager of the 
National Safety Council, was the chief 
speaker. G. H. McClain, safety director 
of the Department of Industrial Medi- 
cine and Public Health at the Univer- 
sity of Cincinnati, also spoke briefly. 
Captain Conway emphasized the im- 
portance of linking up all phases of the 
conservation movement and of interest- 





ing every person and agency that had a 


\ building 





direct interest in any one of them. Both 
films and lantern slides were shown, cov- 
ering accidents most common in in- 
dustrial plants and also fire hazards and 
their results. 


Tangle in Cincinnati Society 


CINCINNATI, O., Sept. 16—The attempt 
last week to hold a special meeting of 
the Cincinnati Insurance Society for the 
election of officers for the coming year 
was futile, as it was impossible to ob- 
tain a quorum. The election at the June 
meeting had been declared off, owing to 
the voting of proxies, and the special 
meeting was called because President 
Schmitt and several other members will 
be out of the city at the time of the 
regular meeting in October. 

It is quite likely that the members of 
the independent ticket, who were elected 
by means of the proxy votes, will issue 
a statement approving the nullification 
of the election, and that representatives 
of the adherents of all three tickets will 
meet some time this month and call the 
October meeting, with provision for an 
election, with nominations from the floor. 
Fears are expressed that if the present 
difficulty is not settled promptly and effi-- 
ecaciously, the society is likely to disin- 
tegrate. 


Explosion in Norwood 


CINCINNATI, O., Sept. 16—Explosion 
of a gas engine, Monday night, in the 
housing Norwood’s combined 
waterworks and electric light and power 
plant, wrecked the structure,, damaged 
much of the equipment and put both sys- 
tems out of service. Fire, resulting from 
the explosion, augmented the loss to at 
least $50,000. The plant was well in- 
sured. 

The engine that exploded was one used 
for generating electric current. Heavy 
pieces were blown through a brick wall 
and distributed on the Baltimore & Chio 
tracks and neighboring streets. Nor- 


wood firemen, responding to the alarm, 
laid a hose line across the tracks and a 
fast train came along and cut the line. 

Norwood pressure, always low, became 
negligible following the explosion, and 
the department was unable to control 
the fire, which expired when it had con- 
sumed the wood trim and furnishings of 
the building. 

Cincinnati has a branch of its high 
pressure system laid through several 
Norwood streets, and under a contract 
executed in consideration of the privi- 
lege to lay these mains, will supply 
water for all purposes to the city until 
the Norwood plant is repaired. 


Ohio Notes 


James C. Fetzer of Wooster has sold 
his agency to Frank M. Blauch. 

H. C. Drugan, genial sprinkler and 
electric handy man for the Ohio Inspec- 
tion Bureau, will leave his present posi- 
tion to take one with the Columbus local 
agency firm of Archer & Meek, Oct. 1. 





Indiana Notes 


The Harrigan-Shobe Co. local agency 


, at Linden, Ind., has been sold to Hope- 


well & Little, local bankers. 


At Ossian, Ind., Rem. A. Johnston has 
sold his agency to Ernest Vananda, who 
was formerly a school teacher in Wells 
county, Ind. 


John H. Schooler, local agent of the 
Hanover at Lebanon, Ind., has sold his 
agency to Robert M. Cox and has gone 
to Nebraska to live. 


The city council of Alexandria, Ind., 
has increased the pay of firemen to $90 
a month, with one day off a week, and 
ten days vacation yearly. 

The Farmers & Merchants Insurance 
Agency has been incorporated at Angola, 
Ind., with $10,000 capital stock, by 
Thomas J. Creel, Edwin E. Spade and 
Sidney W. Crocker. 

John E. Cassatt, one of the founders 
of the Meridian Mutual Fire of Indian- 
apolis, died at his home in that city last 
Friday, at the age of 60. He was in the 





life insurance business in New York 
from 1880 to 1905. 
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NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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A USEFUL AND DESIRABLE AGENCY COMPANY 

For Agents in Iowa, \ 

Kansas, Colorado, \ 

Wyoming and ASN all 

fistiedsica rR AN — FIRE, 
\, gaye TORNADO, AUTOMOBILE, 

We sion FARM AND CITY PROPERTY 


Home Office: 1406 Farnam St., Omaha, Nebraska 














NAPOLEON PICARD 
Secy-Treas. 


JOSEPH BERNING 
Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


A good company for good agents 


ARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 


ANTHONY MATRE HENRY REIS, M. D. 


President Vice-President 









NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO, 




















H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
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THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
ts Entered 
KANSAS OKLAHOMA TEXAS 


_— 
see 


















FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - ~ - 
SURPLUS TO POLICYHOLDERS - - - 


$1,765,472.60 
1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 





The COLUMBIAN NATIONAL 








H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 














GEO. A. MOWRY 
President 





W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 


Se Twin City Fire Ins. Co. 
Coe MINNEAPOLIS 
Capital $500,000 














Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented - 
Telephone, Cherry 5154 


Prompt Service 











CENTRAL WESTERN STATES 








a 
REPORT ON THE INTERSTATE 





Michigan Department Has Commen- 
dation for the Detroit Company 
After Making Investigation 





‘The Michigan department has made 
its report on the examination of the 
Inter-State Fire of Detroit, in which 
the company is highly commended. 
The report says that the company is 
well. managed and its affairs are ef- 


' ficiently conducted. All losses are paid 


promptly and a spirit of fairness is 
shown in its dealings with policyhold- 
ers and claimants. The net premiums 
the first six months amounted to $182,- 
055, total income $205,051, losses $106,- 
249. The total disbursements amounted 
to $197,752. Its admitted assets are 
$607,704, capital stock $259,150 and net 
surplus $46,004. This gives the com- 
pany policyholders surplus $305,195. 
The report shows that the Andrus- 
Palmer Insurance Agency is the home 
office agency of the company and all 
commissions on business written by 
the agency are turned over to the In- 
ter-State. It has a reinsurance treaty 
with the Eagle Fire of Newark, West- 
ern Fire of Pittsburgh, North Branch 
Fire and Detroit Fire & Marine. It 
has reciprocal arrangements with the 
Marquette National Fire of Chicago, 
Michigan Fire & Marine, Granite 
State Fire, Henry Clay Fire and Cleve- 
land National. 


SECURITY ENLARGES BUILDING 








Contract Let for Addition to Present 
Quarters of Western Department 
at Rockford 





The western department of the Se- 
curity of New Haven, of which W. D. 
Williams is manager, with headquarters 
at Rockford, Ill., announces that it has 
entered into a contract with Hoggson 
Brothers, Chicago and New York 
builders, to construct an addition to its 
present office building in Rockford. 
The plans and specifications have been 
) approved by the company and con- 

struction work is to be begun in the 
near future. 

The addition will cover a ground 
area of more than 1,600 square feet at 
the rear, and will consist of two stories 
and a basement. Since the building 
stands on ground which slopes toward 
the rear, the basement floor of the ad- 
dition will be approximately at the 
ground level. The addition will be two 
bays deep. It will be of face brick 
trimmed with terra cotta to match the 
present structure. The lines of the ex- 
isting building, which is of the indi- 
vidual office building type, are such that 
the addition will enhance its beauty 
and preserve its architectural sym- 
metry. 





Stratton Goes With Sutton 


H. F. Stratton, who has been connected 
with the Western Adjustment and for 
the past five years associate manager of 
the Detroit office, has been chosen vice- 
president and assistant manager of the 
Policyholders Service & Adjustment 
Company of Detroit, of which J. R. Sut- 
ton is president. Mr. Stratton is a very 
competent man and has had a fine ex- 
perience. Mr. Sutton has been on the 
cutlook for a well qualified man to take 
the vice-presidency and be associated 
with him in the management of his com- 
pany. The work of the Policyholders 
Company has increased so materially 
that it was impossible for Mr. Sutton to 
give it the attention that it deserved. 





Schramm Made Treasurer 


At the recent quarterly meeting of the 
Illinois Field Club held at Highland Park, 
Ill., Richard E. Schramm, special agent 
of the National Ben Franklin, was elected 
treasurer of the organization succeed- 














ing C. W. Davis, resigned. 





ILLINOIS AGENTS CONCLAVE 





Program for the Convention at 
Streator Next Week Is Attract- 
ive and Interesting 





The annual meeting of the Illinois 
Insurance Agents Association will be 
held at Streator, Ill, Wednesday of 
next week. It will undoubtedly be 
the largest meeting in the history of 
the organization. “Many local agents 
will attend in a body from their re- 
spective cities. The program in detail 
is as follows: 
Morning Session 

Called to order by President W. A. 
Bartlett of Galesburg. 
Address of Welcome, Captain H. S. 
Lester, mayor of Streator. 
Response to Address of Welcome, J. 
Henry Bastert, Quincy. 
Secretary- Treasurers Ss. E. 
Moisant, Kankakee, Ill 
Reports of Standing Committees: 

Grievances— George North Taylor, 
chairman, Streator. 
Legislation—L. A. Howes, chairman, 
Peoria. 
Organization—B. L. Fitzgerald, chair- 
man, Kankakee. 
- Appointment of Committee on Resolu- 
ions. 
Appointment of Committee on Nomi- 
nations. 
Address, “Agency = and Expense 


and Advertising,” F. O. Schneider, Kan- 
kakee. 


Report, 


Afternoon Session 
Report of Resolutions Committee. 
Report of Nominating Committee. 
Address, C. S. S. Miller, secretary Na- 
tional Association of Insurance Agents. 
Address, “Side Lights on the Fire In- 
surance Policy,” John J. Thomas, Lloyd- 
Thomas Co., Chicago. 
Address, “Insurance and the States,” 
C. W. Olson of Conkling, Price & Webb, 
Chicago, secretary Illinois Insurance 
Federation. 
Address, “Writing Surety Bonds,” Wal- 
ter W. Steiner, assistant manager Amer- 
ican Surety, Chicago. 

Address, “Fire Prevention,’ John 
Gamber, fire marshal, Springfield, I11. 

Banquet 

Toastmaster, O. B. Ryon, general coun- 
sel National Board. 

“The Changing Personnel of Local 
Agencies,” Harry G. Casper, state agent 
Great American, Chicago. 

“Fellowship in Business,” John G. Staf- 
ford, western manager Sun, Chicago. 

“Conservation and the Services Which 
the Local Agent Can Render,” W. B. 
Flickinger, assistant manager of North 
America. 

Address, C. S. S. Miller, secretary Na- 
tional Association of Insurance Agents. 

Address, Charles N. Gorham, assistant 
manager, American Insurance Company, 
Rockford. 

Address, H. W. Russ, manager Under- 
writers Adjusting Company, Chicago. 





Stubbs to Speak at Peoria 


L. H. Stubbs, the local agent at Cedar 
Rapids, Ia., and president of the Iowa 
Association of Insurance Agents, will be 
at Peoria, Ill., Friday of this week, as 
he will address the local agents’ asso- 
ciation there on “Cooperation.” Later 
he will speak before the Peoria Credit 
Men’s Association. 





Static Electricity Causes Fire 


The hazard of static electricity and 
gasoline was illustrated recently at 
Pendleton, Ind. On Sept. 7, a 700-gallon 
filling truck caught fire from static elec- 
tricity while standing at the local garage 
filling a gasoline tank, burning for over 
two hours, the truck and one end of the 
garage being destroyed. 





New Wisconsin Mutual 


SUPERIOR, WIS., Sept. 16—Articles of 
incorporation have been approved by the 
secretary of state for the Co-operators’ 
Limited Mutual Fire Insurance company 
and a charter issued authorizing the 
company to do business in Wisconsin. 
J. B. Lantto is secretary. The company 
plans to write business at 75 percent of 
board rates. 

The home office will be at Superior 
and to begin with it will do business 
only in Wisconsin. 


a 
Collecting Balances Closely 
Illinois field men are obviously be- 
coming stricter in the matter of collect- 
ing past due balances. There have been 





a number of cases recently where chronic 
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FIRE 
ASSOCIATION 


OF PHILADELPHIA 








A Strong 
Agency 
Force 
Backed by 
A Strong 
Old 


Company 











Agents in Central and 
North Pacific States 


APPLY TO 


WESTERN 
DEPARTMENT 


Insurance Exchange 
CHICAGO 


John M.Thomas - Manager 
F.H.Burke - Asst. Manager 


















































TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. F 
NEWYORK CHICAGO SAN FRANC SCO 








SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 
DES MOINES - - = = = IOWA 


2 


HENRY E. SAMPSON 
Por six years Assistant AttorneyGeneral of Iowa 
and Special Counsel of the Commissioner 
Insurance 


SIDNEY J. DILLON 














delinquents have been forced to make 
settlements, some retiring from the bus- 
iness. Thé 45-day rule is being enforced 
all over the state, almost without excep- 
tion. There are still one or two agencies 
that are not coming up to the scratch, 
and it is probable that there will be a 
few more forced sales in order to com- 
pletely clean up the slate. 





Wisconsin Field Men’s Luncheons 


Hillis C. Rhyan, most loyal gander 
of the Wisconsin Blue Goose, has worked 
up favorable sentiment for a _ lunch- 
eon to be held in Milwaukee every 
Monday in the Colonial room of the Hotel 
Wisconsin. The informal affair started 
last Monday and brought about 30 field 
men. Most Loyal Gander Rhyan extends 
an invitation to any visiting gander that 
happens to be in Milwaukee on Mondays 
to be present at the luncheons. 


Suspicious Fire at Quincy 

There have been a number of rather 
severe losses at Quincy, IIl., recently, of 
unknown origin. A few of the fires have 
been of a rather suspicious nature and 
it is feared that incendiaries are getting 
in their work. Fires have occurred un- 
cer the most doubtful circumstances and 
it is the general opinion that there is a 
fire bug on the job at Quincy. Some 
exceptionally good risks have burned 
from unknown cause. 


Wisconsin Notes 


Dodgeville, Wis., is taking bids for 
the construction of 3,500 lineal feet of 
4-inch water mains. 

The village of Whitefish Bay, Milwau- 
kee county, closed bids Sept. 16 for the 
construction of 428 lineal feet of 6-inch 
standard mains, with two hydrants. 

H. C. Knowles, who resigned as spe- 
cial agent for the National of Hartford 
in Wisconsin, is to go into the manu- 
facturing business in New York. W. R. 
Owen, examiner in the western depart- 
ment at Chicago, as already announced, 
succeeds him. 

Capt. Edward Dayton of Kenosha, Wis., 
late in command of Co. B, 107th Am- 


-munition Train, 32d Division, has opened 


a local agency and real estate office in 
Kenosha. Capt. Dayton was overseas 
sixteen months and saw fierce action on 
four different fronts during that time. 

J. C. Comeford, formerly with the H. B. 
Hobbins Insurance agency, has opened 
a general insurance office in Madison. 

Benjamin Benishek, local agent at An- 
tigo, Wis., was married Sept. 10 to Miss 
Jura M. Vosmek of Antigo. Mr. Beni- 
slek is a son of the mayor of Antigo and 
is associated in the insurance and real 
estate business with his father. 

Jacob Segerstrom and Peter P. Don- 
doneau of Rhinelander, Wis., have or- 
ganized the Badger Insurance Agency 
and will write general lines, specializ- 
ing in Wisconsin mutuals, but also writ- 
ing for stock companies. Mr. Dondoneau 
is secretary and manager, and Mr. Seger- 
strom, treasurer, of the Badger State 
Automobile, with general offices at 
Rhinelander. 


Illinois Notes 


W. R. Atkinson succeeds Mary W. 
Eagle of Hillsboro, Ill. 

I. J. Atchison of Waynesville, Ill., is 
retiring from the business. 

Earle J. Pollock, at Rockton, IIll., is 
dead. His widow, Mrs. Adelaide E. Pol- 
lock, takes over the business. 

W. C. MacFarlane, who was formerly 
manager of Hummer Agency at La Salle, 
Ill., has become vice-president of the in- 
vestment house of F. B. Hitchcock & 
Company of Chicago. 

Goode & Goode at Pontiac, Ill. are 
retiring from the insurance business and 
their agency has been sold to Vera 
O’Connell. Goode & Goode are interested 
in a canning enterprise at Pontiac. 





Indiana Notes 


S. A. Miller & Son have bought the 
M. A. Steele agency at Terre Haute, Ind. 
Mr. Steele is going to devote his time to 
his oil interests in Indiana and Illinois. 

J. M. Brown, who has been engaged 
in the accident and health business at 
Elwood, Ind., with office at 1906 North C 
street, is planning to enter the general 
insurance business, taking on fire and 
automobile insurance. 

A controversy between members of the 
fire department and the board of Public 
Works at Richmond, Ind., over a new 
wage scale may result in a strike of fire- 
men. They ask an increase from $95 to 
$105 a month. The department has affili- 
ated with the Firemen’s Union. 


Field Man Wanted 


For important western State, by old estab- 
lished Fire Company. Answer in confidence 
as to experience, age and salary expected. 
Address 16-G, care The Nationa! Underwriter. 




















A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Farle C. Smith, Inc. 


51 Maiden Lane 


New York 





= Representing local agents, under con- 
= tract, wherever situated; guaranteeing 
= to them the SERVICE of a “branch of- 
= fice’’ in New York, the greatest insurance 
= center in the country. 

= Lines located in the territory of agents 
= and controlled by brokers, will be SO- 
= LICITED from the latter and sent to 


local men for writing, together with all 
essential information pertaining thereto. 


Also, surplus lines of agents PLACED 


with responsible companies. 


Accuracy, despatch and reliability = 
assured ; and all correspondence treated = 
with the utmost confidence. = 

Full details concerning the “service” 5 


and references FURNISHED UPON 
APPLICATION. 
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PULL 
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Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation better than none among buyers of hail coverage 








WM. B. CLARK, President. 
% A. N. WILLIAMS, . . Vice-President 
! E. J. SLOAN, - Vice-President 
GUY E. BEARDSLEY, 
d Vice-President and Secretary 
1919 RALPH B. IVES, | 

Vice-President, at Western Branch 
E. S. ALLEN, Assistant Secretary 
W. ROSS McCAIN, Assistant S y 
W. F. WHITTELSEY, Basing. Vice-President 


R. E. STRONACH, ’. arine Secretary 
GEO. L. BURNHAM, . . Comptroller 


1819} 
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Great Ameriran 
Insurance Company 


New Pork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$ 5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


ASSETS 


$30,851,022.01° 


*includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 





























ORGANIZED 1853 
The Girard F. & M. ‘company’ of Philadelphia 
Cash Capital $500,000 ~SSs«Nett Surplus $373,035 
Surplus to Policyholders, $873,035 


Home Office 
H. M. Gratz, Pres. 


Eastern Department 
D. H. Dunuam, V.-Pres. I . 
Joun Kay, Treasurer E. J. THomason, Sec’y 
A. H. Hassincer, Sec’y PHILADELPHIA, 

NEWARK, NEW JERSEY PENN 


Western Department 
Neat Bassett, V.-Pres and Mgr. 


W. T. Bassett, Ass’t Mer. 
A. CHICAGO, ILL. 





ORGANIZED 1855 
7 INSURANCE 
FIREMEN’S 'SuRANG! 


JANUARY 1, 1919 


OF NEWARK 


Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Eastern Department 
D. H. Dunuam, President 
Joun Kay, Viee-Pres. 
A. H. Hassin6Er, Secretary 
NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 


Reali 


















The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
It ie the Age of the Specialist. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


Our Specialty is Automobile Insurance. 

















The Leading Mutual Fire lnenines. Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building ( 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 


M. D. L. RHODES, Secy. 














IN THE MISSOURI VALLEY 










































LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 


TERRITORY OPEN IN ALL NORTHWEST STATES. 


TWENTY PER CENT COMMISSION. 


WRITE 


TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 


GREAT REPUBLIC ORGANIZING 





New Reinsurance Company With 
Headquarters at Des Moines Has 
Experienced Officers 





The Great Republic Reinsurance 
Fire Company of Des Moines has been 
incorporated and is now in process of 
organization with home offices in the 
Crocker building. This company, which 
will have $1,000,000 capital and a like 
amount of surplus, will take advantage 
of the demands for reinsurance today 
and make treaties with a number of 
the leading companies. The president 
of the company is O. G. Chesley, who 
has conducted a general agency at Des 
Moines for the last 25 years. He is 
also head of the North American Fire 
of Des Moines, which has just been 
licensed and will write business on the 
agency plan. It will specialize on farm 
business. Mr. Chesley through his in- 
surance operations will be enabled to 
reduce the expense ratio because the 
North American Fire, the Great Re- 
public Reinsurance and the. general 
agency, being operated under one man- 
agement, will have the advantage of the 
economy of joint operation. The Great 
Republic already has a number of re- 
insurance deals under way so by the 
time it is ready for business it will 
have made some valuable connections. 


Other Officers of Company 


Mr. Chesley has had a wide insur- 
ance experience and is an aggressive 
man and has heen successful in his 
operations. L. S. Hill, the vice-presi- 
dent, is chairman of the Manufactur- 
ers Bureau and one of the leading busi- 
ness men of Des Moines. Earl 

Mills, the general counsel, is one of 
the leading attorneys of Des Moines. 
R. L. Chase, Jr., the treasurer, is con- 
nected with the Iowa National Bank 
and is treasurer of the Des Moines 
school board. J. T. Harrop, the secre- 
tary and underwriter, who recently re- 
signed as managing underwriter of 
the Pioneer Fire of Chicago, is a 
young man who has had a good in- 
surance schooling. He was formerly 
connected with the rating bureaus, get- 
ting a practical experience in the ap- 
plication of the schedules. He later 
traveled in the field for the Continental 
and was Illinois state agent for the 


BECOMES NATIONAL AMERICAN 





New Omaha Company Changes Name 
in Order to Avoid Confusion— 
Officials in Charge 





OMAHA, NEB., Sept. 17.—In order 
to avoid a conflict in title, the name of 
the American National Fire of Omaha, 
which is now in the process of organ- 
ization, has been changed to the Na- 
tional American Fire. Over $1,000,000 
of capital stock has been subscribed, 
and all of the preliminary work has 
been completed since the company 
was incorporated three months ago. 
Over 200 bankers and local agents have 
become stock holders. The company, 
as organized and incorporated will be 
the largest insurance company west of 
the Mississippi River. 
W. H. Ahmanson is president of the 
company. Of late years he has been 
an active official of the Columbia Fire 
Underwriters of Omaha and has filled 
every position in the insurance busi- 
ness, having acted for the past 15 years 
in an official capacity. 
Merrick E. Lease, superintendent of 
agencies, has for the past eight years 
acted as assistant manager and super- 
intendent of agencies for the Colum- 
bia Fire Underwriters. For 21 years 
prior to that he was state agent and 
adjuster. He is one of the best known 
insurance men in the Missouri Valley. 
James E. Foster, secretary and treas- 
urer, began his insurance career at the 
age of 15 with the Aetna. He has 
acted as manager of the local agency 
of the late George P. Bemis, and was 
at one time Nebraska state agent of 
the old Sioux Fire of Sioux City. For 
the past five years he has been chief 
examiner for the Columbia Fire Un- 
derwriters. 





Nebraska Hail Plan Profitable 


LINCOLN, NEB., Sept. 17—Figures 
compiled by the state insurance bureau 
show that Nebraska’s state owned hail 
insurance plan netted the state during 
the past year considerably over $100,000. 
There was a balance on hand May 1 of 
this year of $23,647. The premium on 
business written this year totals $756,314. 
Losses during the year, a few which have 
not been adjusted, but are estimated, 
total $628,620 with an expense of con- 
ducting the department of $11,993, or a 
os expense, including losses of $640,- 
13. 





Merchants National of Chicago, now 
the Western Alliance. At one time 
he was one of the chief examiners in 
the western department of the Atlas. 
Mr. Harrop, therefore, has had an all 
round experience in fire underwriting. 

F. L. Miner, one of the directors, is 
vice-president of the Iowa National Fire 
and president of the Bankers Accident of 
Des Moines. He is one of the leading 
insurance men of the country. 


Great Demand for Reinsurance 


The Great Republic sees the opportun- 
ity for establishing valuable reinsurance 
connections because of the demand of 
agency companies for more reinsurance 
facilities. The German, Austrian, Rus- 
sian and Balkan peninsula companies 
earried away millions of dollars in re- 
insurance premiums every year before 
the war. Following the entrance of this 
country into the war the enemy insur- 
ance companies were obliged to quit 
business here. Their place has not yet 
been filled. The tendency of the times 
has been for many years for the agency 
companies to write large gross lines and 
reinsure them down. In this way a local 
agent can hold all his business in his 
own office. The organization work of 
the Great Republic will proceed rapidly. 





Rieke’s Good Work in Iowa 


Karl Rieke, special field man for the 
National Association of Insurance 
Agents, has been working in Iowa for 
several weeks past and has secured 





To Hold Nebraska Meeting 


The Nebraska Local Agents Associa- 
tion will hold its fall meeting Oct. 3 at 
Omaha during Ak-Sar-Ben Week. The 
Nebraska association was not’ very 
active during the war, but an attempt 
will now be made to put the organiza- 
tion to the front. J. W. Guthrie of Alli- 
ance is president of the association and 
Frank T. B. Martin of Omaha is secre- 
tary. Secretary C. S. S. Miller and Pres- 
ident E. M. Allen of the National asso- 
ciation have been invited to attend. 
Karl W. Rieke, special representative 
and field man of the National associa- 
tion, is now working in Nebraska help- 
ing to rebuild the state organization. 





Cutting Grain Rates Charged 


TOPEKA, KAN., Sept. 16—That several 
fire insurance companies in Kansas, in 
their anxiety to write grain insurance, 
have been practically cutting rates to 
certain insurers, is the latest complaint 
to be filed with the state insurance de- 
partment. Superintendent Travis is in- 
vestigating. Companies are accusing 
each other of violating the anti-dis- 
crimination act to obtain the grain busi- 
ness. 





Livery Barn Not Involved 


In a recent issue it was stated that 
the state fire marshal of Iowa had con- 
demned the Charles Dilliard livery barn 
at Oskaloosa, Ia., and that a case was 





something like a hundred new members 














in that state. 





pending in the district court against the 
owner of the livery barn for not tearing 
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~~ | CENTRAL MANUFACTURERS’ MUTUAL INSURANCE CO.| FIRE 
STRONG | LUMBERMEN’S MUTUAL CASUALTY COMPANY ,cromocie 
RELIABLE | QHIO UNDERWRITERS MUTUAL FIRE INSURANCE CO. | rustic « Teams 
ee For representation address— INSURANCE 
_— beietiiany 7 C. A. L. PURMORT, Secretary, JAMES S. KEMPER, Manager, — 
WRITE TODAY “aoa anne WRITE TODAY 
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407 RIALTO'BU! 
KANSAS CITY, Mo. 




















Ohio’s largest and strongest | 
Automobile Insurance Com- | 


pany. 


Famous all over Ohio for the 
Complete Protection and 
prompt Service furnished to 
Agents and Policyholders. 


Full Coverage Automobile In- 
surance at reduced rates. 








—The Original eager Pie _jeeusamas Company— 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
. Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
PHILIP LEHR, Pres. ROBT. GROENLAND, Treas. C. L. MecINTIRE, Secy. 
Special Agent: C. C, FELTS, Ft. Wayne, Ind. 














Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 





Indiana Mutual Automobile Insurance Company 


LA PORTE, INDIANA 











We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 








\ A. C. CUMMINS, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretary 














GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


323-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 


A Clean Company Opercting in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 











KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 


Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 
) 














“* Fire Insurance as You Would Write It*’ 


The Merchants Fire Insurance Co. of Indiana 
" z (A Stock Company) " 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office, 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Seer 











etary & Mgr. 


= 


Nearly Fifty Years of success under same managemen} 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 











| Dayton Mutual Fire 
| Insurance Co., PS%ro" 


B. C. COLEMAN, Secy. MID-WES 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansficld Mutual 


2 J. B. HENDERSON, Secretary Fire Insurance Company 





OF MANSFIELD, OHIO 





Conservative and Careful 


Managemeut 
AGENTS WANTED INSURANCE CO. 
Address Home Office. J. B. RATERMAN, President 








— 


a 


Inc. 1849 


JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 





MINSTER MUTUAL FIRE || insurance - $8,918.528.00 





Total Assets 472,284.09 


MINSTER, OHIO 





| An Agency Company 














Rentschler Building 


Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pree 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
poliey. q Designed by Carey & Zimmerman. 
ocal agents at Cincinnati, Ohio. Thousands 
have been used. 


$75 siso $0 saso gras Se Wm So 
— Sold by — ; 
THE NATIONAL UNDERWRITER 
Rough Notes 
Chicago Indianapolis NewYork Cincinnati 


HAMILTON, OHIO 
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Western Department, 


1841 


[surance (. 


OF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL,-$ 1,000,000 
Roc ¢cford, Illinois 


WALTER D. WILLIAMS, Mgr. 














§{NCORPORATED 1852 


MILWAUKEE, WISCONSIN 
Cash Capital - $1,250,000.00 


RIOT AND EXPLOSION INSURANCE 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


FIRE, MARINE, WINDSTORM, AUTOMOBILE, SPRINKLER LEAKAGE, 




















Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


THE LIVERPOOL & LONDON & GLOBE 








Most perfect lightning protection ever developed. Will 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. _ Originated by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men vLY. 

Investigate the Dodd System now—write for full information 


118 Eighth Street 


By PROF. DODD’S FAMOUS SYSTEM 


ab- 


today. 


DODD & STRUTHERS 
DES MOINES, IOWA 














WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General A 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 


Mexico and Wyoming. 


enc 
MePHERSON KANE. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 




















CAPITAL, $259,150 


Address after July 1, 1919 


110 Fort St., West, Detroit, Michigan 


THE INTER-STATE FIRE INSURANCE CO. 


ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


WE move 


down the structure. The livery barn in 
question is owned by W. E. Cooley and 
is occupied by Charles Dilliard as a ten- 
ant. The livery barn had not been con- 
demned by the state fire marshal but the 
exposing risk on the west known as 320- 
324 High Avenue, West, owned by O. P. 
Hedge and occupied as a hay, grain and 
teed store was condemned by the state 
fire marshal in 1917. It was against this 
property that the fine was assessed. 


To Organize in Nebraska 


The Nebraska field men will meet at 
Omaha, Sept. 23, to bring up the organi- 
zation of the Conservation & Fire Pre- 
vention Association of Nebraska. 


Three-Quarters Clause Attached 


TOPEKA, KAN., Sept. 16—The writing 
of what is known as_ three-quarters 
clause in building policies by fire in- 
surance companies in Kansas must cease, 
according to a lefter from Superintend- 
ent Travis to Paul W. Terry, head of the 
Kansas Inspection bureau. 

A valued policy law has been on the 
statute books of Kansas for. several 
years. Travis holds that the three-quar- 
ters clause is in direct violation of this 
law and says that unless the clause is 
eliminated the licenses of the companies 
using it will be revoked. 





Report on Hutchinson, Kan. 


A report on Hutchinson, Kan., has been 
issued by the National Board. The gross 
fire loss for the past five years was 
$187,724, annual losses varying from $17,- 
675 in 1918 to $60,845 in 1916. The num- 
ker of fires varied from 76 in 1915 to 148 
in 1918, with an average loss per fire 
of $311. Based on an average population 
of 22,500, the average annual number 
of fires per 1,000 population was 5.4; 
the average annual loss per capita was 
$1.67. 

The engineers’ report on fire fighting 
facilities is as follows: 

Water supply mainly adequate but 
slightly unreliable; barely sufficient 
quantities available at hose stream 
pressure; fire department seriously un- 
dermanned and lacking in apparatus and 
equipment; transmission of fire alarms 
dependent upon public telephones. 

In regard to structural conditions and 
hazards they say: 


of fair extent, shingle roofs permitted 
outside, structural conditions weak. 
Severe individual to group fires are prob- 
able in a number of blocks in the prin- 
cipal mercantile district, but owing to 
low heights and good accessibility, there 
is little danger of fires crossing the gen- 
erally wide streets, except under very 
adverse conditions. In residential dis- 
tricts the usual flying brand hazard is 
high. 


Missouri Notes 


Charles R. Pratt has disposed of his 
agency at Flat River, Mo., to Horton & 
Reid, who have the only agency in that 
city. 

David T. Blake has returned from a 
two years’ overseas service and has pur- 
chased his old agency at Salisbury, Mo., 
from A. S. Rucker. 

The Lawton-Byrne-Bruner Insurance 
Agency Company has been appointed sole 
agent in St. Louis for the Bankers & 
Shippers of New York. 

A. L. McCormack, who resigned as 
Ohio special agent of the American Cen- 
tral, has returned to St. Louis to join 
the staff of the Western Adjustment 
there. 

President Earl W. Thomas of the Con- 
servation & Fire Prevention Associa- 
tion of Missouri, has appointed on the 
executive committee, W. C. Brown, Penn- 
sylvania; A. B. Diggins, Fireman’s Fund; 
Charles A. Proudfit, Milwaukee Me- 
chanics; W. O. Woodsmall, Fire Asso- 
ciation. 

A party of St. Louis casualty and 
surety underwriters, including . M. 
Byrne of Lawton-Byrne-Bruner, Charles 
L. Crane, C. D. Eaton, C. J. Kehoe, E. V. 
Thompson and others, have gone to 
White Sulphur Springs, W. Va., to attend 
the convention of the National Associa- 
tion of Casualty & Surety agents. 

Paul A. Schmuck, special agent for the 
Fidelity-Phenix for eastern Missouri, 
with headquarters in St. Louis, and Miss 
Mary A. Dalton were married Tuesday 
morning. Mrs. Schmuck is a graduate of 
Washington University and is prominent 
socially in North St. Louis. After a wed- 
ding breakfast at the home of the bride’s 
parents the couple left for an extended 
trip through the Grand Canyon and 
other points in the west. 


R. E. Hoppe, a local agent at Pratt, 
Kans., becomes special agent of the Cen- 
tral States Fire of Wichita in Kansas. 


O. A. Armseyer, special agent of the 
farm department of the Continental in 





Building laws of slight value, not en- 
forced; no building inspector, fire limits 


Nebraska, has resigned to go into the 
local business at Lyons, Kans. 











STATES OF THE NORTHWEST 














FIRE COLLEGE IN MINNESOTA 


School of Instruction for Firemen to 
Be Held at Armory in St. Paul, 
Sept. 22 to 26. 


ST. PAUL, MINN., Sept. 16.—The 
first Minnesota State Fire College will 
be held at the Armory in St. Paul, Sept. 
22 to 26. It will be a school of instruc- 
tion for firemen throughout the state, 
conducted under the auspices of the 
state fire marshal’s office. The college 
will give direction along two distinct 
lines—physical training and use of fire 
department apparatus. Leon L. Wolf, 
who has done so much for the Cincin- 
nati, O., fire department, will be in 
charge. Both volunteer and paid fire 
departments from  practicaliy every 
town in Minnesota have been invited 
to send delegates whose expenses will 
be paid either out of fire department 
surplus funds or directly by the re- 
spective municipalities. The program 
is as follows: 


Monday, Sept. 22, 10 a. m. 

1. Paper on Fire School Work, by Leon 
L. Wolf, Cincinnati. 

2. Formation of class. 

3. Physical exercises. 

4. Rescue exercises. (a) Firemen’s 
life, (b) Dead man’s lift. 

Monday. 1:30 p. m. 

Continuation of Rescue Exercises. (c) 
Invalid’s life. Lifting and carrying of 
animate and inanimate persons down in- 
terior stairs by the several methods. (d) 
Placing of the proper hitches to a person 
for lowering from a building. (e) How 
to cover and remove a corpse from a 
building. (f) Demonstration and prac- 
tice in tying standard knots for fire de- 
partment work. 

Tuesday, 9 ® m. 





there then 

















1st, raise 35 ft. portable ladder to sec- 
ond story window in building. Anchor 


ladder exercises in carrying unconscious 
persons out of upper story windows. _ 

2d, raise 30 ft. ladder to 3d story win- 
dow of building. Ascend with hook lad- 
der, place to roof, and descend same. 

3rd, proper way to carry a section of 
hose. 

Tuesday, 1:30 p. m. 

4th, ladder exercises. (a) Aerial ex- 
tension to roof of building. (b) Ascend 
and descend with various tools. (c) Place 
hose roller. (dad) Applying the proper 
hitches to ladder to hoist to a roof. 

5th, Portable ladder exercises consist- 





ing of removing all ladders from trucks. 
(a) Lifting and carrying to positions as 
for service. (b) Roll ladders on wall. 
(c) Straighten ladders on wall. (4d) 
Ascend ladders. (e) How to protect self 
on ladder. Placing self on ladder for 
lifting hose. 
Wednesday, 9 a. m. 

1st, Continuance of ladder exercises. 
(a) Applying proper hitches to 22, 25 
and 30 ft. portable ladders and hoist to 
roof over hose roller. (b) Applying the 
following tools and hoist to roof over 
hose roller: battering ram, clow tool, 
fire ax, maul, wall pick, ceiling hook. 
(c) Apply hitches to ladder and tools 
and lower to ground, using hose roller. 
Replace on truck. Place truck in pos 
tion. Raise main and extension ladder 
to roof. (d) Company exercises in 
ascending and descending, lower main 
and extension ladders. 

Wednesday, 1:30 p. m. 

(e) Instructions in how to handle 4 
section of hose on the street. How to 
lash a section of hose and pipe to 4 
ladder to make a cellar nozzle. Lashing 
of two ladders together and raising same 
for service. How to place the propet 
hitches to a ladder to ascend to roof 
of upper story. How to lash a_ person 
to a ladder or board and lower from 24 
or 3d story window, using two ropes. 

2. First Aid Exercises. (a) Splinting 
of fractures. (b) Placing a broken arm 
at rest. (c) Resuscitation measures. 
(Sylvester and Schaefer methods.) 


Demonstration and instructions !” 
use of gas masks. a 
Instruction in use of life nets an 


protection to men who are compelled t? 
jump. 
5. Review of all instructions. 





6. A lecture (by Leon L. Wolf) 0” 
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rescue work, taking up the subjects of 
resuscitation, life nets, fractures, suf- 
focation, how to combat ammonia and 
chemical fumes, ladders, trucks and 
scaling ladders, duties of firemen on fire 
grounds; fire, its cause and extinguish- 
ment, and preservation of property; un- 
manageabls fires, how to cut floors, the- 
atre and guard details. 


TABULATING HAIL FUND DATA 
North Dakota Has Adjusted 12,400 


Losses for Season to Tax; Av- 
erage Is $261 


BISMARCK, N. D., Sept. 19—Now that. 


the hail season for 1919 is at and end, 
a careful tabulation of data essential to 
the conduct of the State Hail Fund for 
the new year is being made, preparatory 
to the general tax levy. In round figures 
North Dakota has 15,000,000 acres of land 
devoted to grain cultivation. One-half 
of this acreage, it is estimated, will elect 
to secure indemnity from hail losses 
through the medium of the state fund. 
To date 12,400 losses, suffered in the 
past season, have been adjusted, the 
average settlement being $261, plus an 
average of $3 per claim for expenses. 
The $3,000,000 of losses incurred will be 
raid by state certificates bearing 6 per- 
cent interest. 

When the state fund was organized 
early in 1919 the legislature appropri- 
ated $50,000 for its maintenance. This 
proving insufficient, and a like sum for 
conducting the bureau next year, or 
$150,000 in all. The general supervision 
of the hail fund is in the hands of Com- 
missioner Olsness, who has four divisional 
aids, each responsible for a section of the 
territory. District inspectors in turn are 
employed to take care of losses as re- 
ported, and these men, some 200 in all, 
are paid $5 a day and expenses while in 
active service. In order to eliminate 
so far as possible favoritism in adjust- 
ments, no inspector is allowed to handle 
claims in his home territory, but is sent 
to a distant field. 

Despite the high price at which wheat 
is now selling, the farmers of North Da- 
kota, as a rule, are not prosperous, the 
crop suffering seriously from drouth or 
rust during the past four years, and to 
such an extent is this true that many 
families, discouraged with their experi- 
ences, have sold their farms and treked 
into the more promising territory of 
Minnesota, Iowa or Illinois. 


Forest Fire Danger Great 


MINNEAPOLIS, MINN., Sept. 16—If a 
dry period follows the first severe frosts 
in Minnesota, now expected any day, the 
forest fire danger in northern Minnesota 
will be very great, according to Forestry 
Commissioner Cox. There are large 
tracts where there is much dead-and- 
down timber, and special areas that are 
very dry on account of drainage ditches. 
In Mr. Cox’s opinion, the northeastern 
section burned over in the great fire of 
last October is in worse condition as a 
fire hazard than it was last year. 

Admittedly, the forestry department 
has inadequate funds ($85,000 a year) 
to handle the situation. Patrolmen are 
far too few and are unable to cover the 
territory. A number of bills are pend- 
ing in the present special session of the 
legislature. One would increase the pen- 
alty against railroads using improperly 
fire-guarded engines to $500. Another 
bill makes the entire year (except win- 
ter) a closed season for running fires, 
except with special permits. A pending 
memorial to Congress asks for a hydro- 
plane training station to be established 
at Duluth, with forestry patrols in con- 
nection, 

As a whole, companies are continuing 
to write northern Minnesota business, 
though a wide difference of opinion ex- 
ists as to the hazard, and in the mean- 
time the matter of northern Minnesota 
rate increases is being held up pending 
corrections in town experiences as filed 
with the insurance commissioner. Large 
errors have been found, as a result of 
agents in some towns including pre- 
miums written elsewhere. 


Plan Fire Prevention Congress 


ST. PAUL, MINN., Sept. 16—Several 
hundred delegates and as many of the 
Public as can crowd into the St. Paul 
armory are expected to attend the Min- 
nesota Fire Prevention Congress, to be 
held Sept. 25. 

Governor J. A. A. Burnquist will make 
the address of welcome. This will be 
followed by a response from some visit- 
ing mayor, yet to be designated. T. Al- 
fred Fleming, fire marshal of Ohio, will 
Speak on “Fire Prevention.” Leon L. 








F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
UL ROCOE CELE PECL TECTICP TOP EE ET ORDER 
Increase ....:........... qi ccegddencenecdcass . SueuEe 


Reserve for Reinsurance................-.. 2,845,381 
NII osc escacccecscadcddaccseddedcccce . SEES 
NGO BINGE 6 oo ocicccccccecccccccccdccccccss SARIS 
MUGGING eviasecscace. sSedccadccccancadesce 26,280 











NORTH BRANCH FIRE company. SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma” OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE 8828 PITTSBURGH, PA: 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























CASH CAPITAL $839,580.00 
E. KIMBALL 


CLEVELAND NATIONAL pee 


ETARY - TREASURER 
AGING UNDER- 


FIRE INSURANCE COMPANY pow 
CLEVELAND, OHIO 


OLICY HOLDERS 
$1,209,812.34 
APPLICATIONS FOR AGENCIES DESIRED 











$1,662,212.57 
Ss 














FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 


FRED. S. JAMES & CO. 


Chicago New York San Francisco 
United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


123 William Street 
New York 


CARROLL L. De WITT P. A. COSGROVE 








’ 
F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WAL®ER C. LEACH, Secy. ba 


Minneapolis ssaixe Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F, & M. which make it attractive. We can tell them to you, 











(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


FIRE Automobile—Use and Occupancy—Tornado—Sprinkler 
Leakage—Explosion and Riot and Civil Commotion. 


Head Office: 
100 Williams St., New York 


Western Department: 
Insurance Exchange, Chicago 
Marine and Automobile Dept: 
27 William St., New York 


Pacific Department: 
343 Sansome St., San Francisco 
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TOTAL ASSETS 


1794—125th ANNIVERSARY—1919 





GUSTAVUS REMAK, Jr., Pres, 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec'y and Treas, 
SAM'L P. RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 
SURPLUS P. woniey. HOLDERS 


737,532. 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
NSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 
























PIONEER 


Fire Insurance Company 
of America 
















29 South LaSalle Street 
CHICAGO 


AN ILLINOIS 
COMPANY 


























ARIZONA 


CENTRAL DEPARTMENT 


FIRE INSURANCE COMPANY, COVERING 
a ar neccmaual {LLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 HAS. P. 


EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 






































VICE-PRESIDENT AND CHICAGO 
) GENERAL MANAGER 
[FIRE] 
Great Lakes 
Insurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 



























HAVE BEEN PAID 
TO POLICY HOLD. 


410 TONS OF GOLD 823% 


Insurance Comp an LY. OP 


NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 

LOCAL RISKS CONTROLLED OUTSIDE. IF THE RE ANY SUCH RISKS 

IN YOUR FIELD, WRITE US_ABOUT THEM. WE MAY ‘BEABLE TO HELP YOU, 
IT IS WORTH TRYING 
















































AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V.MOULTON, Sec’'y., F. P. WRIGHT and F. A. WALL, Field &..2’a, 


ne” TY, 
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at Longview, 


Wolf of Cincinnati, in charge of physi- 
cal training of the Cincinnati fire de- 
partment, on “Modern Fire Fighting and 
Evolution of Fire and Water Losses of 
Yesterday and Today,’ and E. R. Town- 
send, of the Western Engineering Bu- 
reau, Chicago, on “Fire Apparatus for 
Towns and Villages.” 

The meeting will conclude with a 
round table discussion led by James F. 
Joseph, secretary of the western advis- 
ory committee of the National Board. 





South Dakota Notes 


George H. Henry, who has been with 
the insurance department, has _ been 
élected secretary of the state highway 
commission. 

With the schools commencing another 
year, the state insurance department is 
agitating the renewal of fire drills, in- 
spection of furnaces, flues and chimneys, 
im order to prevent the recurrence of 
school houses burning this year. 

The bond issue at Sioux Falls, intended 
for the improvement of the city water- 
works system, involving $350,000, failed 
because an insufficient number of votes 
were cast for it, although the number 
cast was about 6 to 1 for the issue. 





Minneapolis insurance men expect a 
big boom in building in that city. Last 
week the permits totaled $656,3 














SOUTHWESTERN FIELD 














vALLS RATES HIGH ENOUGH 





Member of Oklahoma Insurance 
Board Denies States Loss Ratio 
justifies an Increase 





OKLAHOMA, CITY, OKLA,., Sept. 
16—John Connolly, state fire marshal 
and member of the state insurance 
board, contends that the loss ratio in 
Oklahoma does not justify any increase 
in fire insurance rates in the state at 
the present time. He states, however, 
that it is very doubtful whether the 
time has yet come when it would be 
safe or just to lower rates, although he 
believes that if the favorable loss ratio 
of the last two years continues—and 
an even more satisfactory showing has 
been made for the first six months of 
1919—lower rates may be looked for. 

Cites Figures for Seven Years 

He holds that the last seven years 
will furnish a reliable basis in this 
new state. Conditions were unsettled 
prior to that time, fire fighting facilities 
were poor and fire prevention was just 
beginning to receive attention. The 
figures for admitted companies in Okla- 
homa show an average loss ratio of 
52 percent for the seven-year period. 
For the 11 years extending back to 
statehood it was 55 percent. The fig- 
ures for seven years are as follows: 


Year Premiums Losses Loss Ratio 
1912 ....$38,618,090 $2,116,711 59.5 
1913 .... 3,139,914 1,628,1 51,8 
1914 3,355,827 1,887,663 56.2 
1915 3,750,556 2,448,502 65.2 
1916 4,214,816 2,320,564 55 
1917 .... 5,646,377 2,287,364 40.5 
1918 . 5,607,024 2,515,841 44.9 


Calls Profit Sufficient 


Figuring the expense ratio at 40 per 
cent,’which he holds is a little too high 
for the years before the war, he finds the 
underwriting profit on Oklahoma busi- 
ness to have been 8 per cent for the 
seven-year period and 5 per cent for the 
ll-year term. Mr. Connolly says further: 

“Most of the companies writing fire in- 
surance also write tornado and marine 
insurance, and some of them hail insur- 
ance. It is only fair to state that losses 
have been heavy in these classes in re- 
cent years, and this would somewhat re- 
duce the profits of the companies. But 5 
to 8 per cent is good underwriting profit. 
It affords good dividends and the accu- 
mulation of a reserve for conflagrations. 
Profits were a little thin for the eleven- 
year period, but they were ample for the 
seven-year period.” 





Report on Longview 


DALLAS, TEX., Sept. 17.—Conditions 
Tex., have for some time 
been highly unsatisfactory to the com- 
panies. The loss ratio has been high 
and because of the dissatisfaction a mass 
meeting of prominent citizens was held 
at Longview recently. Newt M. Smith, 
State agent of the Northern of London, 

















Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U.S. Mer. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 




















SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 














Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 





SECURITIES and CURRENCY 
by REGISTERED MAIL | 


Prompt and Efficient Service 


; | 
Insurance Company of North America | 
Marine Department | 


GEORGE L. McCURDY 


MANAGER 


1101-209 W. Jackson B!vd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 


| 
| 
| 
























MERICAN LIABILITY 
COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 

$100,000.00 Insurance Department Deposit 










All Classes 
All 


Ocenpations} 
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Mgr. 
ATI, OHIO 
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THE COMPANY WITH THE PYRAMI. 








NEW HAMPSHIRE 


3.779.569 67 1154, 810 10° 
3.877.846 70 1.199 $48 08 


FIRE INSURANCE Co 


5-39 70 576 339 82 
amr jteteeas N. H\: 


a S15. aaa Sq 


7, 383,893.68 
[_8.011,409.82 
































137,302.08 _\ 


TOTAL LIABILITIES $4,374,107.74 
POLICY HOLDERS SURPLUS $3,637, 302.08 
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Special Agent, ute, 'm. RL 
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Minneapolis, Minn. ; - 


Yeaton, 217 t Water 
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wes Shipe, Sh arp Bidg., Kansas City, Me; 
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Prevents 
Lightning 
Losses 


Shinn-llat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable. which 
electrical authorities say 
is more elficicut. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containmey 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 


in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 








Cincinnati Underwriters 
121 East 3rd St.. CINCINNATI, O. 


Eureka F. &M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 





Capital - - - $250,000.00 
hoes - - - - 959,318.90 
Surplus to Policy Holders 631,728.12 
? &. ites Prest. 
AD. MC. BARTON Secy, 
*Ass' t. Secy. 


R. B. RBATON, State Agt. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 

















acted as chairman, the other field men 
in attendance at the meeting being 
Charles F. Thomas of the Royal, P. M. 
Marshal of the L. & L. & G., Mike R. 
Ferguson of the North America, and 
Frank Nesbitt of the Trezevant & Coch- 
ran general agency. Following the gen- 
eral meeting a corps of inspectors from 
the Texas Inspection Bureau gave the 
town a thorough going over. The rec- 
emmendations made by the bureau in- 
clude the following: “The National elec- 
trical code should be adopted by the city 
council and a competent inspector be 
employed to rigidly enforce same. The 
fire marshal ordinance should be rigidly 
enforced so that all accumulations of 
trash and rubbish will be properly cared 
for and storage of hazardous material 
eliminated. 

“Fire department—Additional full paid 
men should be employed to properly man 
apparatus now in service, and if not 
practicable at this time, provision should 
be made so that sleeping quarters at 
the fire station could be provided for 
additional volunteers; provide standard 
equipment for hook and ladder truck; ad- 
ditional spanners and wrenches are 
needed; keep log of fire alarm system; 
provide a hose expander.” 

Several recommendations as to the 
water works are also included. 





Clean-Up Drive Under Way 


OKLAHOMA CITY, OKLA., Sept. 16.— 
A drive to clean up fire hazards in Okla- 
homa City will be opened as soon as 
Mark Kesler, commissioner of ‘public 
safety, returns from the hospital where 
he is confined with injuries sustained in 
fighting fire in the Davidson-Case lumber 
yard fire here last week. The plan is 
to eliminate every uninhabited frame 
shack and every serious fire hazard. 

One of the unique features of the plan 
is the taking of a complete set of pic- 
tures of the houses before they are torn 
down. These pictures having been taken 
in such a way as to show the dangers of 
the house in any litigation over the right 
of the city to condemn the building or 
tear it down. The pictures have proven 
conclusive evidence in every case which 
Kesler has defended to date. 





Seek More Protection in Oklahoma 


OKLAHOMA CITY, OKLA., Sept. 16.— 
Representatives of the National Board 
of Fire Underwriters have appealed to 
city commissioners here and at Tulsa to 
bring fire departments up to a higher 
standard of efficiency. It was complained 
that in Oklahoma City the fire depart- 
ment was not sufficiently trained and 
Gisciplined. It was advised that chiefs 
of fire departments should be in abso- 
lute control of the operation of the de- 
partment and should be empowered to 
employ or discharge members of the de- 
partments. More equipment and men 


were recommended for the Tulsa depart- 
ment. 





New San Antonio Fuel Ordinance 


SAN ANTONIO, TEX., Sept. 16.—The 
proposed new fuel ordinance for San 
Antonio has been approved by local 
authorities and will now be submitted to 
the Texas Fire Insurance Commission. 
The ordinance is drawn with the view 
of permitting the storage of fuel oil on 
a larger scale than is now permitted, 
many of the industrial concerns and 
hotels in San Antonio desiring to change 
fuel from coal to oil. 

Special care was taken to meet the 
requirements of the National Board. 
Present insurance rates will not be dis- 
turbed. 


County Fire Enters Texas 


AUSTIN, TEX., Sept. 16.—The Texas 
insurance department today licensed the 
County Fire of Philadelphia. The com- 
pany has a capital stock of $400,000 and 
surplus $200,486. The company will write 
fire and lightning insurance. Trezevant 
& Cochran of Dallas are appointed gen- 
eral agents. 


Position on Overhead Writing 


AUSTIN, TEX., Sept. 16.—Answering an 
inquiry from Chauncey S.S. Miller of New 
York, secretary of the National Associa- 
tion of Insurance Agents, Deputy In- 
surance Commissioner Charles V. John- 
son advised that the department was not 
informed that certain concerns were 
writing large lines overhead in Texas, 
but that any person attempting it as 
agent of an unlicensed insurance com- 
pany is subject to a severe penalty if 
convicted in Texas criminal courts. 

The telegram from Miller read as fol- 
lows: “If you have taken any action, 
issued any notice or made any ruling in 

















New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Gresham Ennis, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, Presiden’. 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag.rs. 























PITTSBURG UNDERWRITERS 


ag tt gay Commonwealth Bldg., Pittsburgh, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Company Superior Fire Insurance Company 
National-Ben Franklin Insurance Company Republic Fire Insurance Company 
ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 Assets, $9,911,358 
Surplus to Policyholders, $3,899,135 


FRANK D. YOUNG, Columbus, Ohio, State Agent for Ohio 
H. C. UPHAM, Megr., Indianapolis, Ind. 
ELIEL & LOEB COMPANY, General Agents for Illinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 














styl Liberty 


Insurance Gompany 
of America. 


INCORPORATED UNDER THE LAWS OF \WS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Capi : $1,000,000.00 
Assets ° $9,609,646.00 Net Surplus + $2,395,417.89 
Liabilities, including Capital - 7,214,228.11 Surphes fs to Policy Holders = 3,395,417.89 
bY HEAD OFFICE: 62 WILLIAM STREET, NEW YORK r) 








INCORPORATED 1720 


Roya EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WitLIAM STREET, NEw YORK 


UNITED STATES MANAGER 








JAMES W. BOLLINGER, Pres. 


x*S ECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 


* Iowa, Ilinois, Wisconsin, Ohio and Indiana. It is a good company for the agent, because in addition to 


writing.a general business, it accepts practically ail classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring "to represent us. 


E, E. SOENKE, Seey. 

















he P FIRE, MARINE, WINDSTORM, 
3 AUTOMOBILE, SPRINKLER 
4 LEAKAGE, RIOT AND 
pe EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, To. Ind. 
P. P. WIPPELL, y oon Agent, Siasie and Wisceusia.£- -O.B a: rome 
O. T. PRICE, State ent, Missouri, Kansas an ahoma, Kan a 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Ne’ braska 
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®BORGE E. FEENEY, President 
SDWARD T. LYONS, *Secretary-Treasures 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets ... - « « $529,005.00 
Surplus to Policyholders - 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Obie, Michigan, Wisconsin and comenntas 


A. M. WAGNER, Supt. of Agencie: 


oo —— 

















INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organization. $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
sylvania. For Particulars Address Home Office 


M. S. CREMER, President HENRY F. TUERK, Secretary 
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Capital and Surplus 
$250,000.00 


SN , 


Rein surance 





American Merchants 
Fire Insurance Company 








Kansas City - Missouri 











DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - MICHIGAN 


PHILIP BREITMEYER, Pres. GEORGE K. MARCH, Sec. & Gen. Mgr. 
































INDEPENDENT ADJUSTERS 


ILLINOIS MISSOURI 
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Man: 
Investigation and edjustment of 


the matter of overhead writing of oil 
lines in your state by Globe & Rutgers 
and other companies through Cornwall 
& Stevens, New York brokers, will you 
by wire favor the American Agency Bul- 
letin for publication such information 
representing your attitude as would be 
of interest to the members of the Na- 
tional Association of Insurance Agents.” 





Texas Notes 


The Southern Home of Charleston, 
Ss. C., has been licensed in Texas. 

The Aetna Fire and the Great Ameri- 
= Fire have withdrawn from Mansfield, 
Tex. 

Mrs. W. H. Van Wert, wife of the spe- 
cial agent of the Queen in Texas, is seri- 
ously ill at her home in Dallas. 

The employes of the pumping stations 
in Dallas have been granted increases 
of $15 per month in salaries. The em- 
ployes had asked an increase of $25 
monthly. 

L. R. Villars has left the Ross & Co. 
agency at New Orleans to return to the 
James L. Marr & Co. agency at El Paso, 
Tex., with which firm he was connected 
before going to New Orleans. 

Fire losses in Dallas have been re- 
duced an average of $100,000 per month 
the past four months, as result of the 
new system of regular and rigid inspec- 
tion and the double platoon system for 
the city firemen. 

Repairs on the city fire boat Charles 
Clarke at Galveston are under way. The 
boat has been dismantled, the engines 
are being overhauled and a new stack 
and bulwarks are being set in. Arrange- 
ments have been made in case of fire to 
protect the water front with tug boats 
having water pumping facilities. 





Oklahoma Notes 


W. S. Hanson of the Bates Adjustment 
company is off on a two weeks’ vacation. 
A committee of the Oklahoma City 
Board is now working on the school in- 
surance rates on public schools. 
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ST. LOUIS, MO. 











As a result of the Davidson-Case lum- 
ber yard fire, in which Mark Kleser, 
commissioner of public safety, and a fire- 
man was seriously injured when a live 
wire fell to the ground. Oklahoma City 
commissioners are considering passing 
ordinances requiring all wires carrying 
heavy electric voltage to be run under 
ground. 


THE SOUTHERN STATES 


























LOWER RATES FOR KENTUCKY 
Reduced Basic Tables Filed by Actu- 
arial Bureau, Following Removal 
of Surcharge 





LOUISVILLE, KY., Sept. 16.—Fol- 
lowing the withdrawal of the surcharge 
in Kentucky, as of Sept. 1, lower basic 
rate tables have been filed by the Ken- 
tucky Actuarial Bureau under which 
there will be a general reduction in the 
table ratings, mercantile risks dropping 
from 145 to 130 on frame, and 60 to 55 
on brick, for buildings and contents; 
while Louisville, Newport and Coving- 
ton are reduced from 145 to 95 on 
frame and 60 to 40 on brick. Coal 
operations are reduced from table 122 
to 120. Unprotected risks will be 
rerated as fast as possible under the 
new tables, and protected risks as the 
Kentucky bureau reaches them. 

Manager George Parker of the Bu- 
reau said: “Now we have taken off the 
surcharge, and voluntarily change the 
rating tables, which will result in a 
considerable reduction in rates, and 
which should meet with the approval 
of the agents and the state authorities. 
I sincerely hope that this will stop the 
wrangle which has been going on for 
some weeks and in fact months. I be- 
lieve the new arrangement will be satis- 
factory to everyone, and that the state 
will be happy for a time at least.” 

This action is expected to bring 
about results that have been wanted by 
state officials, and many agents for 
some time past, and agents claim that 
while it is not known what result it 
will have just now, it should work for 
considerably lower rates and peace. 





All Companies Are Exempted 


The proposed new taxes on insurance 
companies are reported to have been 
taken out of the new Alabama revenue 
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governor. It leaves the taxation of in- 
Surance companies the same as in the 
past. During the first consideration of 
the bill life insurance companies were 
exempted and the bill was sent to the 
governor in that form. He returned it 
with the suggestion that the exemption 
be extended to all classes of companies, 
which was done. 





Hear North Carolina Case Soon 

Arguments upon the injunction restrain- 
ing Insurance Commissioner Young of 
North Carolina from canceling the license 
of the Globe & Rutgers to operate in the 
state, will be heard as soon as the state’s 
attorney general and counsel {>r the 
company Can agree upon a mutually sat- 
isfactory date. 





Settling Green River Loss 

NEW YORK, Sept. 17.—A number of 
companies interested in the loss of the 
Green River distillery, which occurred 
over a year ago, are settling on the basis 
of $1.25 a gallon for the whiskey with 
the stipulation that if a larger sum is 
had from other offices the companies 
now settling will grant a similar sum. 





Figures on Virginia Business 

RICHMOND, VA., Sept. 16—Stock fire 
companies’ premiums for 1918 totalled 
$7,906,713, an increase of $1,681,521 over 
those collected in the preceding year, 
according to the annual report of Com- 
missioner Button, just from the press. 
Losses paid in 1918 aggregated $3,322,- 
421, compared with $2,073,949 for 1917. 
Losses incurred for 1918 and 1917 re- 
spectively were as follows: $3,216,373, 
$2,498,323. 

Marine business for 1918 showed a 
total of $497,480 in premiums, compared 
with $432,040 for the preceding year. 
Losses paid and losses incurred for 1918 
and 1917 respectively follow: $314,128, 
$360,194, $54,838, $77,721. 

Comparative tornado figures: 1918, 
premiums, $17,891; losses paid, $2,468; 
losses incurred, $2,429; 1917, premiums, 
$19,892; losses paid, $1,936; losses in- 
curred, $2,001. 





Better School Houses Young’s Hobby 
“ NEW YORK, Sept. 16—The building of 
hetter public school houses is a hobby 
with Col. “Jim’ Young, the always in- 
teresting commissioner from North Caro- 
lina. Under a law of the Tar Heel State 
no structure of this character can be 
erected before the plans are approved 
by the insurance department. As a re- 
sult of this admirable measure the loss 
record of the class has been very largely 
reduced, and will be stl further les- 
sened once numerous present antiquated 
buildings are replaced by those of mod- 
ern construction. Col. Young has been 
largely aided in this work by the women 
ef North Carolina, whose cooperation, in 
@& measure tending to safeguard their 
children from the fire menace, has been 
easy to obtain. The commissioner has 
followed closely the working of the Ac- 
tuarial Bureau of the National Board, 
and during his visits to New York City 
usually finds time to talk over the re- 
turns to the organization with its im- 
mediate manager. Col. Young has been 
head of the North Carolina department 
Since 1899, prior to which for 17 years, 
he was an insurance agent at Raleigh. 
Naturally he knows something about the 
business and is ever ready to give his 
less well informed confreres the result 
of his experience. 





Kentucky Notes 


Henry K. Milward has purchased the 
interest of John G. King in the general 
insurance agency of W. King & Son, 
Lexington, Ky., and the business is now 
owned by Charles J. Smith, Mr. King’s 
former partner, and Mr. Milward. This 
agency, which was established in 1852, 
is one of the largest in Kentucky. 

The Kentucky Fire Chiefs’ Association, 
to aid in conservation work, became an 
active organization during the organi- 
zation meeting last week in Louisville, 
during the Kentucky State Fair. Fifty- 
Six members were signed up and ar- 
rangements made for another meeting 
next year. Officers elected were Chief 
Jessee, Lexington, Ky., president; Chief 
Neuschwander, Louisville, vice-president; 
Edward M. Hite, Chief Deputy Fire Mar- 
Shal, secretary-treasurer. The organiza- 

















ANNTEERTCNY 





HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds ‘of Insurance on Automobiles” 


























= a a 








THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 
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tion is well launched and is promising. 





Louisiana Notes 


Bonds for $100,000 have been sold by 
the Des Moines city council to pay for 
new motor equipment recently pur- 
chased. 


Centerville bought a new $10,500 motor 
truck not long ago. But it suffered an 
untimely fate. While rushing to a fire 
Driver Swafford crashed into a business 
block, almost killing the chief of the 
department. The fire was put out by a 
bucket brigade while passers-by gath- 
ered up the wreck. 


Virginia Notes 


Robert E. Bruce, Jr., of the adjusting 
staff of the Southern Adjustment Bureau, 
with Richmond headquarters, has been 
transferred to Charlotte, N. C., effective 
Oct. 1 


Richmond city firemen will continue 
their affiliation with the international 
association. Attention was called dur- 
ing the session to the fact that the by- 
laws of the association do not prohibit 
strikes, as had been reported and was 
generally understood. As a matter of 
fact, they merely say that it is “inad- 
visable to strike.” 











COAST AND MOUNTAIN FIELD 
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DECLARE THE SURCHARGE OFF 


Pacific Board Takés Action Abrogat- 
ing the 10 Percent War Tax on 
and After Oct. 1 


SAN FRANCISCO, CALIF., Sept. 
17—The Pacific Board has voted to 
remove the war surcharge on Oct. 1, 
also ruling that when a policy is can- 
celled no portion of the surcharge 
shall be returned unless the policy is 
cancelled short rate and further that 
no policy can be cancelled to secure 
the return of the extra 10 percent after 
Sept. 12, the date on which the board 
voted to eliminate the surcharge. In 
voting for the elimination the mem- 
bers of the board went on record as 





favoring a further revision of rates on 
unprofitable classes. 


Wentworth’s Speaking Dates 


Jay W. Stevens, manager of the Fire 
Prevention Bureau of the Pacific, is 
heading an exceedingly effective, in- 
tensive campaign of education in cities 
west of the Rocky Mountains. In con- 
nection with this fire prevention drive, 
a month’s speaking tour for Secretary 
Franklin H. Wentworth of the National 
Fire Protection Association has been ar- 
ranged. Mr. Wentworth will speak be- 
fore mass meetings to be held in all of 
the larger cities and the bureau an- 
nounces that he will appear as follows: 
Sept. 11, Boise, Idaho; Sept. 12, Spokane, 
Wash.; Sept. 15, Seattle; Sept. 16, 
Tacoma; Sept. 17, Portland, Ore.; Sept. 
20, Dillon, Mont.; Sept. 21, Salt Lake City. 
From Salt Lake City, Mr. Wentworth’s 
engagements will be in California cities, 








W. H. AHMANSON, President 


JAMES E. FOSTER, Secretary 


MERRICK E. LEASE, Agency Supt. 
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Fire Insurance Company 
OMAHA, U.S.A. 


Starts Writing Business September 25th 





Fire, lightning and tornado insurance on city and farm 
property. Hail insurance on growing crops. Automobile 
insurance against fire, theft, collision or property damage. 


An Unusually Attractive Proposition will be Offered 
to Good Live Agents 


WRITE TODAY! 
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Ol INS. CO. OF AMERICA 
Western Department 
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STATEMENT JANUARY 1, 1919 
ASSETS penattet 3f"Ste LIABILITIES 
U. S. Liberty Loan Bonds ......... $2,025,000.00 
nds of States and of Foreign Unearned Premium 
ee errr 1,125,735.84 Reserve. ........ $6,162,361.72 
Bonds and Stocks of Municipalities 2,232,277.16 
Boi NS EEE 4,316,588.67 | Losses in the Course of 
Guaranteed Stocks of Railroads .... _ 1,622,093.50 Adjustment ..... 989,574.90 
Preferred Stocks of Railroads ...... 635.00 |. 
Miscellaneous Securities ........... 750.00 | Commissions and other 
eee Bonds and ¢ czeuan Liabilities....... 644,763.63 
lortgages .... 000.00 <17 088 080.17 
teas ection $12,088,080.17 | Capital Stock .......... 2,000,000.00 
ae 927,503.43 $9,796.700.25 
Premiums in Course ie aotnaaieaianan 
A — j 1,174,819.13 
ccrued Interest an Net Surplus beyond Capital and all 
other Assets .. __ 266,519.29 ¢ 2.430,841.85 tt a ane a 54,660,450.04 
TOTAL, BOIS. ovssssccnscss 14,518,922.02 ‘ 
Manager | {ss Spec. Dep. in Excess of Liabilitiy er ‘771.73 | Net Surplus to Policy Holders....... $6,660,450.04 
TOTAL ADMITTED ASSETS $14,457,150.29 
“Security valuations on basis fixed by National Convention of Insurance Commissioners. 
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SIOUX CITY, IOWA 
Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 























his tour concluding with a big meeting 
in San Francisco on fire and accident 
prevention day on Oct. 9. 


Opens Improved Risk Office 

R. B. Matthews, an engineer connected 
with the Pacific Board, has been ap- 
pointed superintendent of the improved 
risk department of the Home of New 
York on the Pacific Coast. Heretofore 
the Home has not had such a depart- 
ment in that section. 





Coast Field Changes 


W. L. Woodward, for a number of 
years in the underwriting department of 
the Connecticut Fire at San Francisco, 
is appointed special agent for the Bank- 
ers & Shippers in California. 

S. L. Harrington, special agent for 
Marsh & McLennan in southern Califor- 
nia, has resigned to engage in the local 
agency business at Fresno, Cal. 

D. R. Atkinson, special agent for the 
Northern Assurance in the Pacific North- 
west since 1904, has resigned to become 
special agent for the Norwich Union Fire 
in the same territory. He succeeds C. W. 
Jennings, resigned. 


Writing Joint Policy 

SAN FRANCISCO, CAL., Sept. 17.—The 
Continental Casualty and National Lib- 
erty Fire are now issuing a joint auto- 
mobile policy in California, the former 
writing liability and property damage 
and the latter fire, theft and collision 
hazards. Behrens & Co., general agents 
for the Continental, also represent the 
automobile department of the National 
Liberty in California. a 


Coburn With North America 


Hugh S. Coburn is appointed special 
agent for the North America and allied 
companies in the mountain field suc- 
ceeding Phil J. Feeley, who was recently 
transferred to San Francisco as city 
manager for the companies. Mr. Coburn 
was recently discharged from _ service 
with rank of lieutenant. He is a grand- 
son of Col. H. M. Street, veteran agent 
at Meridian, Miss., and nephew of C. R. 


| Street, western manager fcr the Fidel- 


ity-Phenix at Chicago. 


W. R. Hiatt, insurance commissioner 
of Idaho, has resigned as of Oct. 1. 
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NEWS FROM THE EAST 























UNREST GROWS IN NEW YORK 


Many Upstate Agents Are Threatening 
to Put Their Offices on One- 
Company Plan 


ROCHESTER, N. Y., Sept. 16— 
Mounting expenses, stationary fire 
commissions, abrogation of the sur- 
charge and even a 5 percent reduction 
on commissions on automobile floaters 
have brought about a condition of un- 
rest among agents under the jurisdic- 
tion of the Underwriters’ Association 
of New York State. This is especially 
noticeable among agents working on 
the basis of the Eastern Union graded 
commission scale of 15, 20 and 25 per- 
cent. These agents threaten to put 
their offices on the one-company plan, 
to fight for a graded increase or to se- 
cure non-union connections. 

“Here is the condition in a nut shell,” 
said an Eastern Union agent who rep- 
resents a half-dozen leading companies. 
“Our office is on the graded scale; our 
average commission is less than 17 per- 
cent. In the same building there 1s 
another agency which represents. one 
Eastern Union company on the sole- 
agency plan; its commission, of course, 
is 25 percent. In this same building 
is another agency which represents sev- 
{eral non-union companies; it earns 25 
and 30 percent anl a contingent be- 
sides. In other words our office must 
do at least 50 percent more business to 
earn the same amount of commissions. 

“Tf our companies will not allow us 4 
graded increase we must either go on 
the one-company plan or represent 
non-union companies. .We don’t pro- 
pose to get the worst of the deal any 
longer.” 

More and more offices in Rochester aré 
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succumbing to the lure of larger profits 
by becoming single company agencies. 
Seven or eight offices are now organized 
on this plan. This involves the throwing 
out on the street, in each case, of several 
companies and the consequent striving 
of ‘special agents to locate in new 
agencies the companies resigned. Often 
the special agent is forced to place his 
company outside the “Board” in a real 
estate office, with a carpenter-contractor 
or some other sideliner to the detriment 
ef the business at large. 

Old offices representing many com- 
panies are viewing with alarm the mul- 
tiplication of one-company agencies. In 
the face of constantly diminishing 
agency profits, however, the local agent 
can scarcely be blamed for resigning all 
but one of his companies and thereby 
gaining over night sufficient extra profits 
to pay his office rent and the salaries of 
his stenographers. What the future 
effers for the agents and companies 
when the one-company plan becomes 
general is extremely uncertain. 


BIG LOSS IN GREENPOINT FIRE 


Companies Covered $600,000, Outside 
of Loss to Big Standard Oil 
Company Plant 


NEW YORK, Sept. 17—While the 
aggregate property loss suffered through 
the fire in the Greenpoint, L. L., plant 
of the Standard Oil Company last 
Saturday will not be less than $5,000,- 
000, the loss upon adjacent property to 
the insurance companies, it is ex- 
pected, will be in the neighborhood of 
$600,000. This mainly covering the 
plant of the Columbus Distilling Com- 
pany which was totally destroyed. 
The property which was sprinklered 
throughout, was covered under blanket 
form and carried the 90 percent clause. 
It paid a rate of 71 cents. Johnson & 
Higgins placed the line. The Stand- 
ard Oil Company carries no insurance, 
save through its own sinking fund. 
The Greenpoint plant was safeguarded 
against fire by a steam system, which 
pag put out of service early in the 

re. 


Chambers Joins North British 


Williard A. Chambers has resigned 
as assistant secretary of the United 
States branch of the Sun of London to 
become local secretary of the North 
British & Mercantile at its New York 
office, effective Oct. 1. Mr. Chambers 
is secretary of the New York Fire In- 
surance Exchange and treasurer of the 
New York Board of Fire Underwriters. 
He is very popular among New York fire 
insurance men. 

L. F. Schumacher has been appointed 
Superintendent of the metropolitan de- 
partment of the Sun, succeeding Mr. 
Chambers. 





W. H. Stevens to Speak 


The Insurance Society of New York 
will hold its annual dinner Oct. 28 at 
the Hotel Astor. The speaker of the 
evening will be W. H. Stevens, president 
of the Agricultural. The Insurance Insti- 





tute of America will be holding its an- 
nual meeting about the same time, and 
will be guests of the society at the din- 
ner. 


Eastern Notes 


The annual meeting of the New Eng- 
land Conference will be held at the Bos- 
ton Board rooms on Sept. 24. 

The American National has been ad- 
mitted to Maryland. Edward T. Reisler 
of Baltimore has been appointed general 
agent. 

F. K. Hardison, local agent at Geneva, 
N. Y., has taken into partnership Mrs. 
Mary McDonald Hannacker, and the firm 
will hereafter be known as Hardison & 
Hannacker. 

Percy B. Dutton of Rochester has been 
appointed New York state manager, out- 
side the metropolitan and the suburban 
districts, for the Alemannia Fire and the 
United American, both of Pittsburgh. 

Montreal is considering the adoption 
of a building ordinance requiring that 
all theatres, hotels, hospitals, depart- 
ment stores, schools and kindred siruc- 
tures, in the future be erected of fire 
resistive building materials. 

Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile, 
entertained several other United States 
managers at luncheon Monday in New 
York in honor of two visiting general 
managers from Great Britain, R. Hill 
Stewart of the Caledonian and E. Roger 
Owen of the Commercial Union. 

Frank Gair Macomber, one of the lead- 
ing agents of Boston, has been given 
the representation in that city for the 
fire, marine and automobile branches of 
the Bankers & Shippers of New York. 
The corporation has a cash capital of 
$1,000,000 and a surplus of like amount. 
Strongly organized in its every depart- 
ment, it is progressing along proper 
lines and is rapidly gaining in popular- 
ity among the agents of the country. 


Big Riot Policies Written 


NEW YORK, Sept. 17—Late offerings 
for riot and civil commotion coverage 
include a line of $10,000,000 upon the 
department store of R. H. Macy & Co. of 
this city, at a 16 cent rate, and a $1,000,- 
000 line upon a bank of Chicago, the lat- 
ter being submitted with the proviso 
that the policy eliminate the clause ex- 
cluding liability for money or other val- 
uables stolen. 


New British Reinsurance Company 


Interests prominently identified with 
the World Marine & General Insurance 
Company of London are organizing the 
World Auxiliary Insurance Company 
with an authorized capital of £750,000. 
It will seek reinsurance business of all 
kinds except life and plans to operate 
throughout the world. 


Hospital Hazards Discussed 


Fire protection in hospitals was con- 
sidered by the American Hospital asso- 
ciation at its convention in Cincinnati 
last week. 

W. D. Crowe, New York architect, 
spoke on “Fire Hazards in Hospital 
Buildings.” He gave unqualified com- 
mendation to automatic sprinklers for 
the protection of all parts of a hospital 
building except possibly rooms occupied 
by patients. 

Miss Lloyd Marshall of New York, 





chairman of the subcommittee of the Na- 
































tional Fire Protection Association, laid 
strong emphasis on the best form of fire 
resistant construction, and declared that 
automatic sprinklers are the one single 


device to cope with all forms of fire at 
its inception; but added: “But these are 
but two of the best forms of protection 
for all buildings.” 





The Fireman’s Fund Insur- 
ance Company was estab- 
lished and_= started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 
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Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
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STANDARD FORMS DISCUSSED 


Executive Committee of National Au- 
tomobile Underwriters Confer- 
ence Holds Meeting 
NEW YORK, Sept. 17—A meeting 
of the executive committee of the Na- 
tional Automobile Underwriters Con- 
ference was held on Monday with a 
very fair attendance for a September 
meeting, delegates being present from 
all but the Pacific Coast Conference. 
Manager Richards presented the pres- 
ent status of the Standard Automo- 
bile Form, which was discussed last 
week at the commissioners conven- 
tion at Hartford, where it was decided 
that a printed copy of the policy be 
sent to each commissioner with the 
request that he examine the same 
and report his suggestions and criti- 
cisms to the chairman of the sub- 
committee of the committee on laws 
and legislation, which has this matter 
under consideration. Nov. 15 has been 
set by the committee for the last day 
for the receipt of such suggestions and 
criticisms. The matter will then be 
taken up between the subcommittee, 
Chairman James R. Young, and the 
policy form committee of the National 
Conference. Final action will be taken 
at the semi-annual meeting of the in- 

surance commissioners in December. 
The executive committee approved 
the farm tractor rules, rates and forms 
in the Southern Conference, these be- 
ing identical with those in use in Pa- 
cific Coast Conference territory. An 
interesting discussion of committee 
members had to do with the age limit 
for drivers, which now, for both cas- 
ualty and fire insurance purposes, is 
16 years. In view of the fact that 
some state examiners are lowering the 
statutory limit—Michigan, for instance, 
has lowered it to 14 years—serious 
question arises as to what action the 
companies should take to provide for 
the increased risk attendant upon the 
lowering of the statutory age. This 








matter is being discussed between com- 
mittees of the bureau and the confer- 
ence. 

It was reported that a plan has been 
formulated between the National Work- 
men’s Compensation Service Bureau 
and the National Conference for the 
central distributing of manuals, rate 
sheets, etc., which heretofore have been 
distributed by the individual compa- 
nies. Conference members throughout 
the country will under this plan supply 
lists of agents and other users of au- 
tomobile manuals, from which will be 
compiled a mailing list from which the 
central distribution will be made, as 
soon as details are completed. 


Factories Not Co-operating 


Automobile insurance men are com- 
plaining of an almost entire lack of co- 
operation in the part of automobile fac- 
tories in the matter of theft recoveries. 
It has become the custom of many auto- 
mobile factories to secretly mark their 
cars in ten or twelve places about the 
ear, not readily detectable. In the rush 
of production, a number of factories have 
now reduced the secret markings to 
three or four, and those are put on in 
rlaces where they are easily discovered 
and obliterated by thieves. Thus, in- 
stead of doing something to reduce the 
number of thefts, the automobile fac- 
tories are actually taking one of the 
most effective instruments out of the 
hands of the automobile writing com- 
panies. It is probable that within a 
short time a committee of automobile 
men will attempt to bring some influence 
to bear upon automobile manufacturers 
so that they will lend some assistance 
toward reducing automobile thefts, by 
including a rather elaborate marking 
system at the factory, making recoveries 
easier. 


Theft Conspiracy Unearthed 


SAN ANTONIO, TEX., Sept. 16.—What 
is believed to be a conspiracy for the 
wholesale stealing of automobiles, in- 
volving probably a dozen men, was un- 
earthed in a trial here. How the organ- 
ized band of men would steal the cars 
and change the licenses and engine num- 
bers was told by a witness for the prose- 
cution. It was also stated by the witness 
that an agreement had been made by the 
managers of a San Antonio firm with 
automobile thieves, and one in particular 
to his knowledge, requesting that the 
cars be stolen, and that when the mem- 


bers of the firm were being “crowded” 
by the police and investigating authori- 
ties, orders were given to “let up” on the 
number of cars taken. 





Rebate Question Raised in Texas 


AUSTIN, TEX., Sept. 16—Commissioner 
Briggs has asked the attorney-general 
for an opinion as to whether the action 
of an agent writing an automobile policy 
on a car owned by another agent not 
representing an automobile company in 
dividing his commission with that agent 
is in violation of the anti-rebate law. 


Motor Thief Sentenced 


INDIANAPOLIS, IND., Sept. 16—Carl 
Bernauer, 20 years old, charged with the 
theft of several automobiles, was sen- 
tenced to the state farm by Judge Col- 
lins of the criminal court. He pleaded 
guilty and will be used as a witness 
against the proprietor of a garage where 
he sold the machines. George Leap, who 
pleaded guilty to riding in a stolen car, 
was sentenced to 14 years in the reform- 
atory. Alfred L. Shroyer, convicted of 
vehicle taking, was sentenced to six 
months to five years in the reformatory. 


Act Carries Ten-Year Penalty 


The motor vehicle theft act carrying 
with it a penalty of 10 years imprison- 
ment for the theft of a motor car, as 
framed by the National Automobile 
Dealers’ Association and introduced into 
Congress by Representative L. C. Dyer 
and C. A. Newton of St. Louis, Mo., is 
now before the subcommittee of the 
house judiciary committee of which Mr. 
Dyer is chairman. 

Local agents at Louisville, Ky., have 
been much interested in the movement 
and the 28 car dealers and tire com- 
panies joined together last week in a 
cooperative advertising campaign, and 
ran full page spreads in the daily news- 
papers. 


Near Settlement in Philadelphia 


PHILADELPHIA, PA., Sept. 17—The 
much discussed question of agency rep- 
resentation of fire automobile companies 
seems at last in a fair way of solution. 
It is reported that a rule has been de- 
cided upon, which in many respects re- 
sembles the rule for the New York Met- 
ropolitan district. This rule will very 
shortly be promulgated for the Philadel- 
phia Metropolitan district and its adop- 
tion, it is hoped, will remove all causes 





of friction in Philadelphia. 
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EPIZOOTIC STILL SPREADING 


Hecrse Disease in Colorado Has Ex- 
tended to Western Kansas and 
Nebraska 


Veterinarians have been rather un- 
successful in their efforts to check the 
spread of the live stock epizootic which 
has killed hundreds of horses in east- 
ern Colorado and in parts of the Ar- 
kansas River Valley. The disease has 
become quite pronounced in sections 
of western Kansas and Nebraska. It 
does not spread as rapidly as the hoof 
and mouth disease as it is infectious 
rather than contagious. Once an ani- 
mal is effected, death comes quickly. 
The disease first becomes evident when 
a horse develops a wobbly gait. Shortly 
afterwards the animal is unable to 
stand and within ‘about three days, dies. 

Up to the present time veterinarians 
have not been able to advise stock 
raisers of any effective serum with 
which unaffected herds may be inocu- 
lated. The result has been that the 
epizootic has spread slowly but surely 
from one community to another until 
live stock underwriters have become 
somewhat alarmed _ particularly since 
some fine herds in Kansas.have become 
affected. Shipments of horses have 
been somewhat curtailed in an attempt 
to check a further spread of the disease. 


Capital Writing Sheep 


The Capital Live Stock, of which Dr. 
Gaius W. Hubbard is underwriting man- 
ager, has commenced writing insurance 
on sheep. The Capital is the first com- 
pany to undertake the writing of this 
class of business, In the past sheep 
have been regarded as undersirable by 
live stock companies as they are sub- 
ject to numerous diseases. The Capi- 
tal will write sheep on a somewhat re- 
stricted basis until some experience has 
been accumulated. 


The Pennsylvania Insurance Depart- 
ment has completed its examination of 
the Keystone Indemnity Exchange of 
Philadelphia, a new reciprocal formed to 
grant full coverage upon automobiles. 





WE SPECIALIZE ON 


CHARLES S. BOYNTON, President 


‘State Mutual Hog Insurance Co. 
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CASUALTY OFFICIALS 
AND AGENTS MEETINGS 


Two Conventions at White Sul- 
phur Springs, W. Va., Open 
With Joint Session 


ECONOMIC PROBLEMS UP 


Few Insurance Questions Discussed; 
U. S. Chamber of Commerce 
Organizer Speaks 


BY C. W. VAN BEYNUM 


WHITE SULPHUR SPRINGS, W. 
VA., Spet. 16—The annual meeting of 
the International Association of Casu- 
alty & Surety Underwriters and the 
National Association of Casualty & 
Surety Agents opened with a joint ses- 
sion called to order by President W. G. 
Wilson, of the general agents’ organ- 
ization, this morning. President Arthur 
E. Childs of the company association 
was chosen permanent chairman and 
Secretary Phillip B. Shillito of the 
agents’ association was made perma- 
nent secretary. None of the speakers 
scheduled for the session were pres- 
ent, but Commissioner T. B. Donald- 


son of Pennsylvania will speak Thurs- 
day morning. 


Commerce Chamber’s Plans Explained 


_Colin Brown, chief of the organiza- 
tion bureau of the National Chamber 
of Commerce, explained the plans of 








the chamber and was loudly applauded 
when he said the business of the na- 
tion had taken a definite stand against 
nationalization of the railways and 
against government ownership. Mr. 
Brown said the chamber’s new insur- 
ance bureau will be one of the most 
important features and that it would 
carry on research and statistical work 
of the business. America, he said, 
is today the greatest of world powers 
and all lines of American business will 
become in time supreme in the world. 


Industrial Unrest Discussed 


M. P. Mooney, general counsel of 
the Cleveland Life, spoke on the cause 
of the present industrial unrest and its 
cure. Increased production alone will 
solve the problem, he said. The in- 
crease in gold production and the war 
inflated currency and as it cannot be 
contracted production must grow to 
bring down the cost of living. His 
condemnation of government owner- 
ship and government management 
struck a responsive chord. Various 
states, he said, had experimented in 
the insurance business with more or 
less success, mostly less. No govern- 
ment can be as efficient or as econom- 
ical as private business. When poli- 
ticians mix in business something must 
suffer and it is never the politicians. 


Opening Session a Substitute 


Andrew R. Sheriff of the Chicago 
bar, spoke on the birthday of the con- 
stitution, which is Sept. 17. Though 
he criticised both President Wilson 
and the senators opposed to the peace 
treaty, he urged insurance men to take 
a stand favoring the league of nations. 
This opening session was not an in- 
surance program. It was hightly 
praised and also roundly roasted. It 
was, of course, a substitute. Insurance 
men are interested in all of the great 
economic problems that were discussed, 
but many felt it unnecessary to travel 





the tortuous mountain route of the 
Chesapeake & Ohio to have these ques- 
tions discussed. But these broad ques- 
tions are really big questions in the 
insurance business today and the golf 
course here has a nation wide reputa- 
tion. 

Sessions will be held each morning 
and evening through Friday morning, 
with the afternoons given to golf, rid- 
ing, motoring, auction bridge and the 
absorption of sulphur water. 

Fire insurance managers attending 
the annual meeting of the Western 
Union have been invited to participate 
in the joint convention dinner Thurs- 
day evening. 


Wednesday’s Session 


The one business meeting of the gen- 
eral agents’ association apart from 
joint meetings was held Wednesday 
morning. N. S. Riviere of Pittsburgh, 
speaking on mutual insurance, talked 
especially on the advertising done by 
two big mutuals in which widely adver- 
tised corporations were played up as 
sponsors of the idea that there should 
be no profit for.insurance stockholders 
and no commissions for agents. Letters 
of apology for such advertisements from 
two such concerns were read. Both con- 
cerns expressed appreciation of the fact 
that they had for years been patronized 
by stockholders and agents of stock in- 
surance companies. 

During the past year few members re- 
signed and about 100 were added to the 
roll. ° 

Against Contractors’ Scheme 


The Associated General Contractors of 
America are attempting through the 
Contractors Service Corporation to secure 
all of the compensation, liability and 
surety business of members promising 
service on rates and covers and agree- 
ing to return commissions as dividends 
to the association. A resolution pointing 
out that such a system would be con- 
trary to anti-rebate and anti-discrimina- 
tion laws and principles was adopted. 
The association will take the problem 
up with every company and every state 


(CONTINUED ON PAGE 26) 





Page Twenty-five 


SERVICE CONCERN MAY 
EDGE IN ON AGENTS 


Casualty Men Speculate on Possi- 
bilities of New Move by Big 
Contractors 


WANT THE RATES REVISED 


President D. A. Garber Tells Associa- 
tion Members What Will Be the 
Course of Organization 


Casualty men have been speculating 
as to what will be the outcome of the 
plan of the Associated General Con- 
tractors of America consisting of a 
number of the leading contractors of 
the country in organizing the Contrac- 
tors Service Corporation, to take care 
of the surety bonds and insurance lines 
of the members. The Associated Gen- 
eral Contractors is a leading organiza- 
tion. President D. A. Garber of the 
contractors points out that one of the 
objects of the new service corporation 
is to secure lower workmen’s compen- 
sation rates. Another is to get service 


for the general contractors which can- 
not now be secured by individual agen- 
cies and which can only be had through 
cooperative effort. It wants to get a 
revision of the workmen’s compensa- 
tion rates for general contractors, feel- 
ing that this class has been discrimi- 
nated against. As already announced, 
D. Clinton McKay, one of the large 
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surety producers in New York, con- 
nected with. the National Surety, and 
Luther E. Mackall, vice-president and 
chief underwriter for the National Sur- 
ety, are to be two of the managers of 


the new service corporation. Whether 
existing agents are to be disturbed to 
any great extent remains to be seen. 
President Garber feels that it is neces- 
sary for the members to throw some of 
their insurance at least to the new or- 
ganization at once. 


President Garber’s Statement 


He gives his views as follows: 

In order to provide the members of 
the Associated General Contractors with 
the best possible bonding and insurance 
service which shall be devoted exclu- 
sively to the interests of general con- 
tractors and to create the most effective 
means for dealing with problems arising 
between the insurance and bonding com- 
ranies and general contractors, the Con- 
cractors’ Service Corporation has been 
formed. The corporation will act as 
agent or broker for the members of the 
association in placing their liability and 
compensation insurance and surety 
bonds. E'ventually the corporation will 
place all forms of insurance and bonds. 
By thus combining the business of the 
largest general contractors in the coun- 
try, the corporation will by sheer vol- 
ume of business as well as by organized 
epinion be able to bring about greatly 
improved conditions for contractors in 
the matter of rates, proper coverage and 
prompt and efficient service. Incident- 
ally, the stock in the'corporation except 
directors’ qualifying shares, is held by 
the Associated General Contractors and 
since regular commissions will be paid 
on all business placed by it, the divi- 
dends thus created will produce a very 
substantial income for the association. 
Every member of the Associated General 
Contractors will see the advantages to 
the association and thus to themselves 
in placing as large a proportion of their 
business as possible through the new 
corporation. 


Effect on Present Relations 


The corporation does not enter the 
‘field with the intention of destroying the 
close personal relationship and reciprocal 
business advantages between other in- 
surance and bonding agencies and our 
members, where these exist. It is or- 
ganized to secure for general contract- 
ors service which cannot now be secured 
by individual agencies and which can 
only be had through cooperative effort. 
To accomplish this will require the sup- 
port of members of the Associated Gen- 
eral Contractors to the extent of their 
placing with the corporation a large 
enough share of their bonding and insur- 
ance business to provide at least (1) a 
sufficient volume of business to enable 
the corporation to speak with authority 
in dealing with the large national com- 
panies in the matter of service, and (2) 
a sufficient income to maintain the work 
of the association in this field of en- 
deavor. 

At a minimum it has been estimated 
that if members of the Associated Gen- 
eral Contractors will regularly place one 
quarter or one-third of their bonds and 
insurance through the corporation, the 
results desired can be accomplished. Of 
course, the more business placed through 
the corporation, the more influential will 
be its endeavors in our behalf. 


Most Practical Plan for Resuits 


Already some of the large surety and 
insurance companies learning of the 
plans to organize the corporation have 
expressed their desire to cooperate with 
us. Practical business experience indi- 
cates that while large national compa- 
nies will listen respectfully to any sug- 
gestions made by such an association as 
the Associated General Contractors, the 
only effective method of securing service 
from them is through an actual control 
of a large part of the business which 
the members of the association place 
with them. The amount of business done 
by any individual firm is not sufficient to 
affect national policies; it is only the 
combined business of a large number 
such as that represented in the member- 
ship of the Associated General Contract- 
tors which will speak effectively. For 
this reason also, unless’ otherwise 
directed the managers of the new cor- 
poration will use their own discretion in 
placing the insurance and bonds where 
they can get the best results, but wiil 
give due consideration to the preference 
of members and place their business if 
desired with any particular company. 
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TWO NEW COMPANIES IN POOL 


United States Casualty and U. S. 
Fidelity & Guaranty Joint As- 
sociated Companies 


Following the resignation of the 
Travelers and the Travelers Indemnity 
from the Associated Companies, a group 
of casualty corporations that are writ- 
ing coal mines and special hazards, the 
1emaining companies have elected two 
other institutions to take the place of 
the two resigned. The Travelers feels 
that it is large enough now to go alone 
so far as any risk is concerned. It does 
not need the assistance of the other com- 
panies in carrying these special hazards 
and big risks. The Associated Com- 
panies have been able to accomplish 
much through the organization and 
those that are left declare that the 
project is well worth while. 


Formed Five Years Ago 


The United States Casualty of New 
York and the United States Fidelity & 
yuaranty of Baltimore have been elected 
to membership in the Associated Compa- 
nies effective as of Nov. 23, upon which 
date the Travelers and the Travelers In- 
demnity, both of Hartford, withdraw 
from the organization, having given the 
60 days’ notice required. The Associated 
Companies is an organization of casuaity 
offices formed about five years ago pri- 
marily to carry compensation risks on 
coal mines in Pennsylvania, in anticipa- 
tion of the passage of the workmen’s 
compensation act in that state. Later 
operations were extended to cover muni- 
tion, shipping and other plants, where 
the risk is either unusually large or 
‘extra hazardous. Bureau companies will 
‘not accept risks upon vessels in excess of 
1,000 tons displacement. Membership in 
the Associated Companies is restricted to 
‘ten offices, each being obligated to carry 
one-tenth of any risk assumed by a mem- 
bership company. A _ special policy is 
used and all offices are automatically 
bound when a contract is written. 

With the entry of the new offices into 
the arrangement, membership in the As- 
sociated Companies will consist of these 
corporations: Aetna Casualty & Surety; 
Aetna Life; Employers Liability; Hart- 
ford Accident & Indemnity; London 
Guarantee & Accident; Maryland Casu- 
alty; Ocean Accident & Guarantee; 





Standard Accident; United States Casu- 
alty. and United States Fidelity & Guar- 
anty. An attempt to form a second pool 
to handle a distinct class of business was 
made some time ago, but it failed to 
materialize because of differences of 
opinions as to underwriting policy. The 
lexperience of the Associated Companies 
during the period of operation has been 
fair. 


State Insurance Move in Oklahoma 


SAPULPA, OK., Sept. 16—Edgar Fen- 
ton, president of the Oklahoma Federa- 
tion of Labor, in discussing compensa- 
tion matters in his address to the feder- 
ation in session here this week, urged 
the continuance of efforts in favor of a 
state insurance feature and declared that 
there was a growing sentiment in the 
state in favor of it. 

He also referred to the fact that the 
Oklahoma law is the only one now in 
force which does not cover injuries re- 
sulting in death and that it can not be 
changed in that respect until the state 
constitution is amended, declaring that 
as a result of that condition life has 
become very cheap in Oklahoma, and 
that ‘settlements are being made in some 
eases for $200 or $300, the average 
amount being much less than in any 
other state in the union having a com- 
pensation law. 








facts and conditions which lead the offi- 
cers and directors to the conclusion that 
the organization of the Contractors’ Serv- 
ice Corporation was essential if the prob- 
lems arising between the bonding and 
insurance companies were to be satis- 
factorily dealt with. It will cost the 
members of the Associated General Con- 
tractors nothing to support the associa- 
tion to the extent suggested in this 
practical endeavor to improve their in- 
surance and bonding service. Their co- 
operation, however, will produce a most 





It was a thorough canvass of these 





substantial return. 


ACT SOON IN PENNSYLVANIA 


Commissioner Opposes Differential 
But Unwilling to Go Against 
Governor’s Wishes 


HARRISBURG, PA., Sept. 16—The 
State Workmen’s Insurance Fund 
Board will within the next week take 
up the question of eliminating the 10 
percent differential offered since the 
state fund has been in existence as an 
inducement to get business. Commis- 
sioner Donaldson is in favor of its 
elimination. He is of the opinion that 
the state should not compete with the 
commercial insurance companies and 
the mutuals. He is chairman of the 
board and as such, under an act of 1919, 
he has the authority to wipe out the 
differential, to increase its percentage 
or do anything else he thinks wise. 

However, opponents of any change 
in the management of the fund have 
reached the governor’s office. Com- 
missioner Donaldson is an appointee of 
the governor, and it is known he would 
not go contrary to the governor’s 
thought in the matter. 

“T will have to be shown,” said Gov- 
ernor Sproul when asked about the 
tangle, “before I would favor any 
change in the system. It is quite un- 
likely that any changes will be made 
before the question has been consid- 
ered from all angles. The present con- 
dition of the state fund is highly sat- 
isfactory, I understand, and the success 
that has attended the work of the 
fund’s board does not indicate that 
there is any crying need for a change 
of policy.” 


Missouri Situation Badly Muddled 


ST. LOUIS, MO., Sept. 16—Proponents 
of the workmen’s compensation act are 
claiming a victory in Circuit Judge 
‘Slade’s order at Jefferson City this week 
granting a temporary restraining order 
to prevent Secretary of State Sullivan 
from certifying the referendum petitions 
ealling for an election on the act. A 
hearing will be held in Jefferson City 
Sept. 18 to fix a date for the hearing on 
the temporary restraining order. 

The opposition to the law has created 
.a situation without precedent in insur- 
ance circles in the state. Claim depart- 
ment agents are debating on the policy 
to be pursued after Nov. 1. 
porary order is made permanent many 
believe the act will come into effect, and 
others believe its authority will be 
stayed until the case is finally decided 
by the Supreme Court, as both sides have 
announced they will appeal. 

A majority of large insurance agencies 
are planning to pay liability claims after 
Nov. 1 equal to amounts’ granted under 
the proposed act and secure joint re- 
\leases to protect themselves either way 
the case finally is decided. 


No Action Yet in Minnesota 


No state fund workmen’s compensation 
bill has so far been introduced in the 
special session of the Minnesota legisla- 
ture. Of course, one may be introduced 
but the chances are now that the state 
will get by this special session without 
the infliction of any such legislation. 
A majority of the members of the sen- 
ate seem to have a gentlemen’s agree- 
ment that the senate will not take up 
or consider any measures outside those 
named by Governor Burnquist in his call 
for the special session. Such being the 
case, the friends of state insurance prob- 
ably will not risk defeat of their measure 
by introducing it at the present time. 

The special session by joint resolution 
adopted by both branches will adjourn 
at noon Sept. 19 and that fact in itself 
will preclude the enactment of any great 
amount of general legislation. 


Common Law Wife Loses 


DES MOINES, IA., Sept. 16—If May 
Sellers had given any indication that 
she really intended to marry the late 
Herbert Sellers of Sioux City, she would 
have come in for compensation insur- 
ance when he was killed. But she was 


If the tem-- 


his common law wife only and when 
he died she made the error of stating 
that Sellers had no Sioux City relatives. 
Later. she sought to collect the insur- 
ance, but it developed that she had been 
using the name of her divorced husband, 
Smith, while living with Sellers and 
Commissioner Funk turned down her 
plea. 


LAW IS BEFORE HIGH COURT 





Constitutionality of North Dakota 
Statute Involved in Case Just 
Submitted 


FARGO, N. D., Sept. 16—The ques- 
tion of whether or not the state work- 
men’s compensation law passed by the 
last legislature is constitutional has 
been submitted to the supreme court 
of North Dakota, arguments in the 
case of H. Amerland vs. the state com- 
pensation commission being made Sept. 
15. In this suit it is charged that the 
legislature has conferred upon the 
compensation commission powers that 
are purely legislative, and that the 
legislature also has attempted to give 
officials not elected by the people, the 
power to assess taxes, both in viola- 
tion of the state constitution. : 
A statement just,issued by the com- 
mission shows that 6,700 employers 
have contributed to the compensation 
fund, and that 22,000 employes are af- 
fected. 





The Workmen’s Compensation Board 
of Pennsylvania has taken a decided 
stand against the payment of awards 
in lump instead of weekly allotments. It 
refused, in nine-tenths of about seventy 
eases, to grant appeals for lump pay- 
ments. Harry A. Mackey, chairman, 
took the position that the board was 
acting in the interest of those receiving 
payments by taking this stand. He said 
it was unwise for these persons to take 
their money for the purpose of buying 
property at this time. 


BOSTON GLASS LOSS $15,000 


Subrogation Right Reserved Against 
City; Still Writing Big Volume 
of Riot Cover 


BOSTON, MASS., Sept. 17—Latest 
estimates on plate glass losses in the 
Boston riots show that the companies 
will not lose over $15,000 to $20,000 in 
which subrogation rights will be re- 
served against the city. The bulk of 
the damage was to the smaller stores 
and uninsured windows. 

The companies still are writing a 
considerable volume of strike, riot, au- 
tomobile theft and burglary cover pend- 
ing the possibility of further complica- 
tions. 


Eastern Casualty Convention 

BOSTON, MASS., Sept. 16—The East- 
ern Casualty held the first formal con- 
vention of its agents in Boston the past 
week with such success as to fix the 
event for an annual recurrence. Some 
fifty of the leading representatives were 
brought together by President Corwin 
McDowell and all lines of activity of 
the company were brought out in inter- 
esting addresses, by men from Maine to 
the far west. During the week the agents 
formed an association, which will be 
known as the “Uno-Animo” Club. Offi- 
cers were elected, with W. W. Morse of 
Portland, Me., as president; W. A. Allton 
of Canton, Ill, and E. E. Campbell of 
Waterbury, Vt., as vice-presidents, and 
George Wetherell of Springfield as sec- 
retary-treasurer. A challenge cup, for 
the most business produced the past six 
months, was presented the Maine de- 
partment, in charge of W. W. Morse. It 
must be won three times for permanent 
possession. 





CASUALTY MEN MEETING 
(CONTINUED FROM PAGE 25) 
commissioner with a solicitation of ex- 

pression of views. 

All officers of the agents’ association 
were re-elected with one new name in 
the executive committee. W. G. Wilson, 
Cleveland, is president; George A. Gil- 
bert, Chicago, John Kavanaugh, Roches- 
ter, George W. Carter, Detroit, vice- 


presidents; Phillip B. Shillito, Chicago, 
secretary; ‘George D. Webb, Chicago, 
chairman executive committee. 
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Recurrence of Influenza 


HEALTH COMMISSIONER JOHN D. Rop- 
ERTSON of Chicago in a talk last week 
pointed out that the influenza epidemic of 
last winter will gradually make its return 
this month. He says that the records for 
the last two weeks in Chicago show a 
number of new cases of influenza and two 
or three deaths.. While the cases have 
not developed to any great extent the 
health commissioner said that the signs 
of a recurrence of the epidemic are cer- 
tainly at hand. 

There has been much speculation in the 


medical fraternity as to whether the in- 
fluenza had entirely spent its force. Some 
of the life companies report that they 
have had deaths within the last month, 
influenza being the cause. It would seem, 
therefore, that the insurance men certainly 
have some very strong arguments today in 
selling life insurance. The health companies 
paid out hundreds of thousands of dol- 
lars in health claims due to influenza last 
winter. It was a veritable conflagration, 
so to speak, so far as they were con- 
cerned. 


Henry Evans’ Proposal 


CASUALTY men are particularly inter- 
ested in a paragraph in the letter of 
Henry Evans, president of the Conrtrt- 
NENTAL, FIDELITY-PHENIX and AMERICAN 
Eac_e, three large fire companies, to Goy- 
ernor SmitH of New York, advocating a 
revision of the laws so that companies 
with sufficient capital can furnish all kinds 
of fire and casualty indemnity. He says 
that American companies are hampered 
because they are restricted to fire insur- 
ance and allied lines. Foreign companies 


are organizing casualty running mates op- 
erating in this country which creates a fa- 
vorable advantage for them. 

President Evans states that his group of 
companies is now thinking of organizing 
a casualty company, but it will require 
separate capital in order to comply with 
the laws. He feels that a corporation 
backed by ample capital is fully capable of 
writing all risks now covered by fire and 
casualty companies. Many insurance peo- 
ple will agree with Mr. Evans. 


To Get Before the Public 


THe HeartH & AccipENT UNDERWRIT- 
ERS’ CONFERENCE is to study the field to- 
day with the idea of getting disability in- 
surance before the people and linking up 
the officials of companies and insurance 
men in general with more of public activ- 
ities of the hour. The committee may 
recommend some form of institutional ad- 
vertising conducted on a co-operative ba- 
Sis so that the public can have a correct 
idea of health and accident insurance, 
what place it fills in the economy of man- 
kind and what contribution it makes to 
the welfare of the people. Many persons 
do not understand the function of health 
and accident insurance or what it means 
to policyholders. 

We believe that this movement is one 
that is highly desirable. Today there are 
many heresies abroad, many strange doc- 


trines preached that do not comport with 
the spirit of American institutions. There 
are specious arguments being presented, 
propaganda being spread and fantastic re- 
formers are suggesting what seem to be 
plausible solutions of national problems 
yet are perilous. Health and accident offi- 
cials realize that something must be done 
to counteract these tendencies and bring 
the people back to the proper light. 

The committee appointed to make a sur- 
vey of the situation consists of WILBUR 
W. Dark, secretary of the Busrness 
Men’s Inpemnity of Indianapolis; Isaac 
NEWTON STEVENS, president of the Com- 
MONWEALTH CasuaLty of Philadelphia 
and CuHartes H. Boyer, manager of the 
Nationa Lire U.S. A. It is a committee 
of wide-awake, progressive men. We 
confidently expect them to get results. 


Personal Qualifications 


We learn much from men who have 
succeeded in a big way in business life. 
They have wrought out for themselves a 
certain philosophy of success that is wor- 
thy of study. THeopore N. Vai, chair- 
man of the AMERICAN TELEPHONE & TEL- 
EGRAPH Company, one of America’s big- 
best business men, is chiefly known for 
his industrious habits. and the character 
of stick-to-itiveness that has accompanied 
him all along the way. He was speaking 
the other day of some important per- 
sonal qualifications, which he men- 
tioned as follows. 

; Observation: It is, of course, neces- 
Sary that you see a thing before you 
can appreciate or understand. 

Concentration: In order to under- 
stand you must have powers of concen- 
tration, or reflection is worthless. 

‘ Imagination: Imagination is necessary 

0 srasp properly anything that is new 
ves original, but it must be backed by 
— of observation, concentration, re- 
“ection. Imagination is essential to 
Sreat success in constructive lines, but 
it must be under control. No great suc- 
pa except on routine or developed mat- 

ers is possible without imagination. 


Imagination is like a very spirited horse 
—most valuable where the horse is use- 
ful, but it must be harnessed, saddled, 
and bridled. Without saddle, bridle, or 
harness or complete control, a splendid 
horse would, if you tried to use him, 
only destroy, not accomplish. 

Reflection: Without reflection, obser- 
vation or imagination is useless, and 
without concentration reflection is value- 
less. 

Memory Cultivation: Memory is val- 
uable, but don’t load your mind with 
immaterial things or things where cor- 
rectness and exactness are essential and 
which can be easily obtained from a 
reference book. 


“Tue man who thinks he is going to 
make a fortune without considering the 
man at the other end of the bargain is 
very short-sighted. In the long run, the 
customer’s best good is the seller’s best 
good also, and, other things equal, the 
man succeeds best who satisfies his cus- 
tomers best and whose customers not only 
come back but also always bring others 
with them.” 


“One of the important things to bear in 
mind is that no man is the victim of a 
cruel fate which decides his destiny.” 





Joseph B. Reinhalter has gone to the 
home office of the Fidelity & Deposit 
to assist in the development of the 
company’s contract surety business. 
He has been associated with the Wood- 
bury Granite company in charge of its 
sales. Mr. Reinhalter will visit the 
various general agencies to assist them 
in stimulating business. 

The esteem in which his fellow 
townsmen hold E. R. Gurney, presi- 
dent of the Lion Bonding & Surety, 
who has been a resident of Fremont, 
Neb., for 17 years but is now leaving 
that city to make his home at Omoha, 
where the company has its home office, 
was shown by the.tributes paid to him 
at the farewell dinner tendered, ar- 
ranged last week by his business asso- 
ciates at Fremont. The speakers re- 
ferred to him in the highest terms both 
as a man and as a business builder. 


Phillip Potter, resident vice-presi- 
dent and retired manager of the Amer- 
ican Surety at Omaha, died Monday 
at his son’s home in Davey, Neb., aged 
74. He was a prominent insurance 
man in Omaha for a quarter of a cen- 
tury. F. H. Griffin is manager of the 
American Surety at Omaha now. 


Lew H. Webb of Conkling, Price & 
Webb of Chicago, is an enthusiastic 
devotee of horseback riding. Mr. Webb 
owns a handsome home with a three- 
acre tract of ground at Lombard, IIL, 
and keeps a splendid riding horse. He 
goes out three or four mornings a 
week, winter and summer, horseback 











LEW H. WEBB 


riding before breakfast. He keeps in 
splendid trim in this way. Mr. Webb 
is a hard worker when at his office and 
consumes much energy. However, his 
physical machinery is always A-1 be- 
cause of this horseback exercise that 
he gets. Mr. Webb’s home is one of 
the most handsome of the estates in 
the western Chicago suburbs along the 
Galena division of the Northwestern 
road. 
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WHY BUSINESS IS REJECTED 





Various Reasons for Declinations at 
Home Office as Given by Aetna 
Casualty 


Surety agents are often disappointed 
at the failure of the home office to 
take kindly to a contract bond offering. 
Business that, from the agent’s stand- 
point, has all of the desirable features 
is declined by the home office and fric- 
tion results. Frequently agents can- 
not understand the attitude of the 
home office in declining business that 
presents every appearance of being gilt 
edged. 

One of the main causes of rejections 
on the part of the home office is the 
failure of the agent to submit sufficient 
information. The essential points are 
often not covered. In other words, 
many agents seem to assume that the 
home office has previous knowledge of 
some sort. Too much is taken for 
granted. Perhaps the best advice that 
can be given to the contract bond agent 
is to, in all cases, assume that the com- 
pany has no information of any kind on 
the business offered, and needs full and 
complete data covering every feature. 
In a recent issue of the “Aetna-Izer” 
the principal reasons why contract 
bonds are declined by the home office 
are summarized. The reasons given 
are: 

Insufficient time permitted to investi- 
gate, combined with insufficient data on 
which to pass judgment. 

Insufficient financial strength of the 
contractor and his indemnitors for the 
size of the proposed work. 

Reputation of contractor for honesty 
and reliability. 

Too much work already under contract. 

Insufficient data regarding the work 
to be done. 

Lack of data that will establish the 
adequacy of the price or prices bid. 

Lack of information showing that the 
contractor is qualified by past experi- 





ence to estimate properly the cost of 
and to complete successfully the pro- 
posed work. 

Lack of organization and plant for 
the proposed work. 

Poor subcontractors. 

Disinclination on the part of the ap- 
plicant to fill out and answer all the 
questions on the application blank. 

Failure to obtain reinsurance from 
other bonding companies. 


Contractors Jealous on Information 


The unwillingness of the average con- 
tractor to take any chance on any of his 
rivals knowing anything about his finan- 
cial standing in detail or the character 
of the bid he is making on any contracts 
is likely to make it difficult for the cor- 
poration planned to handle all bonding 
business for the. big contractors of the 
country té carry out that plan, in the 
opinion of surety underwriters who have 
paid especial attention to contract bond 
business. 

It is difficult even for a broker who 
may be a personal friend of both men to 
continue to handle the business of- two 
contractors who are likely to be bidding 
on the same job, because of the fear that 
some information may reach the rival in 
that way. A contractor in giving the in- 
formation required by the companies 
usually exacts a specific promise that it 
is to be held strictly confidential, and 
agents who have had experience in that 
line see little probability of the average 
contractor turning over information of 
that sort to an organization composed 
entirely of men in the same line of busi- 
ness as himself. 


Cleveland Casualty Conference 


CLEVELAND, O., Sept. 16—The regular 
monthly meeting of the Cleveland Cas- 
valty Conference was held last Friday. 
It was a very large meeting, as all the 
members were interested in hearing re- 
ports of the delegates who attended the 
convention of the recent convention at 
Detroit. 

One of the reports submitted indicated 
that several more of the companies have 
announced their intention of discontinu- 
ing the charge for the first month. The 
conference will have a clambake at Mil- 
ler’s Farm Sept. 20. 
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RACE RIOT LOSSES REGAINED 





Companies Writing Industrial Business 
Among Negroes Now Show 
an Actual Gain 





Companies which have been writing 
industrial health and accident insur- 
ance among negroes have now fully 
recovered from any bad effects that 
may have been experienced as a result 
of the recent race riots in Chicago. 
The claims incurred were not as heavy 
as was feared at the time of the riots, 
and while the lapses were rather large 
for a time they were due to the finan- 
cial condition of the colored workers 
and the fact that they were out of 
work for so long, rather than to any 
manifestation of race feeling. All of 
the ground which was lost temporarily 
has now been recovered, however, and 
an actual gain over the business in 
force at the time the riots started is 
now shown. 


There has been no exodus of negroes 





migration of the floating element. 
Some have gone to Akron, Detroit and 
other northern industrial centers, but 
practically none have returned to the 
south. 

In some of the southern cities the 
boycott movement started among the 
negroes against white agents and white 
companies seems to be gaining some 
additional headway. This is especially 
true at Atlanta. Recent events at 
Jacksonville, Fla.. where two negroes 
were taken from jail and dragged to 
death behind automobiles through the 
principal streets, also have increased 
the race feeling in that city, where 
promoters of the boycott movement 
had already been quite active. 





Druggists Against Compulsory Idea 

ROCHESTER, N. Y., Sept. 16—The Na- 
tional Association of Retail Druggists, 
in annual convention here, adopted reso- 
lutions opposing compulsory health in- 
surance, “made in Germany,” on the 
ground that such legislation was de- 
moralizing to the medical and pharma- 
ceutical professions, undemocratic and 
un-American and a menace to public 


VAN AUKEN IN NEW POSITION 





Takes Charge of New Accident and 
Health Department of Mich- 
igan Employers 





A. W. Van Auken, who has been dis- 
trict manager of the Michigan Em- 
ployers Casualty at Saginaw, Mich., will 
have charge of the new accident and 
health department which the company 
is establishing. Mr. Van Auken en- 
listed the day after the United States 
entered the world war and served as a 
lieutenant. He was wounded three 
times during the first few days he was 
in action and spent six months in the 
hospital, coming out with a permanent 
injury to his arm. Mr. Van Auken has 
been engaged in the local agency busi- 
ness at Saginaw and has also had ex- 
perience in the home office of the old 
Fidelity Health & Accident of that city 
and later with the United States Health 
& Accident, which has since then been 
merged with the Massachusetts Bond- 
ing. The company has its policies pre- 
pared and will soon be actively en- 
gaged in the business. 





Hospital Men Discuss Insurance 
CINCINNATI, O., Sept. 16—The Ameri- 











week in Cincinnati, gave some consider- 
ation to insurance, as well as to other 
things that make for health. John A. 
Lapp of Chicago, editor of “Modern Medi- 
cine,” speaking on “Health Insurance,” 
said that as the health of the people is 
the foundation of the country’s economic 
welfare, health insurance is a necessity. 
He would nct make it compulsory, how- 
ever, although he believes it should be 
provided by the state. This form of co- 
operative betterment is practicable in 
every way, he declared. 

Dr. Otto Geier objected to the social 
insurance plan on account of the enor- 
mous difficulties in the way of its accom- 
plishment. He sketched its history com- 
prehensively and outlined the difficulties 
that have arisen in the development of 
various plans. 





Cloverleaf Casualty Convention 


Agents of the Cloverleaf Life & Cas- 
ualty, numbering about 50, gathered at 
the home office of the company in Jack- 
sonville, Ill, last week for the annual 
agency convention. R. Y. Rowe, secre- 
tary of the company, presided at the 
business’ sessions. Ten-minute' talks 
were made on the following subjects: 
“How to do business among busy farm- 
ers,” by J. W. Hoffman; “Time protection 
for Mr. Farmer,” by W. F. Paul; “How 
I handle Mr. Farmer,” by T. E. Camp- 
bell; “How to handle difficult cases,” by 
WwW. A. Smith; “Sales hints on big cases,” 
by S. L. Beech; “The Farm policy in my 
agency,” by P. A. Parks; “What Clover- 








from Chicago, except for the usual | nealth. can Hospital Association, which met last | leaf men should make,”’~by H. Wilder, 
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UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 
BANKERS AND SHIPPERS INSURANCE CoO., of New York 


1 South William Street, New York City 


Capital, $1,000,000.00 


EUGENE V. R. THAYER, President of Board 


Net Surplus, $1,000,000.00 


JAMES BARBER, Vice President 


HAROLD STANLEY, Vice President. 


RAYMOND T. MARSHALL, Treasurer 


ROBERT VAN IDERSTEIN, Secretary 


J. SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 
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manager farm department; “The men 
back of the Cloverleaf,’ by G. H. Lane, 
vice-president. 

One of the most enjoyable features of 
the convention was a lawn party given 
at the home of President and Mrs. F. H. 
Rowe. The organization of the $100,000 
life club was perfected with the follow- 


ing officers: President, F. G. Smith, 
Jacksonville; first vice-president, J. 
Wocholz, Albion, Mich.; second vice- 


president, P. A. Parks, Belvidere, Ill. 

Cc. E. Hamilton of Bloomington, IIL, 
was the leading agent of the Farm An- 
nual Club with a total of $7,640 in pre- 
miums for the last four months. J. W 
Hoffman of Mackinaw was second with 
$7,430. 


Virginia Claims Increase 


RICHMOND, VA., Sept. 16—The year 
1918 showed an increase of $35,596 in 
total health claims paid in Virginia over 
those for 1917, according to the annual 
report of Commissioner Button just from 
the press. The total for 1918 was $129,- 
248. Premiums collected each of the two 
years were almost identical, those for 
1918 being $189,288, compared with $189,- 
729 for 1917. Comparative accident fig- 
ures for the two years are: 1918, pre- 
miums, $580,785; losses, $237,654; 1917, 
$577,984; losses, $216,759. 





Culling Returns to Coast 


A. F. Culling eastern executive of the 
Pacific Mutual Life, with headquarters 
in Chicago, having charge of all busi- 
ness east of the Rocky Mountains and 
especially of the health and accident 
department, will return to the Pacific 
Coast Oct. 15 to reenter field work, with 
headquarters at the company’s home 
office in Los Angeles. 

His successor has not been selected 
as yet. D. A. MacEwen, assistant sec- 
retary of the company, will take up his 
work temporarily when Mr. Culling 
leaves Chicago. 


Enthusiastic About Convention 


CINCINNATI, O., Sept. 16—W. R. San- 
ders of Cincinnati, secretary of the 
American Liabilit?, who was elected 
chairman of the executive committee of 
the Health & Accident Underwriters’ 
Conference, regards the Niagara Falls 
meeting as the most important in the 
history of that organization. Mr. San- 
ders has just returned to Cincinnati, 
after motoring from the conference 
through central New York, Pennsylvania 
and Ohio. He came back tired but happy, 
and full of “pep” and plans for the future 
activities of the conference, of whose 
executive committee he has been a mem- 
ber since its organization. 

“One of the most important things,” he 
said, “was the movement for general 
publicity for the health and accident 
business. The people need to be edu- 
cated through the press and by all other 
means available as to the necessity for 
health and accident insurance. There 
are many things which they ought to 
know, which they do not know and 
which can be taught to them best by 
the collective effort of the members 
operating through the conference.” 








| LOSSES OF 
| THE WEEK 

















(CONTINUED FROM PAGE 5) 
brick building located on the southwest 
side of Main street, owned by George W. 
Florence and Maxwell H. Webber, sus- 
tained a total loss by fire. The origin 
has not been ascertained. Insurance: 
Frmn’s F. ...$3,000 Ins. Co. Pa....$2,000 
Col. Natl. .... 4,000 Amer. Eagle.. 4,000 

* * x 


Louisville, Ky. Sept. 12—Fire loss. 
estimated at $25,000 occurred in the coal 
elevator of Edward J. Hackett, Louis- 
ville, formerly operated by the Byrne & 
Speed Coal Co. Several adjoining build- 
ings were damaged. The elevator and 
Several hundred tons of coal is figured 
as almost a total loss. 


© 
Quiney, Ill, Sept. 11—There is a 50 
per cent loss to $100,000 insurance on the 


plant of the Morris Shoe Company. In- 
surance: 


a re $10,000 Springfield ..$10,000 
Fid.-Phen.. . 10,000 St. Paul..... 10,000 
Ire Ass'n... 10,000 Westchester. 10.000 
Generale ... 10,000 


-— _ - 
Carlyle, Ill, Sept. 15—There is a 20 


Percent loss - 
pany. to the Carlyle Paper Com 


* + + 
Kansas City, Mo. Sept. 11—An ex- 
Plosion and fire which wrecked the Mur- 





ray Grain Elevator caused a loss which 
is estimated to reach $3,500,000. There 
was approximately one million bushels 
of grain in the elevator at the time of 
the fire. 
* * x 

Ames, Ia., Sept. 15—There is a 75 per- 
cent loss to the building owned by A. L. 
Champlin. Insurance: 
Concordia ...$2,000 Natl. Lib.....$2,000 
No. Amer..... 2,000 N. W. Natl.... 2,000 
Phoenix ..... 2,000 Buffalo -. 2,000 

* * * 


Racine, Wis., Sept. 14—There is a 
$2,400 loss to the building and a $2,000 
loss to the factory equipment of the E. 
C. Tecktonius Mfg. Co., Block 69, Tenth 
Ward, by a fire that started in an auto- 


mobile on the premises. Insurance: 

Frmn’s F. ...$5,000 Scottish ..... $3,200 
Amer. Eagle.. 5,000 Glens Falls... 1,200 
Boston ...... 5,000 National .....10,000 


* *k 
Racine, Wis., Sept. 15—A fire which 
started in the exposing plant of the 
Hans Anderson planing: mills, 1235-7 
Washington avenue, damaged the build- 
ing to the extent of $3,000 and totally 


destroyed the stock and machinery. In- 
surance: 

Building— Stock— 

x > ae $1,500 L. & L.......$ 250 
Hanover ..... 2,000 . | a 700 
N. Y. Un 1,100 Springfield.. 500 

Machinery— rmn’s, N. J.. 800 
ee & En sc 250 N. W. F. & M. 500 
Royal ...... - 200 

* *k k 


South Milwaukee, Wis., Sept. 12—The 
clubhouse of the Bucyrus Company, 1016 
Milwaukee avenue, sustained a $3,000 
loss by fire. The principal damage was 
done to the contents. Insurance: 

Amer. Eagle..$5,000 Springfield ...$6,000 
Phoenix --- 3,000 

St. Louis, Mo., Sept. 13—Defective wir- 
ing in the plant of The Amos-James 
Grocer Company, 616-622 North Third 
street, caused a 10 percent loss to the 
stock of groceries. Insurance (partial 


list): 

Com’! Un. ...$50,000 L. & L. & G..$10,000 

Glens Falls.. 50,000 Ins. Co. N. A. 25,000 

Lon. & Lance. 40,000 No. River.... 40,000 

Lon. Assu... 26,750 Home F.&M. 50,000 
*k *k * 

Petoskey, Mich., Sept. 12—The stock of 
wood owned by Morgan Curtis, operating 
under the name of the Northern Lime & 
Stone Co., located near Bay View, Mich., 


suffered a 50 percent loss by fire. In- 
surance: 

National .....$5,000 Am. Jer. Und.$2,000 
Equitable..... 


1,000 Mech. & Trad. 1,000 
* + 


Oklahoma City, Okla., Sept 12.—Fire 
in the yards of the Davidson-Case Lum- 
ber Company caused a loss of $75,000, 
with $59,000 insurance. 

Insurance: 


Retailers’ F..$9,000 Phoenix, Htfd.$3,000 


No. America. 5,000 Rhode Island. 5,000 
Boston ...... ,000 Hanover ..... 5,000 
Nat. Union... 5,000 Amer. Eagle.. 5,000 
Agricultural . 4,000 St. Paul F&M 2,500 
Dubuque F&M 5,000 Phila. Und.... 5,000 


Westchester . 3,000 
* *K x 

Chicago, Ill, Sept. 11—There is a 30 
percent loss to the five-story brick build- 
ing owned by C. A. Peabody. There is 
also a 30 percent loss to the G. H. Ander- 
son Company, plate glass manufacturers. 
Insurance: 
Amer., N. J...$2,500 Pennsylvania $5,000 
Amer. Equit.. 2,500 Phoenix ..... ,000 
Coml. Un..... 7,500 Springfield.... 5,000 
L & L. & G... 5,000 

Charles Sign Company, sign manufac- 
turer, suffered a 30 percent loss. Insur- 
ance: 
a Seer eee CeCe Ce eT - -$1,000 

Western Sand Blast Company, manu- 


facturers of sign glass. Insurance: 

Fe OE Pere CCC Te ee Cee 1,000 
National store Fixtures Company. In- 

surance: 

Arizona ..... $1,000 Ohio Farm...$2,000 

Columbia . 2,000 Fee inn Mey ag wee By 


Greenspon Picture Frame Company, 50 
percent loss. Insurance: 


A. Commo, store fixures. Insurance: 
Com]. Un. ...$1,000 Union, Eng. ..$1,000 
Col. Natl. .... 2,000 
. = = 

Milwaukee, Wis., Sept. 7—There is a 
considerable loss on the two-story frame 
store and one-story frame storage shed 
at 955 Kinnickinnic avenue, owned and 
occupied by Zaffran & Schauz, painters 
and decorators. The fire was caused by 
boys playing with matches. Insurance 
on buildings: 
Twin City....$1,500 Nat. B. Frank$1,500 
Concordia ... 1,500 Citizens, Mo.. 1,500 
Insurance on barn and storage shed: 
Concordia ....... Cteleseveecaases 
Insurance on stock in store: 
National Ben Frankin ............ P 
Insurance on furniture and fixtures: 
National Ben Franklin ........... 


200 








Insurance on contents of storage shed: 
National Ben Franklin .... 10 





Eagle & S.....$509 Ins. Und. ..... $500 
Eagle & D..... 500 Newark ...... . 500 
Frmn’s Und.... 500 Reliance ..... . 500 
Globe & Rut... 500 Stuyvesant..... 500 
Nightingale Mfg. Company. Insurance: 
Allied ....... ,000 Natl. Lib. ....$1,500 
Buckeye ,000 Ohio Val. .... 1,500] 
CRPINOL <..<s. 500 Ohio Farm.... 1,500 
Franklin, Pa.. 2,500 Orient ....... 000 
Henry Clay... 2,000 Pennsylvania. 1,500 
Key. Un .. 2,000 Patriotic 1,500 
L & L. & G.. 1,500 Un. Amer..... 1,000 
Liberty ..... 500 Western Ter. 1,000 
Law Union .. 1,500 Western, Pa.. 2,000 


x 


































































Chicago Bonding & Insurance Co. 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 
Official 


Insurance 








Accident 
Health 














Judicial A otatac aa 
Sedan INCERITY lability 
mtrac , 
8 “t Automobile 
eposito 
eee Plate Glass | 
laneous Burglary 
Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 





Home Office:-—CHICAGO, Izl. 








anneal 

















C. A. CRAIG W. R. WILLS Cc. R. CLEMENTS 
President Vice-Pres. Sec’y and Treas. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 








OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 








Money-Making Contracts 
For Good Agents 








CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND _ COMPENSATION 
SURETY BONDS AUTOMOBILE 


BURGLARY PUBLIC LIABILITY 






















Admitted Assets....... ++ + -$1,573,772.55 
Liabilities and Reserve 172,188.93 
aid Up Capital........ -+ 1,008,008.00 
SORBIE  cccacicdccicsac -- 401,901.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department ef lIewa 
























The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
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Capital 
$600,000.00 


Assets over 








Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary ° 
Health and Accident 
Automobile Liability 
Property Damage and 





Collision Insurance 
| 














$1,000,000.00 








Branch Offices 
Minneapolis 
Grand Rapids 
Great Falls 
Dallas 

St. Louis 
Kansas City 
St. Paul 

San Francisco 
Indianapolis 





























AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich., Ind., Idaho. 


LION BONDING & SURETY CO. 


HOME OFFICE, OMAHA, NEBRASKA 

















Chas. L. Nicholson, President 


DEPOSITORY, FIDELITY 
WAREHOUSE 


hess 


Harry R. Wood, 


BONDS ” 


Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 


DICIAL, OFFICIAL and 
MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 





| 








A) 








H. G. ROYER, Pres 
C. O. PAULEY, Secy. & Trees 


Agents Wan ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 

- Covers every disease and every accident. Li 
eral commission paid to live producers. 


Central Business Men’s Association, 


Westminster Bidg., 


CHICAGO, ILL. 





. 











RIO ADA ECE EM 











FOUNDED 1889 


INDIANAPOLIS 

Specializing on monthly Premium Health and Accident 

with non-classification of risks. 
Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. 
=e e—————s Sees 


Benefits paid weekly. 








Federal Savings and Insurance Co. |) 








a good th 
Systematic Sal 


vide you witha 








WHAT IS IT LIKE? 


OU may haveasystem of soliciting, or you 
may not, but in either case it would 


be 
ing for you to know what The 
esmanship Outfit is like. 


If you have no system it will give you a good 
one. If you have one worked out, it will pro- 


n outfit that will make it easier. 


It will cost nothing and brings no obligation 
to find out what the system is. 
for a descriptive circular to 


The National Underwriter Co. 
1362 Insurance Exchange 


Just write 


Chicago 








} National Inspection, was on the ground 
i} the 


j} burned. 


EXPLOSION AND FIRE 
STRIKE BIG ELEVATOR 


(CONTINUED FROM PAGE 5) 


Corporation, covering only the grain. 
There were more than 1,000,000 bushels 
of wheat in the elevator, but it is now 
estimated that only around 30,000 
bushels of the grain were seriously dam- 
aged as a result of the fire that followed 
the explosion. The chief disaster was 
to the workhouse, 13 stories high. No 
estimate has been made of the loss, as 
engineers have not learned yet whether 
the frame left standing can be saved. 
The company had bought riot, civil 
commotion and explosion insurance re- 
cently, through Lyle A. Stephenson, local 
agent, in the Liverpool & London & 
Globe. Of the insurance bought, policies 
for $300,000, covering the tanks, were 
delivered Saturday morning. Policies‘ 
for $200,000, covering the workhouse, 
have not been received in Kansas City, 
but a binder was issued Saturday morn- 
ing on this feature. 


Activity on Elevator Insurance 


The disaster caused a feverish activity 
with respect to. elevator insurance 
and explosion coverage. Several local | 
agencies advertised heavily on this sub- 
ject Sunday. It had been stated that 
most Kansas City elevators carried ex- 
plosion insurance. But Monday one agent 
wrote $1,000,000 more, and other agents 
were getting business too. 

A feature of the situation this fall is 
that many terminal elevators are buying 
insurance to cover possible use and occu- 
pancy losses. 

The Murray elevator was built by the 
Burlington railroad ten years ago, about 
a mile from the Missouri river, across 
the river from Kansas City, Mo. It cost 
$1,500,000. It was later sold to the Mur- 
ray corporation. The Federal Grain 
Company, H. J. Smith, president, leased 
the elevator three years ago. 


Extent ef Damage 


Joseph G. Hubbell, manager of the 
day after the explosion occurred 
and made a thorough survey of the dam- 
aged property. He says that the damage 
from explosion and fire to grain seems 
to be largely the cost of rehandling. 
The eight freight cars standing along- 
side the working house were set on fire 
and they and the dust house afterwards 


Of Great Violence 


The explosion occurred in the 
ment below the working floor of the 
principal tile tank. The explosion was 
of extreme violence and of considerable 
duration. Those who witnessed the blast 
say 
lasting about two minutes. It was of 
different degrees of violence in different 
parts of the premises. It is not clear 
just what made the explosion so severe 
aown stairs unless heavy walls and con- 
fined basement spaces caused high com- 
pression of the dust mixture, but the 
explosion was of the greatest violence 
in this part of the house. 

The upstairs damage was limited to 
the blowing off of the entire tile walls 
ef the so-called Texas or extreme top 
tortion of the working house; the smash- 
ing of the roof over the first storage 
annex; the blowing off of most of the 
tile flooring over the bins in the work- 
ing house, and the tile flooring over one 
of the belt conveyors in the Texas. The 
entire wall of the first floor of the work- 
ing house is gone and all of the posts 
supporting the bin sills except those in 
the interior of the house were ripped 
out with the wall. Fragments of this 
wall weighing 15 or 20 pounds were 
blown as far as 300 feet. 
freight cars loaded with grain, standing 
in two lines under the loading shed, were 
blown completely over which gives some 
idea of the force of the explosion. Out 
of a crew of 380 elevator men and six 
state and board of trade employes, one- 
half were killed or fatally injured. 


base- 


Various Causes 


Mr. Hubbell says that the initial cause 
of such an explosion may be any one 
of a number of things, such as static 
electricity, discharging from belt onto 
surrounding surfaces, the breaking of 
electric lights cloaked with dust, and 
hanging in dusty atmospheres, or from 
a choke or slip in the elevating appa- 
ratus, causing explosion of gas in ele- 
vator heads and receiving tanks, or from 
sparks due to friction, or from electric 
short circuits or over-heated bearings. 


How Explosion Spreads 


Once started such an explosion feeds 
on accumulated dust, particularly the 

















that it seemed like a terrific roar, | 


The eight. 








of machines, spouting, floors and bin 
partitions. The draft of the initial ex- 
plosion starts the light dust into a cloud 
and the explosion propagates through 
this cloud of dust exactly as it would 
through any other mixture of com- 
bustible gas with air. 


Character of Risk 


This riskeconsisted of a principal work- 
ing house and two tile storage annexes. 
These were filled with grain almost to 
capacity, and the entire risk was of 
the most modern reinforced concrete 
construction. There were three basement 
tunnels below the risk and three con- 
veyor systems above the storage tank. 
This arrangement afforded a heavy draft 
of air which undoubtedly did much to 
rapidly spread the explosion. Insurance 
men have expressed amazement at the 
severity of the explosion but unques- 
tionably it would not have been so vio- 
lent had it occurred in a portion of the 
risk where the blast would have met 
with less resistance. In many respects 
this explosion is similar to the one which 
occurred to the plant of the Douglas 
Starch Works at Cedar Rapids, Iowa. 


New Plate Glass Plan 


A new scheme for underwriting plate 
glass has been devised by the Equitable 
Casualty Underwriters of Chicago. Un- 
der the plan, the assured pays 25 percent 
of the regular premiym upon delivery 
of the policy. When a glass breakage 
eccurs, the assured orders the glass re- 
placed. When the remaining 75 percent 
of the regular premium has been ex- 
hausted in replacements, the Equitable 
Casualty Underwriters will assume all 
losses without limitations. If no losses 
oceur during the policy year, the assured 
thus pays 75 percent of the premium. 
On the other hand, irrespective of how 
many losses occur, the assured is not 
called upon to pay beyond the regular 
premium, It is the contention of the 
officers of the Equitable Casualty Under- 
writers that under 9 percent of all plate 
glass policies on which losses are paid by 
the insuring companies exceed the pre- 
miums under each policy. On 91 per- 
cent of all policies, it is contended, the 
premiums exceed the cost of the losses. 


Writing Engine Breakage 


The Travelers has begun to write en- 
gine breakage insurance. The Ccean 
Accident was the first company in this 
country to announce this form of cov- 
erage. Inspection and accident preven- 
tion will be a part of the engine insur- 
ance service. 


Chicago Bonding Increases Capital 


The Chicago Bonding & Insurance has 
notified stockholders that the capital will 
be increased from $500,000 to $750,000. 
The new stock will be offered to present 
holders of stock to the extent of one- 
half of their present holdings at $170 a 
share, par $100. Any of the new issue 
not taken by present stockholders will 
be offered to the public at $200 a share. 





Casualty Notes 


The Globe Indemnity has entered 
aware, appointing Mund & Co. 
Wilmington as state agents for all lines. 


K. H. Wood, who has been assistant 
branch manager of the United States 
Fidelity & Guaranty at Montreal, Can- 
ada, has been transferred to the New 
York office to assist generally in develop- 
ment work. 


“The Travelers Becon” is the title of a 
new office paper issued monthly by the 
Travelers. The front cover is an em- 
bossed picture of the new tower. The 
magazine is elaborate and intended as 
an office paper. 

Cc. H. Taylor has been appointed super- 
intendent of the compensation depart- 
ment of the Chicago branch of the Aetna 
Life. He has been connected with the 
safety inspection department at the 
rating end in the Chicago office. 

Capt. Charles Howard, resident assist: 
ant secretary at the New York office of 
the United States Fidelity & Guaranty, 
has resigned as of Oct. 1. He will take 
a vacation until Jan. 1, when he will be- 
come prominently connecied with the 
Washington office of the company. 


A. H. Naftzger of Los Angeles, a poli- 
tician and former champion of the state 
council of defense, is appointed a mem- 
ber of the California Industrial Accl- 
dent Commission succeeding Meyer Lise. 
ner, who resigns as of Oct. 1 to engas 
in the practice of law at Los Angeles. 

The Globe Indemnity has entered Geor- 
gia and reported Forrest and Georges 
Adair of Atlanta as state agents for he 
lines, their territory including the enti® 
state except Savannah, where W. F. Tra! 
& Co. have been appointed sone 
agents. Mr. Train is secretary of t 
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ATTENTION 


Men of ability 
in Health and Accident 
SALESMANSHIP! 


Some excellent districts open for real pro- 
ducers in several central States. Business 
better than ever before known. Let us 
submit proposition. 


INTER-OCEAN CASUALTY 
COMPANY, 


Cincinnati, Ohio 
J. W. Scherr, President, W.G. Alpaugh, Secretary. 




















THE 
JIFFY 
PEN 








The word “‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
an alanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“wer sac. 


Sen« for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











CLAIM SUPERVISION 
‘The busy elaim executive fies to feel that the cases 











he refers to a fisid Cry will be aad 
efficientiy handied wi further pine = mg ” 
R. L. NASE 
Liability, "1400-40 Newenet Bde? Teeritery 
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Health Claims No. Cerolina 














LEADING HOTELS 


The Following Will Be Found the Headquarters 
for Insurance Men and Tue NAtiomaL 
Unperwaiter Will Be on File in the 
Reading Room at Each Hetel 
ip This List. 





MINNESOTA 
HOTEL ORMONDE 





Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
THE GARDNER 


EUROPEAN PLAN 

25 combination sample rooms, bath, $2.00, $2.50 

70 rooms with running water, $1.00 to $1.50 
rooms with bath, $1.50 to $3.00 


Fimest cafe in the Northwest Cuisi led. Rest- 
ful, quiet—only hotel in the city sah én senten. 


FARGO, N. D. A. H. Leimbacher, Mgr. 












TURNER IS SECRETARY 


MARK McKEE QUITS OFFICE, 





Famous Organizer Finds He Can Only 
Give Part Time to Insurance 
Federation Work 





WHITE SULPHUR SPRINGS, W. 
VA., Sept. 17—Mark T. McKee is re- 
tiring as secretary of the National 
Council of Insurance Federations and 
will be succeeded by George E. Tur- 
ner of Indianapolis, who has been gen- 
eral counsel and will continue such 
duties. Mr. McKee becomes vice- 
president and will devote about thirty 











GEORGE E. TURNER 
Indianapolis, Ind. 
Elected Secretary National Council of 
Insurance Federations 


days a year to federation work. Mr. 
McKee has numerous other interests 
in Detroit and Michigan to which he 
feels he must give more attention. 
Mr. McKee has been the great organ- 
izer in the federation movement. Now, 
however, there is a good corps of 
workers and Mr. McKee feels he can 
be relieved of much of the work he 
has done without in any way desert- 
ing his friends and associates. 


COMMISSIONERS DEVOTE 
MUCH TIME TO RATES 


(CONTINUED FROM PAGE 5) 


including inspections and inspection 
and adjustment of claims.” 


Resolution by Bullion 


The resolution of Commissioner Bul- 
lion of Arkansas recites that; “There 
appears to be confusion as to the cor- 
rect method of computing underwrit- 
ing profits or losses of fire insurance 
companies, Over a period of years, and 
whereas; There are a number of states 
in which such computation is required 
by law, and it is desirable that uniform- 
ity be observed in such computation; 
Therefore, be it resolved; That the 
Committee on Fire Insurance as au- 
thorized by this Convention investi- 
gate, determine, and report to the next 
meeting of this Convention: 

“First—As to what constitutes a rea- 
sonable underwriting profit; the method 
of determining same (whether paid or 
earned premiums, and paid or incurred 
losses and expenses) and the proper 
number of years on which to base such 
calculations. 

“Second—Whether in such calcula- 
tions, income or excess profits are to be 
allowed as an expense. 

“Third—Whether any items of profit 
or loss, connected with the _ so-called 
banking end of the business, should 
properly be taken into consideration. 

“Fourth—Define what is to constitute 
the conflagration and determine what 
part of the conflagration would be prop- 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines”® 
Agents Wanted in Unoccupied Territory. 





“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—it’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, II. 




















Interstate Casualty Cite! 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & Co. FERGUSON & HARRIS « 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 














NEBRASKA LIVE STOCK INSURANCE COMPA 


= 
Authorized Capital and Surplus 


$1,000,000.00 


KEELINE BUILDING, OMAHA, NEBRASKA 
W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. Communicate with the Home Offiee 




















THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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erly chargeable to the state in which 
the fire occurs. 

“Fifth—To outline a plan, complete as 
to detail, by which the various states 
can be guided uniformly in making 
these estimates.” 


For General Surcharge Removal 


After berating company managers 
soundly for their failure to order the 
removal of the 10 percent surcharge in 
all states of the Union Sept. 1 the con- 
, vention declared for the immediate re- 
moval of this charge everywhere. It fur- 
ther decided to continue the Surcharge 
Committee of the convention as a per- 
manent body, to enlarge its membership 
from seven to eleven commissioners, and 
authorized it to interview from time to 
time, not alone the committees of the 
National Board, but representatives of 
rating organizations as well, and thereby 
keep in close touch with fire insurance 
field conditions. 

Commissioner Potter of Illinois called 
the attention of his associates to the 
fact that some years ago he voiced the 
opinion that states in arbitrarily naming 
rates to be charged within their respect- 
tive borders frequently discriminated 
against other commonwealths, and that 
the latter were taxed to carry the bur- 
dens of the uniformly unprofitable states 
or sections. This very sensible obser- 
vation of Mr. Potter was allowed to pass 
without comment, although the point 
has been repeatedly made by managing 
underwriters. 


Work of Actuarial Bureau 


Despite a slurring reference to the 
workings of the Actuarial Bureau of the 
National Board, made upon the floor by 
one of the commissioners, the conven- 
tion members, as a whole, thoroughly 
appreciated the usefulness of this or- 
ganization, and are confident that within 
a few years its statistics will be a com- 
plete and reliable guide, both to under- 
writers and to the insuring public. 

Loss adjustments was another phase 
of the fire insurance business criticised 
by the commissioners, several of the 
speakers contending that the eagerness 
of certain companies to pay claims with- 
out sufficient investigation was opposed 
to public policy, and should be checked. 





Roused by the masterful address of 
William H. Hotchkiss, former superin- 
tendent of insurance of New York, as to 
the opportunity awaiting American fire 
and marine insurance companies in for- 
eign fields, and his plea that the conven- 
tion aid the home companies in carrying 
out their desire for expansion, the com- 
missioners decided to report the matter 
to a special committee which will report 
at the December meeting. Following 
Mr. Hotchkiss, former Superintendent 
Vorys of Ohio keenly analyzed special 
déposit laws, and the Burlington rule of 
the convention, which latter is a stum- 
‘bling block in the way of companies 
broadening their operations into other 
lands. E. G. Snow, president of the 
Home, and head of the American For- 
eign Insurance Association, and Henry 
Evans, president of the Continental 
group of companies, wrote the conven- 
tion, urging the abrogation of the ob- 
struction measure. 


Question as to Accountants 


Whether it be proper to employ inde- 
pendent accountants to make company 
examinations or to restrict such work to 
trained investigators of insurance de- 
partments, was the inquiry propounded 
by Commissioners Donaldson of Penn- 
sylvania and Savage of Iowa. The con- 
vention failed to comprehend the ques- 
tion, although it was put very clearly, 
and referred it to the committee on ex- 
aminations for review; action not at all 
pleasing to Mr. Donaldson. 


The convention proceedings moved 


.along in methodical, orderly fashion, 


strictly according to program and with- 
out enlivening incident, until the 
Wednesday evening session, when Com- 
missioner Button’s heated attack upon 
fire insurance company managers and 
the insurance press injected ginger into 
the gathering, and thenceforward they 
were pronouncedly interesting. 

The entertainment of the visiting com- 
missioners and their friends by the in- 
surance men of the Charter Oak State 
left nothing to be desired. 


J. B. Moreton of Salt Lake City, Utah, 
has been appointed resident agent for 
hg Sad the Western Indemnity of Dal- 
as, Tex. 
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taken up seriously and the states that 
have been on the wrong side of the 
ledger should be brought up to the 
profitable point. He feels that a 
scheme can be worked out that will 
be acceptable to all hands so that jus- 
tice will reign. 


Conservation Work 


He referred in glowing terms to the 
new work undertaken by the conserva- 
tion section of the National Board, 
pointing out its great importance and 
the necessity for all companies to give 
it their support and encouragement. 
He said that great credit is due the 
western advisory committee for the 
faithful and intelligent effort put forth 
to organize the conservation and fire 
prevention associations in the various 
states. 

President Dugan called attention to 
the need of sincere and wholesome co- 
operation in order that the problems 
of the day can be met intelligently and 
successfully. 

Situation at Denver 


President Dugan called attention to 
the distressing situation at Denver in 
view of the numerous so-called general 
agencies in that city. He said that there 
are now some 36 general agencies in Den- 
ver supposedly covering Colorado and the 
mountain field, of which but very few 
are bonafide. He said that the appoint- 
ment of these general agencies is simply 
a ruse to pay excess commissions to 
Denver local agents on their local busi- 
ness and the local agents in turn are 
able to pay brokers the full graded com- 
missions paid agents who are not general 
agents. In this way the so-called gen- 
eral agency companies are stripping the 
business from the books of the regular 
companies. President Dugan called at- 
tention to the fact that one of the large 
companies, the Aetna, had notified its 
agents there that it would pay it an 
over-riding commission but had with- 
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drawn the order for the purpose of 
allowing the supervisory committee if 
possible to bring about a change in the 
city. There is much discussion as to just 
what can be done. Some say that the 
companies alone cannot accomplish any- 
thing, believing that the solution of the 
difficulty must be left with the agents. 
Some advocate making Denver an “ex- 
cepted city.” Some are in favor of throw- 
ing everything wide open and going 
after business there on a high commis- 
sion basis until the agents are tired and 
sick of it. Others say that if the agents 
will get together and establish rigid 
brokerage rules it will solve the situa- 
tion. President Dugan urged that the 
best minds be engaged to seek a solution 
of the problem there. 


Little Opposition at First 


In connection with the 10 percent sur- 
charge President Dugan in his address 
said it was warranted because of the 
increased cost of doing business was 
very generally recognized. At the out- 
set little opposition was encountered from 
insurance commissioners and practically 
none from the public. In those states 
where the surcharge was at no time 
effective, only two in number, the failure 
to secure it was due to the operation 
of stringent laws and official operation 
and obstruction. 

It is felt in many states that the dis- 
cussion of this matter has been the means 
of enlightening the state officials on 
many features of the business with which 
they have not heretofore been familiar. 


Comments on Denver 


In connection with the Denver situa- 
tion President Dugan said that the re- 
peal of the single agency rule is 
advocated by many, they predicting that 
it would go a long way toward bringing 
harmony. The Pacific Coast members of 
the conference committee, however, ob- 
ject to this. Mr. Dugan said that in 
Union territory, with one or two notable 
exceptions, companies plant as many 
agencies as seem desirable, being gov- 
erned “entirely by local conditions. He 
says that he knows of no case where the 
widening of the rule as to the number 
of agents has done any harm. He de- 
clared that two methods appeal to him 
as being possibly the proper course to 
pursue. First, have the local agents form 
an association such as exists in other 
points and have all members pledge 
themselves to obey the rules and rates 
in which case the companies will give 
protection. Secondly, repeal the single 
agency rule and allow these companies 
that have been loyal to appoint as many 
agents as they see fit, which will put 
them on.the same basis practically as 
now exists for companies that have vio- 
lated the single agency rule. 


Combined Dwelling Policies 


President Dugan said that at previous 
meetings mandatory legislation provided 
that in the issuance of combined dwell- 
ing house policies, the standard fire pol- 
icy conditions in their respective states 
should apply with proper tornado condi- 
tions. Some quéstion having arisen as 
to the proper tornado conditions and at 
the last moment one state, Oklahoma, 
having suggested a form and declaring 
that unless a form was agreed upon by 
the companies, the state authorities 
would determine it themselves, he deemed 
it advisable to appoint a special commit- 
tee to make recommendations to cover 
this situation. 

The governing committee reviewed the 
situation at Denver and in its report 
stated that if this situation is not cor- 
rected it will be a severe blow to the 
American agency system. The committee 
also recommended the elimination of the 
three-fourths value clause on broom 
corn and hay risks in the better class of 
fire protection towns. 


Complains of Non-Resident Agents 


TOPEKA, KAN., Sept. 16.—Frank L. 
Travis, state superintendent of insur- 
ance for Kansas, has served notice that 
citizens of other states who sell insur- 
ance in Kansas are steering straight into 
trouble. And also steering the com- 
panies they represent into trouble. All 
life, accident and health, casualty and 
surety companies have been notified that 
fresh violations have been reported since 
his ruling of Aug. 4, and that the next 
notice sent out will be the revocation not 
only of the license of the insurance 
agent but also of the company he rep- 
resents, 

The principal complaints have been 
that agents living in Kansas City, Mo. 
just across the state line, have been 
coming across into Kansas to handle 
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Agents: If you desire connection with a Company rendering REAL 
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P. A. COOLING CO., Indiana Smee 404 Amer. Central Life Bidg., 
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The Money Saving Service 


“Son, that can see so clearly, 
Rejoice that thy tribe is blind. 


* * 


* * 


If they could see, as Thou seest 
They would do as Thou hast done.” 


Friends: 


Let us see how the 


Insurance Companies 
view appraisements. 


Not long ago the President of 
A Prominent Insurance Company 
said to the writer, in discussing appraisements: 


“If we could only be assured that we would 
not have to 


Pay More Than the Property Was Worth 
we would welcome appraisal service for our 
clients.” 


Now the question is: 


Just What Did He Mean? 
He went on to assure me that their experience 
proved that they usually did have to pay, in 
case of damage or destruction, 
More Than the Sound Value. 
He also said: “That 


Truly Disinterested Appraisements 
would be welcomed by his company and he 
believed that they would be 

Welcomed by All Good Companies 
because a statement of The Facts would pro- 
tect them from fraudulent claims and from 
paying more than they should.” 


—Kipling. 


This Is Worth Considering. 


We have had substantially the same ex- 
pression at various times from other Insurance 
Officials in other Companies. - 


We make the friendly suggestion that you 
take this important question up with 
The Insurance Officials 
of the companies that you represent. 
‘ The Topic Is a Live One 
and we believe will amply repay careful in- 
vestigation. 
You can get 
Confidential Information 
which would not be accorded us and it prob- 
ably would have a 
Vital Influence 
upon your attitude regarding 
Appraisements in General 
and possibly help you very much in increasing 
Your Own Business. 
Now Is the Time 
as we are about to face the New Year and are 
also facing New Conditions to 
Turn Over a New Leaf; © 
and to improve the record that we put on it. 
You Can’t Make a Mistake 


if you investigate along the lines suggested. 
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PLANS FOLLOWED BY 
SUCCESSFUL WRITER 


Charles J. Morris of Chicago Gives 
Method He Uses in Ini- 
tiating Business 


EACH CASE HAS PROBLEMS 


Fundamental Principles Are Same as 
Those That Govern Sale of Any 
Other Commodity 


Charles J. Morris of Chicago, is one 
of the New York Life’s largest personal 
writers, is a member of the $200,000 
club and a man who is initiating new 
business all the time. He tells some 
of the methods that he used. Mr. Mor- 
ris Says: 

Fundamental Sales Rules Apply 


The fundamental principle governing 
the sale of a policy is the same as for 
any other commodity, namely, an oppor- 
tunity to submit the proposition in a 
manner that will interest the prospect. 

Every case is a problem in itself, de- 
pending on the circumstances of the in- 
dividual and his attitude toward insur- 
ance. It naturally follows that before 
arriving at the point where we can show 
our proposition certain preliminary steps 
must be taken which vary with each 
prospect but all of which lead to the 
same end, namely, getting his signature. 


Ascertain Financial Status 


In general, my plan is this: First, I 
endeavor to ascertain in advance the 
man’s financial status, the approximate 
amount of insurance he carries, and such 
other information as might be helpful. 
For example: Mr. Smith whom I recently 
sold was married, had one child, was 
earrying $3,000 of insurance, and had an 
income of $6,000 a year. These facts es- 
tablished two arguments which were in- 
controvertible: (1) There was a positive 
need for more insurance and (2) he had 
the ability to pay for’it. Thus far I was 
on solid ground. 


Get Prospect Receptive 


Second, I endeavor to get my prospect 
into a frame of mind where he is recep- 
tive instead of antagonistic. Of course, 
the methods will vary according to the 
arguments the prospect may advance. 
In the case cited, Mr. Smith’s objection 
to taking out more insurance was that 
he needed his money for other things. 
In attempting to argue the point of the 
greater importance of insurance in com- 
Parison with the “other things” he had 
in mind I found myself up against a 
blank wall. When I inquired what 
could be more vital than the protection 
of his family and the safeguarding of his 
old age he replied evasively. I con- 
cluded in my own mind that this atti- 
tude of his could mean but one of two 
things, either that he was short of 
funds, or (which was more likely) his 
argument was a pretext to evade further 
discussion. Anyhow I deemed it inad- 
visable to press the matter further along 
these lines as it would only tend to in- 
crease his antagonism. 


Resort to Strategem 
I therefore resorted to strategem to 
arouse a@ new interest. “After ail,” said 
I, “even if I did take your application, 
(CONTINUED ON PAGE 6) 
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Not “Bait,” But Service! 


|B peter August and the First Week of September, the 
Columbus Mutual Added More Agents than in any three 
months of its history. News of our Distinctive Agency Contract 
is Rapidly Getting Abroad. It is the Fairest and Squarest known. 

No General Agents—You Get ALL You Earn and You 
= it ALWAYS; if you Die, Renewals are Paid to Your 

eirs. 

No Limitations on Territory; you may Sell ANY- 
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District of Columbia. 
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erence is Based on Quick and Superior Service to Agents 
and Superior Policies with High Margin of Safety, Sold 
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Notable Record. Write Your Name and Address on Mar- 
gin of this Advertisement and Mail to Us at Once. It Will 
be Considered as a Confidential Inquiry. 


Columbus Mutual Life 


C. W. Brandon, President 
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CAPITAL, $200,000.00 


A company born in the West, Originators of the 
built for western people, “Multiple Option” Pelicy, 
by western men. iy a three-in-one contract. 


GOOD AGENTS WANTED A good policy for the 


live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


RD. Part Two 


DOCTORS ARE DIVIDED 
__ ON INFLUENZA RETURN 


Union Central Medical Director 
Believes That It Will Take 
a Milder Form 


MANY CASES, FEW DEATHS 


Some Physicians Think Nation Was 
Practically Immunized by Three 
Waves Last Year 


CINCINNATI, O., Sept. 16—There 
are no present indications of a recur- 
rence of the influenza epidemic of last 
winter, in the opinion of Dr. William 
Muhlberg, medical director of the Un- 
ion Central; although Dr. Muhlberg is 
firmly of the opinion that it will recur. 
Under present health conditions of the 
country he says any opinion as to re- 
currence is “purest guesswork,” and 
adds that as every one is entitled to 
guess, One man’s guess is as good as 
another’s. 

“The medical profession is divided 
on the question,” said Dr. Muhlberg, 
“chiefly because there is no available 
evidence on which to base a forecast. 
There are three distinct schools of 
thought; or rather, there are three dis- 
tinct guesses. They are: 


Three Varying Ideas 


“That the epidemic will recur next 
winter, as bad as last year, perhaps 
worse. 

“That there will be no recurrence, 
and that the public health will return 
quickly, if it has not already returned, 
to normal conditions. 

“That the epidemic will recur, but in 
the form that we call ‘morbidity’; that 
is, that there will be a large amount 
- sickness, but that mortality will be 
ow. 

_ “This last is my own belief; but there 
is no evidence to support it, other than 
the history of past epidemics.” 


No Recent Influenza Losses 


Asked if the Union Central had had 
any recent losses through influenza, 
Dr. Muhlberg said “no;” but added that 
he recently had approved several claims 
resulting from the disease, in which 
death occurred several months ago, but 
the papers had just been received. 
One claim approved a couple of weeks 
ago was incidental to an influenza 
death last December. 

In his opinion that there will be a 
recurrent epidemic in mild form, Dr. 
Muhlberg is in harmony with the con- 
sensus expressed in the American Hos- 
pital Association, which held a largely 
attended convention in Cincinnati last 
week. On the other hand, Dr. Wil- 
liam H. Peters, health officer of Cin- 
cinnati, takes issue with both the 
association and Dr. Muhlberg. Am- 
plifying his views, Dr. Peters said: 

“While there is general speculation 
among members of the medical pro- 
fession as to the probability of a re- 
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currence, I am not inclined to believe 
there will be a return of influenza in 
epidemic form. There are always a 
few cases of the disease. 


Believes Nation Immunized 





“Recurrences are characteristic of in- hes C. LUNING, state treasurer 


fluenza, but with three violent waves 
last year, the hope is justified that 
state and nation have been pretty well 
immunized, and that the disease has 
run most of its course. Epidemics, as 
a rule, do not strike twice in the same 
place. We will have our sporadic cases, 
of course, and.our usual quota of win- 
ter colds and grip. Our mortality may 
be higher during the winter, as many 
persons whose resistance has been 
lowered by influenza will succumb to 
other causes. 

“But we are not taking any chances. 
To. be forewarned is to be forearmed. 
We are organizing our forces for pre- 
vention work.” 




















































































Much Influenza Over Nation 


Cincinnati seems not to have any in- 
fluenza cases at present; or if it has any 
they are mild in form, as no death has 
been reported for nearly a month. How- 
ever, there is apparently about twice as 
much in the country as in normal times, 
if statistics from 45 of the larger cities 
are to be taken as criteria. These 45 
cities (in which Cincinnati is included) 
reported 34 deaths in August, compared 
with 16 in August, 1918. In July there 
were 54, against 30 in July, 1918; in June, 
134 against 44, and in May, 630 against 
140. 

It is to be noted that in 1918 these four 
months all preceded the epidemic, which 
started in Boston early in September. 
They therefore contain ample evidence 
as to the constant presence in the coun- 
try of considerable influenza. 


Fewer Pneumonia Deaths 


During the same months, pneumonia 
deaths (including influenza-pneumonia) 
were as follows: August, 826 this year, 
against 1,104 last year; July, 1,126 
against 1,540; June, 1,258 against 1,932; 
May, 2,902 against 3,372. The pneumonia 
situation this summer (at least on the 
surface) has therefore been much better 
than during the summer of 1918. 

Dr. Muhlberg indicated that there is 
some danger in accepting these figures 
at face value. He pointed out that pneu- 
monia mortality is abnormally low, 
which he coupled with a statement that 
many doctors are classifying pneumonia 
as influenza-pneumonia, and then, if 
death intervenes, charge it to influenza 
rather than to pneumonia. For this rea- 
son he is inclined to think that pneu- 
monia mortality, as reported, is too low, 
and that influenza mortality is corre- 
spondingly high. 


Not a Seasonal Disease 


Adverting to the subject of a recur- 
rent epidemic, Dr. Muhlberg intimated 
that the basis of belief with those who 
look for recurrence in severe form 
seemed to be found in the assumption 
that influenza is a winter disease. “It 
isn’t even a seasonal disease,” he said. 
“It’s true it reached this country in Sep- 
tember and was at the height of viru- 
lence in mid-winter. But it was at its 
worst in Europe—and notably in France, 
Italy and Switzerland—in mid-summer, 
and made its appearance in Europe in 
the early spring of 1918. 

“Of course, like measles, whooping 
cough, grip and kindred diseases, if it 
manifests itself in the winter it takes on 
its worst form, largely because people 
are‘afraid to get enough fresh air. But 
that doesn’t make it a winter disease.” 
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Prudential’s Group Sales 


Recent sales of group insurance by 
the Prudential include the following: 
Simmons Pipe Bending Works, Newark, 
N. J.; Stone & Forsyth Co., paper and 
twine, Everett, Mass.; Newburger Cotton 
Co., Memphis, Tenn.; Waltham Piano Co., 
Milwaukee; Baker Underwear Co., Peeks- 
kill, N. Y.; George R. Carter Co., leather 
specialties, Connersville, Ind.; Igoe 
Brothers, wire and wire nails, Newark; 
Shenandeah Abattoir Co., Shenandoah, 
Pa.; Indianapolis Chair & Furniture Co., 
Aurora, Ind.; Agency Banko di Napoli, 
New York City; Corn Exchange National 
Bank, Chicago; Waukesha Milk Co., Mil- 
waukee; Holub-Dusha Co. and Jos. 
Hrouda Co., Inc., button manufacturers, 
New York City; Newark Paper Box Co., 
Newark; Schiffenhaus Bros., corrugated 
paper, Newark; William Gauch & Son, 





























cure an efficient aid in supervising the 
underwriting interests represented in 
his state and asked attendants at the 


and ex officio insurance commis- 
sioner of Florida, is anxious to se- 


Convention of Insurance Commission- 
ers to help him get such a party. The 
position pays $2,500 a year, and to prop- 
erly fill it a knowledge of actuarial 
science is required. If, in addition, the 
appointee has had prior experience in 
departmental work the fact would add 
greatly to his usefulness. Florida is 
the home of several insurance compa- 
nies, and the underwriting record of the 
state, generally speaking, is a satisfac- 
tory one. 

* *k * 


To D. E. Metzger, insurance com- 
missioner of Hawaii, belongs the honor 
for distance traveling among the con- 
vention members, he having journeyed 
more than 6,000 miles from his home 
in Honolulu before reaching Hartford. 
As many of the American as well as 
the British fire and life companies are 
represented in the Hawaiian territory, 
Mr. Metzger was anxious not alone to 
furnish up upon supervisory matters, 
but to meet personally underwriting of- 
ficials and to take up with them ques- 
tions particularly affecting his field. 
Needless to say, his reception by his 
commissioner associates was most cor- 
dial, and every courtesy extended him 
by company representatives as well. 
x ok * 

Political changes compel a more or 
less marked revision of the member- 
ship roll of the convention each year, 
many erstwhile familiar figures in the 
councils of the organization retiring to 
give place to new entrants. This year’s 
gathering was no exception to this rule, 
though the changes were not more nu- 
merous than in former years. It was 
noteworthy, however, in the loss of one 
of its most able members, Frank H. 
Hardison of Massachusetts, who, hav- 
ing reached the age of 70 years, was 
forced under the constitution of the Old 
Bay State to relinquish his office. Mr. 
Hardison, first as deputy commissioner 
and later as commissioner, has been 
one of the wheel horses of the National 
Convention of Insurance Commission- 
ers for more than 15 years, during all 
of which time he has been influential 
in directing its activities. Represent- 
ing one of the foremost insurance states 
of the Union, and recognized as a deep 
student of underwriting affairs, Mr. 
Hardison was always given a place 
/upon important committees, and the 
work entrusted to him ably and thor- 
oughly performed. Gracious of man- 
ner as well, the Massachusetts com- 
missioner was unusually popular with 
his associates, a fact evidenced by their 
presentation to him of a fine silver serv- 
ice, and the generous words that at- 
tended its offering.. From the days of 
Elizur Wrizht down -to Mr. Hardi- 
son’s successor, Hobbs,. Massachusetts 
has been most fortunate in the selec- 
tion of its insurance commissioners, all 
being men of unusual capacity and high 
integrity, who have guarded sacredly 
the interests entrusted to their keeping. 

* * * 


While the law of Pennsylvania pro- 
vides that the term of office of its in- 
surance commissioner is four years, no 
less than five men have occupied the 
post since 1914, a condition that would 
have entailed endless confusion in the 
supervision of its underwriting affairs 
were it not for the fact that through 
all the period, and long prior thereto, 
Samuel McCullough served as deputy 
commissioner and kept matters running 
smoothly. Mr. McCullough knows all 
phases of the insurance business, is a 
man of fine judgment, fair alike to the 
assured and to the insurance compa- 
nies, and can detect a weak spot in an 








paper boxes, Newark. 





annual statement like a flash. From 


MEN, MEASURES AND HAPPENINGS 
AT COMMISSIONERS’ CONVENTION, 


BY G. A. WATSON 


word dealing, and his opinions are al- 
ways carefully listened to by. his con-< 
stituents, and by his fellow... commis-. 
sioners. The bulletins of the West Vir-. 
ginia department are invariably temper- 
ate in tone, and seldom fail to contain 





a plea for fair play to the insurance 
companies. ; ‘ 


time to time he has been offered the ees ; 
insurance commissionership of his state, 
but has always declined the honor, pre- 
ferring instead to retain the post of 
chief aid. T. B. Donaldson, now Mr. 
McCullough’s superior officer, is a live 


As Commissioner Button of Virginié 
is the owner of an extensive tobacco: 
plantation, the salary he receives.,for 
supervising the insurance interest of the 
Qld Dominion State is of no particular 
concern, nor would he suffer any if it 














wire—a fact the convention was soon 


made to realize. A lawyer by profes- 
sion and a hustler by nature, the pre- 
diction was freely made that under his 
administration the insurance depart- 
ment of the Keystone State will attain 
a prominence in the underwriting world 
that it has not had for many a long 
day. Although a new man, Mr. Don- 
aldson was elected to membership upon 
the executive committee of the conven- 
tion, an honor rarely conferred and 
one attesting the faith of the commis- 
sioners in his capacity. Some years 
ago Mr. Donaldson was named by the 
Pennsylvania department as receiver 
for the defunct American Union Fire 
of Philadelphia and attended to the 
liquidation of that concern’s affairs. 

* * 

: Twenty years had elapsed since the 
National Convention of Insurance Com- 
missioners met in the capital of the 
Nutmeg State, and few indeed were 
there among the delegates at the re- 
cent gathering who were in attendance 
in 1899. Among this scant number was 
Harry Appleton, chief deputy of the 
New York department, always a not- 
able figure at these conventions. Mr. 
Appleton has held office through suc- 
cessive state administrations without 
number, and if he were to drop out the 
operations of the insurance department 
of the great Empire State would be 
seriously deranged. From McCall to 
Phillips, the New York superintendents 
have relied upon him and he has never 
failed them. He has the insurance laws 
of New York, and probably of all other 
states, at his finger ends; can figure 
Gain and Loss Exhibits with his eyes 
shut, and tell off-hand whether the re- 
serves of a life company are according 
to requirements or not. 
* * * 


Newspaper men experienced in re- 
porting banquets, and whose opinion is 
thereby valuable, were unanimous in 
their conclusion that seldom has a more 
satisfactory affair of this character been 
arranged than that provided by the 
underwriters of Connecticut for the vis- 
iting insurance officials Thursday even- 
ing. The decorations were simple, but 
most attractive; the menu well selected 
and efficiently served, and the post 
prandial speakers of exceptional merit. 
After a fine address by Commissioner 
Mansfield of Connecticut, Edward Mil- 
ligan, president of the Phoenix of Hart- 
ford and numerous other insurance 
companies, acted as toastmaster, and 
most creditably. The speakers, besides 
Mr. Mansfield, included Commissioners 
Fairchild of Colorado and Brown of 
Vermont, Judge E. Smith of the circuit 
court and Job Hedges, easily one of the 
best public speakers of the country. 
After convulsing his auditors‘:with his 
stories and his timely observations, Mr. 
Hedges launched into a serious vein 
and for nearly an hour spoke of Amer- 
ican ideals and the duty incumbent 
upon every one in these troublous 
times of holding fast to and practicing 
the virtues of the founders of this great 
nation. Mr. Hedges, who is always 
worth going a long way to hear, was 
at his best, and while some in the room 
differed with him regarding his views 
as to the proposed league of nations, 
his observations and conclusions in the 
main were so thoroughly sound that 
no sane man could challenge them. 

Political wiseacres maintain that Com- 
missioner J. S. Darst of West Virginia 
will be the next governor of the Pan- 
handle state. 


4 


his term expires. His entire administra- 


Mr, Darst has held his 
present office for ten successive years 
and has still two years to serve before 


were lost to him. In fact, Col. Button 
frankly said that at times he longed to 
be relieved of the burdens of his official 
post, and retire to the comfortable life 
of a planter. The commissioner, hew- 
ever, is one of the best known and best 
liked members of the convention, and it 
is hoped he will long continue to attend 
its sessions. 
s a « 

In addition to Commisioner Fairchiid, 
Colorado was represented at the conven- 
tion by Mrs..D. M. Rolph, actuary and 
deputy commissioner, who was the only 
woman delegate present. Mrs. Rolph 
began her business career as a clerk in 
the department, when E. E. Rittenhouse 
was commissioner. So thoroughly did 
she master her duties that some years 
ago she was offered, but declined the 
commissionership. Mrs. Rolph is now 
taking a course in law, not with an idea 
of practicing it, but rather because she 
feels it will aid in her work. 

“The only reason that women are not 
as fitted for business as men,” Mrs. 
Rolph said, “is because of their physical 
make-up. They are naturally higher 
strung and more temperamental. The 
men have heretofore been somewhat re- 
sponsible, for they have always been 
more or less jealous of their business 
world, and disliked to have women enter 
it, running away with the laurels. How- 
ever, that idea is old-fashioned, and will 
soon be blasted altogether.” 


ee 

Notable among the visitors at the con- 
vention were a number of former com- 
missioners, who are still actively inter- 
ested in underwriting affairs, either as 
officials of companies or as attorneys 
specializing in insurance law. This group 
included Ex-superintendents Hotchkiss 
of New York, Vorys and Taggart of 
Ohio, and former Commissioner Ritten- 
house of Colorado, Barry, Palmer and 
Winship of Michigan, Hartigan and 
Dearth of Minnesota, Bleakley and Eng- 
lish of Iowa, McMaster of South Caro- 
lina, Ekern of Wisconsin and Chorn of 
Missouri. 


*x* * * 
As a presiding officer and as a post 
prandial speaker Commissioner Fairchild 
proved his worth, and the convention 
has no more popular member than the 
modest yet able head of the Colorado 
department. 


* * * 

An upstanding man and a brainy one 
is Commissioner Brown of Vermont, the 
new president of the convention. Mr. 
Brown is a leading business man of his 
state, and one of the limited number of 
supervising officials that have had prac- 
tical experience in the insurance busi- 
ness, having long conducted a thriving 
general agency before taking public 
office. 


*  K 

Henry Moir, vice-president of the 
Home Life of New York, demonstrated 
anew that a man may be a success both 
in business affairs and in the realm of 
sport, by capturing first prize at the golf 
tournament arranged for the visitors 
by the Hartford insurance men. 


Fisher Made. Good Record 

E. A. Fisher, who sells life insurance 
in southern Iowa for the Bankers Life of 
Des’ Moines as a member of the Rosen- 
baum: Agency, has recently established 
what he considers to be a new world’s 
record in the business of life insurance 
salesmanship. 

He. was working within an eight-mile 
radius from the town of Farmington, Ia.. 
and was being transported from farm to 
farm by a young farmer, who furnished 
his car at a certain fixed price per hour. 
On account of this certain fixed price per 
hour, Mr. Fisher kept careful count of 
the hours and made them all count. In 
24 hours of actual operations, as indi- 
cated by his count with the driver, he 
produced exactly $24,000 of business, at 
the rate of exactly $1,000 per hour. The 
twenty-four hours of actual work were 
spread over a period of four days, 2n 
the average working time was six hours 
per day. At the end of the twenty-four 
hours of work, Mr. Fisher had the busi- 
ness complete in every detail, with ex- 
aminations, settlements and everything 








tion has been marked by straightfor- 
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ALL READY AT OMAHA 


PREPARE FOR- BIG MEETING 





American Life Convention People Ex- 
pect Largest Attendance in His- 
tory of the Organization 





OMAHA, NEB., Sept. 17—The Neb- 
raska life companies are looking for- 
ward with keen interest to the meeting 
of the American Life Convention to be 
held in this city next week. The Legal 
Section will take two days for its 
meeting beginning next Monday morn- 
ing. Heretofore, it has crowded its 
sessions into one day. E. M. Gross- 
man, general counsel of the Central 
States Life of St. Louis, is chairman of 
this section and has arranged a most 
interesting program. There will be 
eminent counsel from the east who 
will participate. William Brosmith, 
general counsel of the Travelers, will 
give an address on the “Difference in 
Principle Between Casualty and Life 
Insurance Contracts”'and at the last 
session, William J. Tully, general coun- 
sel of the Metropolitan Life, will give 
an address. 

Laymen to Speak 


The morning session of Tuesday will 
be given over to the laymen. The 
speakers will be Dr. Henry Wireman 
Cook, medical director of the North- 
western National Life of Minneapolis, 
and Actuary H. W. Buttolph of the 
American Central Life. 

The convention proper will open 
Wednesday morning when Mayor F. 
P. Smith of this city will give the ad- 
dress of welcome and Vice-President 

. W. Young of the North American 
Life of Omaha will speak for the 
Nebraska companies. The usual pre- 
convention golf enthusiasts will be on 
hand to play in the tournament and as 
the golf links are in good condition 
they will attract a good number of the 
devotees of this game. The officials 
of the Omaha companies are very 
generous in their hospitality and will 
see to it that the visitors next week 
will be well looked after while they 
are in the city. It is doubtful whether 
John J. Cadigan, president of the New 
World Life, can be here to present 
his paper on “Stock Life Insurance 
Companies and Their Special Prob- 
lems” because of sickness in his fam- 
ily. By a strange coincidence, James 
A. McVoy, vice-president of the Cen- 
tral States Life of St. Louis, who was 
also assigned the same subject, has re- 
cently returned to his office from being 
in the hospital and will not be able to 
present a paper. 

From Sea to Sea 


The scope of the convention is shown 
by the fact that S. W. Jameson, presi- 
dent of the United Life & Accident of 
Concord, N. H., and Allen Hollis, gen- 
eral counsel of the same company, are 
on the program and stretching across 
to the Pacific Coast, Charles W. Hel- 
ser, vice-president of the West Coast- 
San Francisco Life and Francis V. 
Keefling, general counsel of the same 
company are to speak. 

Blackburn Just Returned 


T. W. Blackburn, secretary for the 
American Life Convention, has just re- 
turned from attending the American 
Bar Association meeting in Boston. 

€ announces that all is in readiness 
for the largest attended meeting the 
American Life Convention ever held. 
Chairman Ray Wagner of the golf com- 
mittee, J. H. Adams of the committee 
to entertain the lawyers, and other 
members of the general entertainment 
committee announce they are all ready 
to give the visitors the best Omaha 
can afford. 

“Hotel reservations indicate the 
largest attendance we ever had,” said 
r. Blackburn, after a tour of the ho- 


tels, where registrations had been 
made, 





BY JOHN 





My attention is called to the fact 
that a possible inaccuracy exists in the 
schedule heretofore published, show- 
ing the amounts of federal estate taxes 
and Illinois inheritance taxes against 
estates. The schedule assumes that 
the estate received by a single heir 
to an estate in Illinois in the amount 
set out as total estate. On this as- 
sumption it is correct. The implication 
in the schedule, however is that the 
total estate taxed is the same for both 
the federal and Illinois levy. 

It is the practice of the Illinois in- 
heritance tax department to deduct the 
amount of the federal tax in com- 
puting the amount of the estate for 
taxation under the Illinois law. The 
Illinois exemptions are stated in the 
statute to apply to “amounts received” 
by each taker classified. Hence the 
amount in large estates subject to fed- 
eral and Illinois taxation respectively 
can never be the same. This fact af- 


ILLINOIS TAX IS EXPLAINED | 


—_— | NEW YORK LIFE PRODUCERS 





fords an illustration of the value of 








the distinction of a tax against the 
estate—a tax in rem—and a tax against 
the heir which is fixed by the estate, 
but in theory paid by the heir and not 
the estate. The schedule then must 
be used with this understanding. 

* 


To illustrate, the tax I have set out 
on $1,050,000 is $51,500 federal which 
is correct and $55,100 Illinois tax, which 
is correct only on the understanding 
that one heir shall receive as much as 
$1,050,000. If however, $51,500 be de- 
ducted from this the total estate would 
shrink to $998,500. The Illinois tax on 
$998,500 is $51,460 and not $55,100. It 
may be well here to repeat that the 
Illinois tax is on the amount received 
by each taker. Each taker is allowed 
an exemption of $20,000. The tax is 
1 percent on the first $50,000 over $20,- 
000 2 percent on the next $100,000, 3 
percent on the next $100,000, 5 percent 
on the next $250,000 and 7 percent on 
the excess. 




















New Government Ruling 
Life Insurance Taxation 





Unconscious Selection 


By the Policyholders 














WASHINGTON, D. C., Sept. 17— 
New regulations relating to the tax 
on insurance policies have been issued 
by the Bureau of Internal Revenué. 
The tax on life insurance is 8 cents 
on each $100 or fractional part there- 
of the amount for which the person 
is insured, except in the case of in- 
surance on the industrial or weekly 
or monthly payment plan, or group 
life insurance. 

“Insurance,” the regulations declare, 
“by which a life is insured not in excess 
of $500 on the industrial, or weekly or 
monthly payment plan is taxable upon 
the issuance of policies and the tax 
is measured by the first weekly. or 
monthly premium charged in an 
amount equivalent to 40 percent of 
the first weekly premium or 20 percent 
of the first monthly premium. Where 
the policy upon the industrial plan ex- 
ceeds $500, the tax is 8 cents on each 
$100 or fractional part thereof of the 
amount for which the life is insured. 

“In the case of group life insurance 
covering groups of not less than 25 
lives in the employe of the same per- 
son, for the benefit of persons other 
than the employer, the tax is equiva- 
lent to 4 cents on each $100 of the 
aggregate amount for which the group 
policy is issued, and of any net in- 
crease in the amount of the insurance 
under such policy. 

“In the case of life, health and ac- 
cident insurance combined in one pol- 
icy, by which a life is insured not in 
excess of $500 on the weekly or 
monthly plan, the tax is imposed upon 
'the issuance of all policies of either 
plan, and is measured by the first 
weekly or monthly premium charged 
in an amount equivalent to 40 percent 
of the amount of the first weekly pre- 
mium, or 20 percent of the first monthly 
premium. 

“The insurance tax became effective 
1 April 1, 1919.” 


Aetna Club “Insurgents” Win 


HARTFORD, CONN., Sept. 16.—The 
Aetna Life Club held its annual elections 
Sept. 9, at which an insurgent ticket 
completely “ousted” the old party in 
electing returned soldiers as new club 
officials. Earle Carter of the life depart- 
a ment was elected president, defeating 
Nicholas De Nezzo, who so successfully 
served during the past year and who 
brought the club membership up from 
“400 to 1,200. V. W. Heath was elected 
vice-president; S. C. English, treasurer; 
L. C. Eggleson, secretary; G. W. Behman, 





historian. 








OF course you know that the pur- 
chase of endowment policies, pay- 
able as such to the insured on his at- 
taining a stated age, operates favorably 
to a company by reason of the lower 
mortality associated with such risks. 
The companies ascribe this to an un- 
conscious or subconscious self-selec- 
tion on the part of the individual. 
Somehow, usually unknown to himself, 
the owner of an endowment contract 
arranges or wills to live to a certain 
time, but so far as observed has not 
willed to terminate his career at “spe- 
cified date.” On the other hand, there 
undoubtedly are numerous cases where 
the self-selection is wholly adverse to 
a company. Take the case of the men 
conscious of failing health which has 
not so far progressed as to be dis- 
covered by the medical examiner. What 
form of insurance do they buy? Usu- 
ally they apply for the most insurance 
for the least money, resorting to term 
insurance, with which the highest mor- 
tality is almost invariably associated, 
especially if the period of insurance ex- 
tends five years or more and the 
amounts at risk are large. In many 
such cases, of the class it is wholly 
true, there is not the apprehension of 
death but a will which meets it half- 
way, or, in effect, does little or nothing 
to postpone the tragedy. There are 
doubtless other influences which oper- 
ate adversely, but of these anon.— 
Penn Mutual News Letter. 


Woodmen Fight Rate Raise 


FORT WORTH, TEX., Sept. 16.—The 
Woodmen of the World of Texas will 
hold a state meeting at Fort Worth Sept. 
27 to appoint a committee to confer with 
Missouri Woodmen of the World in re- 
gard to an injunction against the enforce- 
ment of new insurance rates. The rates 
have been increased by the sovereign 
camp. The injunction will be sought in 
the federal court. The conference be- 
tween the Texas and Missouri Woodmen 
will be held at Sedalia, Mo. Lone Star 
Camp No. 2, of Fort Worth, the largest 
in the country, has held a meeting de- 
nouncing the rate increase. 

Woodmen of the World of Cleveland 
county, Oklahoma, are reported as on 
record against the proposed raises in 
rates. It is stated that a _ statewide 
meeting will be held in Oklahoma City 
Oct. 11 at which time attorneys will be 
retained to fight the proposed higher 
rate or to form a separate organization 
in the state. 


The new waterworks board in Des 
Moines contains one insurance man— 
Henry Nollen of the Equitable Life of 


DEIBEL IS HIGH MAN 





Officers of the Big Company’s $200,- 
000 Club Are Announced for 
the Year 





Edward J. Deibel of Youngstown, 
O., has qualified for president of the 
$200,000 Club of the New York Life, 
having paid for $2,650,000 insurance dur- 
ing the year, the greatest sum ever paid 
for by an incoming president. Mr. 
Deibel’s father, Christopher Deibel, 
represented the New York Life ably at 
Youngstown and when the father died 
the son succeeded to the family busi- 
ness that the two had built up. He 
started with the New York Life in 1896, 
he made the $100,000 Club in 1899, and 
continued until 1903, when he graduated 
into the $200,000 Club, where he has 
been ever since, except one year when 
he was president of the $100,000 Club. 

M. C. O’Neill of the New England 
branch is the leading vice-president-at- 
large, having produced $1,105,735. Paul 
T. Bell of the San Francisco branch is 
the next vice-president-at-large, pro- 
ducing $936,803. Alexander Dumas of 
New York City comes next with $935,- 


852. He was formerly an office boy at 
the home office. _ That was ten years 
ago. Today he is one of the largest 


writers in the company. The next vice- 
president is William D. McGurn of 
New York City, also a former clerk in 
the home office. He served seven years 
of clerkship and then broke into the 
selling end. His record last year was 
$908,275. Thomas T. Gaddy of the 
Oklahoma branch is next with $836,- 
070. These five men paid for $4,722,735. 
Department Vice-Presidents 


Coming to the vice-presidents of de- 
partments, Sidney S. Landau of New 
York City leads with $775,950 and be- 
comes the first and leading vice-presi- 
dent. The next man is Gus Bertner of 
Little Rock, who paid for $724,000. He 
becomes vice-president of the south- 
western department. A. Homer Vi- 
pond of Montreal comes next with 
$711,017 and becomes vice-president of 
the eastern department. John J. Hosch 
of the Wisconsin branch, with $704,500, 
becomes vice-president of the north- 
western department. S. F. Wooten of 
the Florida branch is vice-president of 
the southern department, with $676,737. 
Frederick C. Moser of the Seattle 
branch, with $643,900, becomes vice- 
president of the western department. 
D. H. Learned, with $640,232, connected 
with the Peoria, Ill., office, becomes 
vice-president of the central depart- 
ment. Arthur T. Jarvis, with $622,195, 
located at Nashville, becomes vice-pres- 
ident of the gulf department. Henry 
Kahn of Philadelphia, with $618,430, be- 
comes vice-president of the Atlantic de- 
partment. Herman Bendiner, who pro- 
duced $665,875, was barred from official 
position by a technicality, having been 
assigned for a time to agency work at 
Philadelphia as agency organizer. E. 
Fayette Marshall of Salt Lake City, 
with $505,208, becomes vice-president of 
the Pacific department. Lewis E. 
Steiner of Cleveland, with $446,800, be- 
comes vice-president of the great 
middle department. Thomas F. Mal- 
loy of Boston, with $404,250, becomes 
vice-president of the northeastern de- 
partment. 

The club members, amounting to 726, 
paid for $212,901,560, an average of 
over $293,000 per individual. 


“Oil Company Takes Group Policy 


PONCA CITY, OKLA., Sept. 16.—The 
Travelers has written a group policy 
covering all employes of the Marland 
Refining Company and the Kay County 
Gas Company who have been in the em- 
ploy of either company ninety days or 
longer, for a minimum of $1,000 each. 
The maximum is $5,000 on the life of 
any employe who has been with either 











Iowa. 


company for over four years. 
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SALESMANSHIP RALLY 


BIG PITTSBURGH CONVENTION 





National Life Underwriters Associa- 
tion Will Draw Big Attendance 
at the Forthcoming Conclave 


PITTSBURGH, PA., Sept. 17.—The 
stage is all set for the big meeting of 
the National Life Underwriters Asso- 
ciation to start Monday week. The ex- 
ecutive committee will meet the Satur- 
day before and everything will be in 
readiness for the convention when it 
opens Sept. 29. It will be a symposium 
of salesmanship and will be unique in 
the history of the life underwriters’ 
association because there are so few 
set addresses, formal and conventional 
events. The curtain raiser will be the 
convention of the Pacific Mutual Life 
agency force which will start here next 
Thursday. The men and women com- 
prising the Pacific Mutual Life sales 
organization will stay over for the big 
convention the week following. 

President Edward A. Woods of the 
Pittsburgh association and his cohorts 
are arranging for the comfort and con- 
venience of the delegates who will be 
here to attend the meeting. It is now 
felt that there will be a record-break- 
ing attendance because of the great in- 
terest in the program. Local asso- 
ciations have notified the Pittsburgh 
association authorities that their dele- 
gates will come in full force and a 
number of alternates will be on hand. 
Former President Jonathan K. Voshell, 


the members of the executive council | 


and leading members of the executive 


committee are to arrive here Saturday | 
morning. The entertainment features | 


will not be conspicuous this year be- 
cause the men and women attending 
the convention want to get as much 
benefit out of the proceedings as pos- 
sible. However, the Pittsburgh peo- 
ple are hospitable and will see to it 
that there is some play mixed with the 
heavy work. 





High Cost of Supplies 
Disturbing Companies 





The high cost of supplies is becom- 
ing a disturbing feature to some of the 
life insurance companies. The New 
England Mutual, in a recent circular 
to its general agents, calls attention 
to the fact that memorandum books, a 
popular advertising feature for many 
years, which formerly cost $100 to $110 
per 1,000, had advanced to $225 early 
this year and now, due to the scarcity 
of leather for binding, would cost $300 
per 1,000, and as a result, it has been 
decided to discontinue their use. 

The new rate books sent out early 
this year cost $1.40 each for water 
grain binding and $2 each in morocco 
binding. Since then the price has ad- 
vanced 25 percent. 

Reference is also made to the large 
number of policies returned for can- 
cellation or reissue, involving great ex- 
pense on account of examinations, 


analyses and inspection, executive and , 


departmental cost. The company 
states that unless cancellations are re- 
duced to a reasonable minimum, it will 
be compelled to make a charge to cover 
that expense for every policy returned. 


Asks About War Claim Settlement 


TOPEKA, KAN., Sept. 16—An inquiry to 
all the life insurance companies operat- 
ing in Kansas relative to the basis unon 
which claims ‘growing out of the war 
are being settled has been directed by 
Superintendent Travis. The letter also 
demands the names of all beneficiaries 
who have been paid less than the full 
face value of the policy and also the 
names of those whose claims are still 
pending. 








OPPORTUNITY 


EVERYWHERE 











F you analyze the daily life of the 

| people in your territory you will be 
amazed to find how many selling 

possibilities ordinary events produce. 
Events which happen daily in every 
town and city invite the efforts of the 
wide-awake agent; the newspapers af- 
ford a splendid list of prospects daily. 

A birth makes a prospect for a policy 
assuring an education for the child 
whether the father lives or dies. 

A marriage makes the young hus- 
band’s earning power essential to 
others besides himself. 

A promotion brings greater earning 
power which must be protected with 
an increased replacement value. 

An accident makes the self confident 
man a prospect for accident insurance. 

Sickness converts the man who 
boasted he could take care of his own 
health without insurance. , 





When a man buys a home he needs 
to cover the mortgage that helps buy 
it, guaranteeing his family full owner- 
ship if he dies. 

When a man becomes a partner in 
business his organization will want to 
protect his managing ability against 
possible loss. 

The property owner who borrows 
money to erect buildings needs protec- 
tion to offset his borrowings. 

The young woman who rises to a re- 
sponsible position has acquired an 
earning capacity which should be guar- 
anteed to her dependents and herself. 

The manufacturing concern that is 
doing welfare work for its employees 
will be a likely buyer of group pro- 
tection for their families. 

Such opportunities and many others 
come to light every day. The news- 
papers tell about them.— Agents 
Record. 











1. Because tomorrow may be too 
late. 
2. Because life insurance brings 





peace of mind to the man who loves 
his family. 

3. Because if you live to old age you 
may need the proceeds of' the policy 
yourself. 

4. Because you must realize that 
your breath and your liabilities do not 
end at the same time. : 

5. Because nothing is more fickle 
than riches. The investment regarded 
safe today may be worthless tomorrow. 

6. Because being insured in an ade- 
quate amount will make you a better 
citizen and a better husband and father. 

7%. Because it is a part of your duty, 
just as much as it is to provide food 
and raiment for your family today. 

8. Because life insurance will give 
you, as a business man, good standing 
with your banker and the business 
world. 

9. Because, if rightly written, it will 

pay double benefit to the family if you 
are prematurely taken away through 
accidental causes. 
, 10. Because experience of more than 
seventy-six years proves that well man- 
aged life insurance companies provide 
the safest investment in the world. 

11. Because the records up to date 
show that most men at death leave no 
estate to speak of for wife and children 
other than life insurance. 

12. Because life insurance is a bet- 
ter investment for the average city man 
than an automobile or a whole lot of 
other things which folks can get along 
without. 
| 18. Because it is said that only one 
fire insurance policy in every 1,260 be- 
come a claim; whereas every life in- 
surance policy, if kept up, must mature. 

14. Because even if you live be- 
yond your allotted time there is small 
chance that you will ever pay to the 
company as much as the company will 
pay your family. 

15. Because even if you are well- 
to-do, life insurance will provide ready 
cash for your widow when your funds 
might otherwise all be tied up in the 
settlement of the estate. 

16. Because your widow would be 
required to invest $30,000 at 5 percent 
interest to yield an income of $125 per 
month, the salary of the average clerk 
behind the counter. 


17. Because you can buy an income , 


policy and do in one transaction now 
that which would require twenty or 
thirty years of careful saving to ac- 
complish in any other manner. 

18. Because if you are young or 
middle aged you can carry life insur- 
ance protection through annual de- 


WHY ONE SHOULD INSURE NOW 


BY R. E. SPAULDING 
Assistant Manager Chicdgo Department Mutual Life 
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posits of from two to four percent 
of the face amount of the insurance. 

19. Because this is a period of 
wreckless spending on the part of the 
average citizen and it ought to be easy 
to lay aside a certain amount from one’s 
income with which to pay life insur- 
amce premiums. 

20. Because ninety-nine out of one 
hundred normal, healthy men nowa- 
days, with family obligations, buy life 
insurance, realizing that in no other 
way ever devised can a man make im- 
mediate provision for his family. 

21. Because, if rightly written, in the 
event of your permanent disability you 
will not only be relieved of the pay- 
ment of further premiums, but you 
yourself will be provided with an in- 
come as long as you live, without 
jeopardizing the protection of the fam- 
ily in the least. 

22. Because for aught we know val- 
ues of real estate and many other forms 
of investment may be very much in- 
flated at the present time, at least they 
are subject to fluctuation, while there 
is no shrinkage in a life insurance pol- 
icy in any of the old established life 
insurance companies. 

23. Because the very argument you 
use against buying insurance now— 
that of the high cost of living—fur- 
nishes the best reason in the world for 
life insurance. If the high cost of the 
necessaries of life keep you, with a 
good income, hustling to maintain your 
former standard of living, how would 
it be with your family if every cent of 
income was cut off? 


Virginia Life Insurance Figures 


RICHMOND, VA., Sept. 16—Life com- 
panies operating in Virginia wrote $10,- 
011,462 more business in 1918 than in 
1917, according to the annual report of 
Commissioner Button, just from the 
press, although the actual number of 
policies embraced in the 1918 business 
were 40.000 fewer than those for 1917. 
The report shows that a total of $90.- 
233,496 was written in 1918 compared 
with $80 229.034 for 1917, while the num- 
ber of policies for 1918 was 260,016 as 
against 300,838 for 1917. Figures for 
business in 1919 are not available. but 
it is estimated that it will run consid- 
erablv ahead of that for 1918. Charles 
G. Taylor. Jr., vice-president of the At- 
lantic Life, in an address before the 
Ro‘ary Club in Richmond last week, said 
that the indications were that the in- 
crease would be fully 30 percent. 





Universal Life Getting Started 


DES MOINBS, IA., Sept. 16—The Uni- 
versal Life is getting nicely started at 
Mason City, Ia. D. J. Murphy of.Elkader 
is president. The company has a cani- 
tal stock of $1.000.000, surplus the same 


WAR RISK NOT SOUGHT 


———_—_——_ 


COMPANIES NOT EAGER FOR IT 





Prominent Middle Western Under- 
writer Says He Would Not Want 
That Business 





Would it be practical for private life 
companies to take over the insurance 
now carried by the government in its 
war risk bureau for soldiers and, if 
practical, would private companies be 
likely to take over the business if it 
were offered them? These questions 
were put up to a leading life under- 
writer of the Middle West, who is 
known to have given’ considerable 
thought to the problems that have 
developed through the government’s 
venture into the life insurance field. He 
knows the situation at Washington, 
too, pretty well. 


Nothing Definite as Yet 


“There has been some talk along this 
line,” he said, “but nothing of a definite 
character. From the inception of the 
government’s idea I have had a suspi- 
cion—yes, suspicion is the right word— 
that some of the big eastern companies 
have had visions on this line. Some 
things happened along there at the first 
which put this in my mind, but I sus- 
pect that they may have had a change 
of heart since. I have never been 
alarmed at the cries of warning that 
have been heard from time to time in 
the past that we were tending toward 
government life insurance. However 
much some of the officials at Washing- 
ton may have desired to have the gov- 
ernment enter this field—and there 


| have been some such advocates for 


years—I have always felt that they 
must realize how futile would be such 
an attempt. 


Movement Has Been Failure 


“Whatever may have been their 
ideas before the war, it has now been 
pretty satisfactorily demonstrated to 
everyone that government life insur- 
ance would be a failure. The govern- 
ment’s war risk bureau is sufficient 
answer to all advocates of state insur- 
ance for years to come. 

“As for my company we would not 
be interested if offered any part of the 
government’s insurance. We would not 
think that we could handle it_ satis- 
factorily to ourselves or to the policy- 
holders, in view of the condition of the 
records at Washington. Besides the 
selection, through the dropping of their 
policies by so many of the best risks, 
is bound to be bad.” 





Insurance School at Hartford 


HARTFORD, CONN., Sept. 9—Hart- 
ford lay claims to priority ®ver the Car- 
negie Institute in organizing the first 
school for instruction in the art and 
science of writing life insurance as & 
result of the school of instruction estab- 
lished last January by Wakefield, Mor- 
ley & Co., general agents for Connec- 
ticut of the National Life of Vermont, 
which has just concluded its first six 
months session. By way of building uP 
a stronger agency force in the state the 
general agency opened the school. 
Groups of some 25 men were instructed 
in classes in Hartford, New Havel, 
Bridgeport, Waterbury and Meriden, en- 
tirely free of charge and under no obli- 
gation to become associated with the 
Vermont National Life after completion 
of the courses. Weekly lectures were 
given by leading underwriters and actU- 
aries and the courses developed kee® 
interest. As a result more than 60 men 
have graduated and received “diplom 
in the form of licenses from the state i 
surance commissioner. 





Thirty-seven men recently took civil 
service examinations for field secretary 
of the Savings Bank Life Insurance tts 
partment of the state of Massachusé' 
and eight: qualified. James J. on 
of Atlantic and William J. Duffy of Ft. 
River are the two leading names on 





and one-half the stock is already sold. 


list. 





























September 18, 1919 
THE NATIONAL UNDERWRITER 
LIFE 5 





































r 

r- 

fe 

ce 

its 

if 

be 

ie OWN i 

ns in. your heart 

é - » unexpr 
"s 1) — by yourself, tt a half rec- 
~ Th come to California. always wanted 
it’s e sunshine—th 
He . the gree P 
on, porate skies me a vistas of moun 

nset—the fruit —the salt ocean b 
: and flo an breeze at 

j your imaginati flowers—all . 
nite A nation at times with a fp apr 
the 4 sting of the 
spi- Such dre 

a am . 
ae the tewenti s were forbidden. No busi 

entieth , o busine 
first for the sense pr gr admits he longs fo “7 meen 

t of “out fd 99 r beauty— 
sus for or aoors y 
been bu that seems to mean the “L all cir year round— 
that siness is eith and of Lotus” 

a er wh 
‘that cua orgotten or plays the aa 
ward : secondary 
yever You ar 
hing- e€ wrong. Th : 
gov- alert, a it nere 1s no reas 
< alert, ambitigus business man should oe 
they of L * oast. or California i ot come to 
such otus” but a busi irornia 1s not the “L 

rte usiness-lik : e “Land 
amb ike 
itious as yourself. section as alert and 
thei [his terri 
been the —" offers most unusual , 
aed Lin a Life Insurance Si hig for 
overn — National Life 1 , and Th 
fficient P acific ie en which ls now : e 
a 5 a ge oast Organization, is in perfecting its 
ee rate at yey agencies to live on position to offer 
rable : enon 
of the asis. an unusually 
uld not N 

satis ew and effecti 
policy wl Ive methods . 
of the bon enable salesmen to take Ad aes organization 
of thet sperity in California and the pentane - the great 
st risks surroun = 

For ‘ g states. 

eee information ad 
ord RETT, Pacific Coast. Ma dress MR. H. G 
_—Hart National Life I oast Manager, Th Rich 
the Car G ife Insurance C . e Lincoln 
= a arland Building, Los An les Cal Tenth Floor 
; - e es ; ° 
i a geles, California. ' 
1d, Mor 
Connect 
Vermont, 
first six 
ilding UP 
state = 
natrute 
r aven, 
riden, en 
- no obli 
ae 
re ae 
ped kee® ATCA i 
soa oY a 
e state in ef IN Vii yh an 

‘on Ae 


IN 
CA. ° 


of 
fhe 








6 LIFE 


THE NATIONAL UNDERWRITER 


September 18, 1919 





BIG CITY CANVASSING 
S. T. CHASE GIVES HIS VIEWS 


Connecticut Mutual Life General 
Agents Suggests Plans for Reach- 
ing the Live Prospects 


General Agent Samuel T. Chase of 
the Connecticut Mutual in Chicago 
gives some methods of securing pros- 
pects in a big city in the company’s 
bulletin. The most valuable asset that 
his agency has, he says, is the change 
of age cards of policyholders. At this 
time the policyholder is able to buy 
insurance more cheaply than any time 
in the future. Claim settlements are 
always taken advantage of by Mr. 
Chase for the writing of new busi- 
ness. At this time the agent has the 
opportunity of rendering service to 
the claimant. The service is always 
appreciated and results in greater con- 
fidence in the agent. Mr. Chase says 
that the salesman must not make too 
great haste in soliciting at this time, 
but be tactful in approaching the 
subject. Mr. Chase says that the rule 
never to correspond when your pur- 
pose can be accomplished by a personal 
call applies to death claim settlements. 
When a call is made personally an im- 
pression of service rendered is created. 


Add a Human Touch 


Mr. Chase believes in the use of 
New Years, Christmas and birthday 
cards because they add a human touch 
to the business. In case of New Years 
and Christmas cards the personal ele- 
ment can be given by a little message 
with the scratch of a pen. Mr. Chase 
said that one of his agents wrote some 
$75,000 a month after sending out these 
cards. He shows how office corre- 
spondence opens up avenues, especially 
where agents are sent in person to 
make explanation or answer inquiries. 
Mr. Chase said that he had a case 
where $20,000 new insurance was writ- 
ten in answer to a “kick” that was han- 
died in person. 

If a policyholder goes to a new com- 
munity he should be called upon by 
an agent of the company. Men mov- 
ing to new localities often receive an 
increase in salary. New comers al- 
ways make good prospects whether 
they are policyholders of the company 
or not. 

Soliciting Club Members 


Mr. Chase says that club members 
are always a fertile field for the agent. 
Mr. Chase advises, however, the utmost 
tact and discretion in approaching fel- 
low club members. He says that in- 
surance should be talked only in their 
offices unless the subject is brought 
up by the club member himself. 
Friends and acquaintances, however, 
are made at these clubs and they en- 
large the prospect list of the agent. 

So far as friends: and acquaintances 
are concerned Mr. Chase says they are 
a dangerous source at the best unless 
they have the purchasing power, are 
numerous enough and are willing to 
furnish an agent with prospects. The 
agent must ask for names. Many an 
agent has limited his prospects to his 
friends and after a fine start has ended 
in failure. 


Canvassing Large Corporations 


So far as the employes of large com- 
panies are concerned Mr. Chase says 
that due to anti-soliciting rules in 
force in many offices and establish- 
ments it is difficult to get in touch with 
these prospects. He says by insuring a 
man in a department it is possible -to 
get the names and addresses of others, 
but they will have to be solicited at 
their homes at night which is slow 
work, especially in a large city. Some 
employers he says when told the ad- 
vantages of their men taking insurance 
will allow a selected agent a reasonable 
time for soliciting. Some of the ad- 























SPENDTHRIFT TRUST AGREEMENT 











some interesting comment on the 
“Spendthrift 
It says: 

Quite frequently the insured under a 
policy payable under the optional meth- 
ods of settlement desires to have a pro- 
vision added to the effect that not only 
shall the beneficiaries not have the right 
to assign their interest in the payments 
or to commute any instalments payable, 
but also that the income payable shall 
be exempt from the claims of creditors 
of such beneficiaries. 

This is comparatively a new proposi- 
tion for life insurance policies, but it is 
not at all novel in the history of the law. 
Such provisions in various forms have 
been included in trust agreements for 
a great many years and have resulted 
in an enormous amount of litigation, 
both in England and this country. 

* * = 


T son Phoenix Mutual Life has 


Trust Agreement.” 


The general rule in England and prob- 
ably in the majority of the states in 
this country, is that a provision restrain- 
ing the alienation, voluntary or involun- 
tary, of an absolute interest in personal 
property is void, the theory, at least in 
so far as the rights of creditors are 
concerned, being, according to one court, 
that it is not right that a man should 
have an income on which to live, but not 
with which to pay his debts. 

In some states, including Pennsyl- 
vania, Massachusetts, Illinois, Maine, 
Maryland, Mississippi, Utah, Missouri, 
Tennessee, Delaware, Indiana and Vir- 
ginia, the so-called doctrine of spend- 
thrift trusts has been approved. In 
these states, therefore, it is possible, 
by means of a trust agreement, for a 
man to provide for an income to his 
children or other beneficiaries and ex- 
empt such income from the claims of 
creditors. 

* * * 

In other states the decisions are con- 
flicting. In other words, in this coun- 
try at least there are some jurisdictions 
under which the proceeds of life insur- 
ance policies if held in trust could be 
exempt from the claims of creditors. 
In some states and probably in the ma- 
jority, such provisions would be held 
to be void. The result of this confusion 
in authorities is that most companies 
have wisely hesitated to include such 
provisions in their contracts. Perhaps 
if it were certain that a contract issued 
and delivered in a state like Pennsyl- 
vania would never come before the 
courts of any other state for construc- 
tion, it might be safe in such state to 
issue a contract with such provisions. 


As a matter of fact, however, the bene- 
ficiaries under life insurance policies are 
likely to scatter very widely and it is 
not at all possible to foretell in what 
jurisdiction the contract will be con- 
strued. Theoretically, of course, its con- 
struction would depend on the law of 
the state in which it was delivered and 
paid for; but when such a vital matter 
as the payment of a just debt comes 
before a court in a jurisdiction foreign 
from the one where the contract was 
issued, it is not always certain that the 
court will give to the contract the same 
construction which it might have re- 
ceived in its state of issue. 
* * ~ 

On the whole, therefore, until the 
courts in this country become more 
nearly unanimous in favoring the spend- 
thrift trust agreement there will prob- 
ably be a tendency on the part of the 
life insurance companies to hesitate to 
include such provisions in their con- 
tracts. 

Provisions preventing transfer, alien- 
ation or commutation can generally be 
made effective in practice in all juris- 
dications by providing that the payments 
of the principal sum or instalments 
thereof shall be made to the beneficiaries 
if living when due, and if no benefic- 
iaries are living to the executor or ad- 
ministrator of the insured. That makes 
the interest of all beneficiaries in the 
principal sum contingent on being alive 
at the day of distribution and makes the 
executor or administrator the final bene- 
ficiary without whose consent it would 
be difficult to make any transfer. It is 
extremely unlikely that any administra- 
tor or executor would be permitted by 
a probate or surrogate court to consent 
to a violation of the terms of the original 
contract, and such provisions, therefore, 
as they now generally appear in life in- 
surance contracts will undoubtedly be 
effective in carrying out the wishes of 
the insured. 

In New York and Pennsylvania, stat- 
utes are in force which legalize agree- 
ments restraining the beneficiaries un- 
der life insurance policies payable under 
settlement agreements from transferring 
cr commuting their interest in such con- 
tracts and also exempting the income 
from the proceeds of such policies from 
the claims of creditors. Such statutes 
will naturally strengthen any provisions 
of that nature which may appear 4n poli- 
cies issued in such states and which 
come up for construction in their courts. 
It is doubtful, however, how far courts 
of other states will go toward giving 
effect to these statutes when construing 
contracts issued in either of these states. 








vantages that Mr. Chase would fur- 
nish to an employer or superintendent 
as constituting good reasons why a 
salesman should be allowed to solicit 
are: A well insured employe is prac- 
tically free from worry. He is less 
apt to default because the loan and 
cash values act as an emergency fund. 
Insurance compels thrift. The com- 
pany is relieved from: providing for 
beneficiaries of faithful employes and 
avoids the embarrassment of some time 
having to refuse to provide for such 
dependents. The employe’s ability to 
pass the examination is a guarantee of 
his being in good health. 

So far as letter writing is concerned 
Mr. Chase says that carefully prepared 
letters written to select persons and 
followed up by telephone calls have 
been used successfully. 


Selected Names 


When it comes to selected names Mr. 
Chase says that by using firms who 
make a specialty of furnishing such 
lists their rating and position most ex- 
cellent results have been procured. 
Many steps are saved as the agent’s 
work for many days may be confined 
to a few blocks. Mr. Chase says that 
a $1,000 man should not canvass a 
$50,000 prospect, but as his ability in- 
creases he can use a better class of 
names. Every agent should do some 
soliciting of this kind as it sharpens 
his wits, increases his insurance -cour- 
age and enables him to solicit people 
in accordance with his ability. He 
always has some one to see. A com- 








bination of this plan with his regular 
method, in the opinion of Mr. Chase, 
will make him a finished product as a 
life insurance salesman. 


PLANS FOLLOWED BY 
SUCCESSFUL WRITER 


(CONTINUED FROM PAGE 1) 


what assurance have you that you would 
be accepted? Many men are turned down 
for physical defects of which they were 
entirely unaware.” This naturally drew 
his attention to a vital and selfish mat- 
ter, namely his own health, and from his 
reply I knew that I had aroused some 
interest in his mind on that point. I 
have never found it to fail that when I 
intimate to a prospect the possibility of 
a hidden physical impairment I invari- 
ably excite his curiosity and can quickly 
lead up to a medical examination. 





Interest Is Aroused 


In this instance it took but little 
further argument to induce the prospect 
to submit to an examination, by which 
time I had him thoroughly interested 
and was able to further explain my prop- 
osition to him. I felt that I ought to 
write him for $10,000 or $15,000 but hesi- 
tated to mention these amounts, know- 
ing from his general makeup that he 
was not accustomed to thinking in such 
large figures. I therefore approached 
the subject from another angle, suggest- 
ing a monthly life income policy of $75 
a month for his wife and $25 for the 
child which I considered the best 


adapted plan in this case, a proposition 
that was entirely new to him and that 
greatly interested him. The important 
point here was that by refraining from 


LIFE INSURANCE BOOM 





COMMISSIONER DARST’S VIEW 





Declares That 1919 Will Be Greatest 
Year in the History of 
the Business 


CHARLESTON, W. VA., Sept. 15 
—Commissioner Darst of West  Vir- 
ginia in commenting on the life insur- 
ance boom of 1918 says: 

The year 1918 in spite of the war haz- 
ards, and the epidemic of influenza which 
swept the country and increased the nor- 
mal death rate to unheard-of proportions 
during the last three months of the year, 
‘was the greatest year for life insurance 
in its history. More insurance was writ- 
ten, more premiums collected, and more 
losses were paid than in any previous 
‘year. The companies, both stock and mu- 
tual, large and small, seem to have 
weathered the storm and came through 
with a remarkable showing of increased 
assets and reserves. 


West Virginia’s Record 


In our own state life companies wrote 
$3,500,000 more insurance than in 1917, 
f and collected $748,000 more in premiums, 
while they paid in losses $2,920,056 in 
1918, as compared with $1,628,598 the 
previous year. 

The year 1919 has opened with a great 
}impetus for writing life insurance. The 
‘fact that our soldiers and sailors carried 
$10,000 of government insurance, and 
that the influenza took so many young 
men of an average age of 35 years or less, 
has caused a boom in the life insurance 
business. Already during the first five 
months of this year reports from life 
companies show that they have written 
from 80 to 100 percent more business 
than in the corresponding months of last 
year. If the record keeps up at the 
same ratio to July 1 many companies 
will write as much insurance in six 
months as they did in the record-break- 
ing year of 1918. This will simply make 
the year 1919 the greatest life insurance 
‘year ever known, not only in the volume 
of new business written, but in the ratio 
‘of increased business over the previous 
‘year, and a corresponding decrease in 
the ratio of lapses. 


Restrictions Removed 


In the state of New York the recent 
legislature removed the restrictions here- 
tofore existing on the volume of business 
life companies could write in that state. 
This year bids fair to be a most pros- 
perous one in the life insurance business, 
and both companies and agents will reap 
a rich harvest. 

Companies will be able to more than 
make good their losses caused by the 
epidemic during the closing months of 
last year and the first two months of this 
year. The public is beginning to realize 
as never before that life insurance is a 
necessity and not a luxury, and that 
every man should carry all the insurance 
that he possibly can for the protection 
of his loved ones. 








mentioning the $10,000 or $15,000 
amounts and by laying stress on the 
monthly income his family would re- 
ceive, I had him so interested that he 
appreciated the virtues of the plan suf- 
ficiently to lay aside all consideration 
of the premium involved. The man took 
the policy I suggested and was ex- 
tremely grateful for my having sought 
him. 


Sells Established Commodity 


To sum up, I may say that my work 
is governed by certain well-defined ideas. 
I have a commodity of the highest value 
which I am endeavoring to sell. I seek 
a prospect who needs my commodity. 
Whatever his attitude may be I endeavor 
to arouse his interest so that he will 
hear my proposition without bias. 





F. S. Cole, Escanaba, Mich., has been 
appointed special agent of the Mutual 
Benefit Life in Escanaba and _ vicinity. 
Mr. Cole was for ten years connected 
with the office of the I. Stephenson C0. 
a big lumber manufacturing concern lo- 
cated at Escanaba, and for some time 
has been doing part-time soliciting. 


J. K. Taylor, formerly sales manager 
for the A. Hornel Company, packers 
Austin, Minn., has become special age 





for the Equitable Life in Oklahoma, W! 
headquarters at Oklahoma City. 
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Opportunity isn’t everything — 


We cannot get away from “the Nowness Of the Here”’—we must 


earn enough To-Day to be enabled to improve the Opportunity of 
To-Morrow. 


To many propositions 98% pure “Future”—a man goes so deeply 


into the hole getting TO the Opportunity—it takes all he finally earns 
to get back out of the Red Ink. 


Opportunity is too often success “in the mind”—and who has not 
succeeded that way? 


We have an opening which offers Cash possibilities Right Now— 
and an opportunity to build for the Future at the same time. You 
make money from the start— it’s all in the margin. 


How are you qualified? 


AGENCY DEPARTMENT 


ROBERT D. LAY, Secretary WALTER E. WEBB, Supt. of Agents 


NATIONAL LIFE INSURANCE COMPANY 


OF THE U. S. OF A. 


29 South La Salle Street, Chicago 


Over $100,000,000 in Force 


A Salesmanship Course that Works. Combination Life, Accident, and Health policies. 
Field service that IS service. 









8 LIFE 





THE NATIONAL 


UNDERWRITER 


September 18, 1919 














THE NATIONAL UNDERWRITER 
Formerly THE WESTERN UNDERWRITER 





Sdosnnedl and New York. 


CINCINNATI OFFICE, 229 





Published every Thursday by THE NATIONAL UNDERWRITER COMPANY, Chicago, 

'N EDWARD JAY WOHLGEMUTH, President: JOHN F. WOHLGE- 

UTH, Secretary and General Manager; jJ.H.H 

PAUL, Vice-Presidents; WILLIAM A. SCANLON, Southwestern Manager; FRANK 
and GEORGE C. ROEDING, Associate Managers. 


Cc. M. CARTWRIGHT, Menasing Editor 
C. W. VAN BEYNUM, Associate Edit 
HOWARD J. BURRIDGE, Associate Editor 


PUBLICATION OFFICE, Insurance Exchan: 
East Sixth Street. 
NEW YORK OFFICE, 95 William Street, New York: Telephone John 4243; 

GEORGE A. WATSON, 


Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Jll., Under Act of March 3, 1879 


IGGINS, H. 


E. WRIGHT, NORA VINCENT 
W. BLAND 


or 


e, CHICAGO 
E. R. SMITH, Associate Manager 


Eastern Vice-President 











Subscription Price, $3.00 a year; in Canada, $4.00 a year. Single Copies 15 Cents 














Getting at Smaller Concerns 


WE are prone to associate business 
insurance with large concerns. Agents 
shy at the prospect of going out to 
write corporation insurance because in 
their imagination, they see themselves 
confronted with a dignified and shrewd 
body of men constituting a board of 
directors who are gifted in business 
acumen and knowledge of financial af- 
fairs. We overlook the smaller con- 
cerns and do not associate them with 
business insurance. 

Yet it is a fact that the smaller part- 
nerships or corporations should be 
made to see the desirability of this 
form of protection. It is true that we 
have men who carry from $25,000 up 
in the way of personal protection. We 
have others who can only afford to 
carry from $2,000 or $3,000 up to $10,- 
000... The latter need the protection 
in the same proportion and probably 
have greater need for it in a way than 
the big men do. The small partner- 
ship or corporation should open the 
field for business insurance to agents 
who probably would not feel that they 
possess the ability to solicit the larger 
concerns. Mercantile agencies report 
that 90 percent of all commercial fail- 
ures involve companies or concerns 
capitalized at less than $21,000. 

Forses Linpsay, the well known life 
insurance expert, in commenting upon 
partnership insurance calls attention 
to the number of modest enterprises 
ranging from the country grocery or 
drug store to the small machine shop 
or jobbing house in every community. 
These proprietors seldom possess any 
assets beyond the visible stock and 
equipment at hand. They have a cer- 
tain amount of cash that is needed to 
carry on their business. Mr. Linpsay 
remarks in a street phrase, they are 
“skating on very thin ice.” Of course, 
the credit of such concerns is circum- 
scribed. They are not able to launch 
out very far beyond their depth. Many 
are taking chances on what they do. 
Most of the heads of these enterprises 
are relying on their good health and 
energy to carry them through. 

The men engaged in these small en- 
terprises work on light margin. They 
live economically and put their money 
back into their business to develop it. 
They do not consider the future or 
take into consideration the contingency 
of death. In case the head of one 
of these concerns dies, the business is 
almost prostrated. It would probably 
have to be sold on a forced market. 
Commenting on how business insurance 
enters into such a case, Mr. Linpsay 





says concerning the condition that con- 
fronts a small enterprise when a part- 
ner dies: 


Presently one of the partners is 
stricken with influenza and shortly dies. 
His place is but poorly filled by the 
substitute whom the survivor hires. The 
loss to the business is soon fe in im- 
paired operation. The increase of the 
payroll entails decrease of profits. The 
widow of the erstwhile partner be- 
comes dissatisfied with the returns to 
her and demands a cash settlement of 
her late husband’s interest. The business 
is sold on a forced market for a mere 
song. The surviving partner sinks back 
into the ranks of the employed, witn 
less money than he had originally saved 
and seven years of life gone. The wi- 
dow’s share of the proceeds: from the 
sale of the business is dissipated in 
eighteen months and she—but the rest 
may be left to imagination. 

Now, let us consider the alternative ! 
and in doing so we shall see how busi- , 
ness insurance in such cases involves 
domestic insurance; in other words, how 
serves the home. We will suppose that 
these two young men, when they began : 
business together, took the precaution 
of providing against the effects of the 
premature death of either. And it is 
reasonable to believe that they would 
have done so had the proposition been 
placed before them. With $5,000 payable 
to the survivor a very different situation 
would develop from the death of a part- 
ner. The insurance indemnity would dis- 
charge the claim of the widow and give 
her a substantial sum for the support 
of herself and children. The surviving 
partner would become sole owner of the 
business, with unimpaired capital. Under 
such circumstances he would be in a 
favorable position to hire a substitute 
or take in a new partner. The business 
would not be seriously injured and its 
owner’s prospects in life would not be 
destroyed, as in the. case of failure to 
make provision for adverse contingen- 
cies. 

I have gone into this illustration at 
some length with a definite purpose. I 
want you to make practical use of it. 
There are thousands of instances in 
which it will exactly apply. You will 
find it effective to ask partners whether, 
in the event of premature death, some 
such development as I have described 
would not in all probability transpire. 
Be sure to remind your prospects that 
not only their money and labor, but also 
the best years of their lives are the 
stakes that they have put up in their 
business gamble. And that their families 
—wives and little children—are com- 
pelled to be sharers in the hazard, with 
prospect of bearing the worst effect of 
loss, if it should occur. 

But, while life insurance is to be 
recommended primarily for the purpose 
of offsetting or minimizing the effects of 
premature death on the business there 
are other and more certain benefits to 
be derived from carrying it. Business in- 





R. E. Spaulding, assistant manager 

of the Mutual Life at Chicago, puts 
/ much thought on conserving time. He 
says to the agents: 

“More than two-thirds of 1919 is gone. 
It can be the biggest year in the lives 
of 90 percent of the life insurance 
salesmen in this country. At no time 
in the past has the opportunity for 
writing life insurance been so good as 
at present, but there is one thing to 
bear in mind and that is that business 
conditions can never be so good that 
the public will line up at your desk 
waiting to sign up the application. 
While it is easier to write life insurance 
now than ever before in the history of 
the business it is still necessary to 
point out the way to the prospect. 

“As to the value of your time: What 
ought it to be worth for 1919? What 
would you consider a good salary? 
For the purpose of getting at the point 
let us suppose that $300 a month would 
be a satisfactory sum. That would be 
$12 a day; this at eight hours per day 
would be $1.50 an hour, or 2% cents 
a minute, so that for every two minutes 
you will spend five cents worth of time. 
When you begin to realize that ten 
minutes of your time is worth 25 cents 
you will probably spend your time ex- 
actly as you do your money—for defi- 
nite results. 

“To get the most value out of your 
time it is necessary to mix a sufficient 
amount of head work with your foot 
work. One must be neither mentally 
nor physically lazy. It is not only a 
case of seeing the people but some 
thought must be given to the canvass. 
If you wish to be successful as a life 
insurance agent you should have some 


| place at home or at the office where 


you can spend one hour each day 
planning your work, an hour that you 
can not use ordinarily in canvassing. 
You should make out a list of the men 


‘and women you expect to interview 


during the day and give some thought 
to the details of each case. Make a 








their debtors and often secured their co- 
operation in writing the business insur- 
ance which served their interests as well 
as those of the insured. 

Still another advantage in carrying 
business insurance is the fact that its 
cash or loan value often proves the 
means of effecting an extension of the 
business in later years, and so, perhaps, 
returns its cost many times over in in- 
creased profits. This consideration, as 
well as that of enlarging credit, applies 
to the proprietorship, or one-man busi- 
ness. The argument for the payment of 
death indemnity is somewhat different in 
these cases, but not less forcible. Upon 
the death of the sole owner and operator 
of a business there is nothing left to it 
but stock and good-will. These can be 
disposed of to advantage only in case 
sufficient ready cash is available to im- 
mediately satisfy the demands of credi- 
tors and carry on the business until a 
purchaser can be found. 

The canvass of a small concern is 
much less difficult than that of a large 
corporation. The partners in the former 
case will generally be more susceptible 
to the appeal. The small case will take 
nothing like the time necessary to nego- 
tiation in the large one. It is true that 
the returns from the little deals are not 
so great, but you may write five $10,00Q 
joint policies in separate transactions 
while another agent is closing a $50,000 
contract with a corporation. And his 
failures will involve greater loss of time 





surance enhances credit, a very impor- 


tant consideration to a young concern. ' 


It frequently happens that wholesale 
houses, manufacturers and banks are 
quite satisfied with the ability and in- 
tegrity of young men starting in busi- 
ness, but impelled to draw the lines 
closely on their credit by the knowledge 
that the death of either would disrupt 
the business. In several such instances I 
have contrived a desired extension of 
credit by placing a certain amount of 
insurance payable to the concern. I may 
say that I used to make a practice of 
consulting credit men and bankers as to 
the comparatively weak concerns among 


and deeper disappointment than yours. 
You may enter the promising field of 
; comparatively small business insurance 
with no more trouble than the thought- 
ful preparation of appropriate canvasses 
{and arguments. In selecting prospects 
you will, of course, take into considera- 
| tion post-war conditions. While the ma- 


jority of businesses are faced by good 
' prospects, some are looking for favor- 
able opportunities to wind up their af- 
| fairs. As a general rule, readjustment 
' conditions are imposing new liabilities 
and new hazards upon the small business, 
and so tending to increase the need for 
life insurance protection. 


PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 


short written brief covering the kind of 
canvass you are going to make on each 
one. 

“Make the list of people you are go- 
ing to see long enough so that with the 
interviews you will put in seven hours 
outside each day. Promise that you 
will work seven hours plus the hour’s 
work in planning. If you are going to 
make this your banner year it may be 
necessary to work eight hours per day 
until Dec. 31. To many, such a day 
seems out of the question, but it isn’t 
out of the question to the commercial 
salesman and it is a regular day to men 
who make a success of life. If on Dec 
31 next you want to feel proud of your 
record for this year, be careful of how 
you spend your time during the next 
120 days.” 


— 

C. M. Lord, agency manager for the 
Bankers Life of Des Moines at Chip- 
pewa Falls, Wis., will entertain the 
members of his agency and a group of 
guests from the home office of the 
company at a fishing party to be held 
at Long Lake, Wis., late in September. 
Among the guests from the home of- 
fice will be J. E. Flanigan, actuary; Dr. 
Ross Huston, medical director, and B. 
N. Mills, editor of the “Bankers Life 
Bulletin.” 


E. E. Henderson, representing the 
Bankers Life of Des Moines at Hop- 
kinsville, Ky., recently delivered a 
death loss draft to the widow of a man 
who was killed from ambush as a re- 
sult of a neighborhood quarrel. The 
victim was a farmer who had been in 
town with his brother. His brother 
quarrelled with a neighbor while in 
town. On the way home the neighbor 
lay in ambush for them and shot at the 
brother, but killed the wrong man. The 
man had made application for life in- 
surance only a short time before his 
death and the policy had not been de- 
livered to him, but the claim was paid 
nevertheless, in accordance with the 
Bankers Life policy to make payment 
of its losses from the standpoint of 
moral rather than legal obligation. 


G. L. Prothro, representing the 
Bankers Life of Des Moines at San 
Antonio, Tex., was severely burned 
while he was doing some welding on 
his car. His gasoline torch exploded 
and his arms, face and hands were 
badly burned. The fire department had 
to be called out to extinguish the 
tiames which the explosion originated. 


G. M. Marshall of Untcago was the 
leading agent of the Equitable Life of 
Iowa in business written on old policy- 
holders during July. Mr. Marshall 
makes it a point to cultivate his clients 
and his work stood him in good stead 
during the month. The total business 
written by the company on all policy- 
holders during July was $999,250. The 
total for the year up to Aug. 1 was 
$7,776,648 which is an average of over 
$1,000,000 a month on present policy- 
holders. 


Houghton Bulkeley, son of M. G. 
Bulkeley, president of the Aetna Life 
of Hartford, and brother of M. G. 
Bulkeley, Jr., assistant treasurer of the 
Aetna, having returned from overseas 
duty has chosen the bonding business 
for his life work, having joined Richter 

Co., as a security salesman. 


Mrs. Jules Girardin, wife of the Chi- 
cago manager of the Phoenix Mutual 
Life, was seriously injured some three 
weeks ago in an automobile collision 
while out riding with friends. Mrs. 
Girardin has been spending her vaca- 
tion on the Massachusetts coast. She 
had her right arm broken and three 
ribs fractured, being caught under the 
car. She is now mending slowly, fe 





covering from the shock. Mr. Girardin 
was called east and is now at Squan- 
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HERBERT M. WOOLLEN 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 





Agency Opportunities 
Nineteen States 
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Wm. A. Watts, President. 
Established 1894 












































The Close of the Day’s Work 


ee you begin to figure up your earnings and 
rec 


all the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
Office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 


























| 





MR. SUCCESSFUL LIFE INSURANCE AGENT 
A skins policy in the United Lite and Accent Inourance Company guarantess— 


case 
ease of death from 
ep oe og ee ge er 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


o3i PRE is BE ah 


WORTH KNOWING 





Home Office, United Life Bldg., Concord, New Hampshire 
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M. E. Callane, 


Only Masons need a 


THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 
Owned and operated encineivey by Masons (only one of its kind in 


the world). 


COPYRIGHTED CONTRACTS. 


Secretary. 


ply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


Bertram Day, President. 


FLETCHER TRUST BUILDING - - INDIANAPOLIS 
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The Prudential Insurance 
Company of America 


Home Office, 


Incorporated Under the Laws of the State of New Jersey 


























































H 


you? 


swer 
Life 


edge 








How much POWER have you? 


AVE you ever been solicited by a man 
who did not know his business? What 
kind of an impression did he make on 


Learn enough about Life Insurance to an- 


ordinary questions. Easy Lessons in 
Insurance is simple enough for a begin- 


ner, complete enough for the president of a 
life company (not for an actuary). It is not 
technical, but tells clearly all that anyone in 
the field needs to know. 


Knowledge of Life Insurance pays an agent 
in dollars and cents. It helps him close busi- 
ness. 
of every sale, and an agent’s evident knowl- 


Confidence in the salesman is a big part 


of his business increases the prospect’s 


confidence. 

An agent need not be an actuary. There is 
danger of tiring a prospect with “figgers.” 
What an agent should have is a knowledge of 
the fundamentals of his business. He can get 
it by reading 


Easy Lessons in Life Insurance 


by J. A. Jackson 
Price $1.00 


Quantity Prices 


10 ERNE s0as vcccens 95c each 50 copies....... -..90c each 
25 copies......... 924%4c each 100 copies.......... 85c each 
200 OF MOTE.....ccccccccoees soveecushenkessnnic eevee 800 each 
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tuought that they will be able to get 
back home after the first of the month. 


Robert D. Lay, secretary of the Na- 
tional Life, U A., is back at his 
desk after a much needed vacation. 
Mr. Lay was forced to extend his vaca- 
tion beyond the ordinary period be- 
cause the condition of his health was 
not good. He has returned much re- 
freshed and better equipped for his 
duties. 


The representatives of the Equitable 
Life of New York in Chicago and vicin- 
ity gave Frank H. Davis a farewell din- 
ner at the Congress Hotel in that city, 
Wednesday evening of this week. Mr. 
Davis, who has been inspector of agen- 
cies, has recently been appointed su- 
perintendent of agencies and will soon 
leave for the head office in New York 
City. There were no end of good 
wishes extended to Mr. Davis and much 
good fellowship was manifested. 


Herman A. Binder of San Francisco 
is one of the Equitable Life of New 
York’s $1,000,000 producers. While in 
Chicago en route to the business con- 
ference, his father-in-law said to him, 
“I presume you write a large business 
because you know people down in Sac- 
ramento and it is easy for you.” To 
this Mr. Binder replied that it would be 
just as easy for him to write business 
in Chicago or in any other city, and if 
his father-in-law would give him a list 
of people he would guarantee to close 
most if not all of them. The result was 
a list of fourteen and within two days 
Mr. Binder had insured: every one of 
them and several of the policies have 
already been delivered. 


In speaking of the influenza epidemic, 
Henry S. Robinson, president of the 
Connecticut Mutual Life, told the 
agents of that company at their recent 
convention at New London: 
The influenza epidemic, which affected 
a large percentage of the families of the 
country, undoubtedly had a very great 
influence in stimulating new business of 
the companies. It has been estimated 
that 500,000 deaths were caused by such 
epidemic up to Jan. 1, 1919, and that con- 
siderably more than $100,000,000 in death 
claims against the insurance companies 
resulted. Although the epidemic was a 
hard blow to every company, yet when 
we realize that all claims were paid 
promptly, and that no company was 
forced to the wall, we have proof of the 
value of the business, of the strength 
of the companies, of the wisdom of hav- 
ing substantial surplus funds, and of the 
desirability of using conservative mor- 
tality tables. Insurance companies are 
formed to pay losses, and they have now 
proved that they can carry out the pur- 
poses of their formation, even when con- 
fronted with the: most severe pestilence 
of modern times. 


Pennsylvania Court Decisions 


The Pennsylvania supreme court, in 
the case of Reilly vs. the Prudential, has 
decided that where a contract between 


agent allowed commissions to agent on 
insurance written before he had heen 
authorized by insurance commissioner of 
the state to transact business in the 
state as the insurer’s agent. 

In the case of Edwards vs. Heralds of 
Liberty the court ruled that where an 
agent for a fraternal benefit society or 
association had general control of field 
work and disposition of territory, the 
overwriting contract with plaintiff to 
induce his purchase of its stogk, impos- 
ing a charge of 10 percent on dues ind 
payments to association in a certain ter- 
ritory, was so much out of the regular 
course of business as to put plaintiff on 
guard and to charge him with notice of 
any want of authority to make suck con- 
tract which an inquiry of association 
would have disclosed. 


Jerome C. Saltzstein, agency superin- 
tendent of the Wisconsin and Northern 














Michigan general agency of the New 
England Mutual Life under his father, | 
A. Coltestein, general agent, was Zar, | of 96 percent in new business i's 
Miss Julie R. Cahn of. Highland Park, for the first eight months ai perio 
Ill. Mr. Saltzstein served two years in | Compared with the correspon co a 
the army, being discharged as a first | last year. The business for 


tum, Mass., with Mrs. Girardin. It is PROBING “FLU” EFFECTS 


RED CROSS CONDUCTS INQUIRY 





Exhaustive Investigation of Diseases 
Resulting from Epidemic Is 
Now Under Way 





A general campaign for the discov- 
ery of after-effects of influenza is being 
conducted by the American Red Cross 
throughout the country. It is separate 
and apart from the investigation by the 
Federal government to determine the 
cause of influenza, and also is distinct 
from the individual campaigns of in- 
surance companies to induce their pol- 
icyholders to submit to re-examination 
and accept prescribed courses of treat- 
ment in case any impairment by influ- 
enza is apparent. 


Should Reduce Mortaimy 


These are all correlative, however, 
and if their results are properly co- 
ordinated, they must have a material 
effect in the reduction of mortality dur- 
ing the coming winter, which will be 
of vast benefit to. the companies. 

The after-effects of influenza are 
noted in each case; skilled diagnostic- 
ians analyze the ailments and in each 
instance the patient has been referred 
to his family physician or other skilled 
practitioner with a clinical chart of his 
case or to the district health physician 
if he could not afford private medical 
attendance. By this method it is ex- 
pected that mortality among these 
cases will be considerably cut down 
during the coming winter, when the 
persons so affected would be peculiarly 
susceptible to recurring influenza or 
consequential ailments. 


Identity of Diseases in Dount 


Statistics of the campaign cannot be 
tabulated until after its close. When 
the analysis is made it is expected to 
furnish an abundance of interesting in- 
formation concerning the relative pro- 
portion of different after-effects or con- 
sequential diseases, and whether the 
latter run true to form; that is, whether 
they are identical with the diseases 
with which they are classed when the 
latter develop without the intervention 
of influenza. This problem has its most 
conspicuous exemplar in the frequently 
recurring and usually fatal pneumonia 
which accompanies the influenza epi- 
demic. 

It is not yet known whether this 
was a true pneumonia or was the result 
of a blood poison germ which had be- 
come very prevalent in the two or 
three years prior to the influenza epi- 
demic. The net result of all investiga- 
tions has been to establish the: fact 
that in these pneumonia cases four or- 
ganisms were present, with the relative 
proportion of each; but no one has 
been able to say that the one most 
numerously present was responsible 


a foreign insurance company and its for the pneumonia, or that any one of 


them cause it, or what if any combi- 
nation of them caused it. 





Voshell Visits Omaha 


OMAHA, NEB., Sept. 16.—J. K. Voshell 
of Baltimore, president of the National 
Association of Life Underwriters, was 
the guest of the Nebraska Life Insurance 
Underwriters Association here today. He 
was entertained at luncheon at the Uni- 
versity Club at noon. In the evening he 
addressed a big gathering of life insut- 
ance men at the Chamber of Commerce. 
His visit to Omaha marks the renewal of 
activities of the local association, which 
plans to grow rapidly this winter. While 
here he met hundreds of life insurance 
men and others who welcomed him t0 
the city. 





Pacific Mutual’s Increase 
The Pacific Mutual Life shows 2 sain 


iddle 
west shows 125 percent gain. 





lieutenant several months ago. 
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BY JOHN 
5 Many life agents in attempting to 
sell business or corporation insur- 
ance find themselves confronted 
with the complicated income tax 
situation. There are but few that 
" have really mastered the intricacies 
and ambiguities of the income tax 
ig . . . 
law. Jt is a question, indeed, 
a thetl feat the in- 
“4 whether some features of the in 
ve come tax law as applied to life in- 
~ surance would be held constitu- 
a tional by the United States Supreme 
“ Court. The National Underwriter 
51 has asked John R. McFee of Chi- 
on cago to elucidate the present income 
a tax situation as it relates to life 
a insurance. Mr. McFee has made 
a profound study of the subject. 
rer, AM requested to elucidate in very 
co- | simple terms just what is the effect 
rial of the tax laws at the present time 
ur- on life insurance to protect a business 
be partnership or corporation so that it 
may be determined whether or not the 
are procuring now of such life insurance 
stic- may be conscientiously advised. In 
ach support of this request I am told that 
rred some life underwriters declare that they 
illed do not know what now to advise as to 
t his applications for partnership and cor- 
cian poration life insurance. The agents 
dical of one leading company, it is said, have 
, ex- decided not to recommend now busi- 
hese ness life insurance at all. 
lown hen we remember that only a year 
the ago life insurance to protect a busi- 
liarly ness was the principal aid and insis- 
a or tence of life indemnities the request 
which prompts this writing is startling, 
to say the least. 
ot be Effect of Income Tax 
Nhen The present doubt as to the wisdom 
ed to of procuring, indeed of continuing if 
1g in- procured, life insurance to protect 
. pro- one’s business arises from the construc- 
r con- tion given to the federal revenue law 
r the and the ruling of the Treasury Depart- 
nether ment thereunder to the effect that a 
seases life insurance fund when paid to a 
sn the partnership or corporation is taxable 
ention as income. When the direct tax and 
. most surtax on individual incomes is con- 
uently sidered, when the excess profit on cor- 
imonia poration income is computed, it is 
a epi- evident that the availability now of life 
insurance to protect the business is a 
sr this grave question. Its collection as a 
. result claim tends to increase the class or 
iad. be- grade of the income tax levy, it may 
wo of result in higher “brackets,” with a net 
za epi- result of making a large part of the | 
restiga- insurance fund subject to practical con- 
he : fact fiscation. On large policies, therefore, 
‘our or- the wisdom of the protection is doubted 
relative y many. Of course, where the busi- 
ne has ness does not run to large profits, 
e most where the profits may be within $100,- 
yonsible 000 for the year, certainly where they 
one 0 are within $50,000, the levy would not 
combi- suffice to threaten the availability of 
Policies in comparatively modest 
amounts. 
Results on Big Policies 
. Voshell But $1,000,000 lines to protect the 
National business a wise lawyer would hesitate 
ers, was to advise at present. Legal ingenuity 
nsurané has been put to the test to determine 
he Ual- the possibility of protecting the busi- 
ening ness without liability of the fund to 
fe insur- taxation as if it were income earned. 
ommerce. Methods are suggested as feasible with- 
enewal Out the taint of effort or attempt to 
on, while evade the income tax law, but eminent 
i. sel counsel are nevertheless advising 
rei against large policies at the present 
' time with a partnership or corporation 
i. nn These are facts stated 
In Si e terms i 
see r ditechamen » perhaps with blunt 
vy o iten Forms an Intricate Question 
sf 1919 4 Jf, therefore, the life underwriter 
ing peqale Wishes only plain facts and has no desire 





br understand the question so as to be- 
ome equipped to advise with accuracy 











STATUS OF BUSINESS INSURANCE 


concerning it, he need not investigate 
the subject further. It is, however, 
‘assumed that a discussion of the revenue 
law, of the reasons for the conclusions 
stated may be profitable. An attempt, 
therefore, will be made here to present 
the question of fullness sufficient to make 
‘clear the present status of business life 
insurance as it is affected by the revenue 
law. The thesis, however, is not easy 
‘and the arguments may require keen 
consideration. The subject is unques- 
tionably intricate. Intricate subjects, if 
elucidation be attempted for general 
appreciation, require elaboration propor- 
tional to the intricacy. 


R. McFEE 








G Provisions of the Law 


At the threshold of the enquiry it is 
necessary to understand clearly the pro- 
wisions of the revenue law affecting life 
insurance. The law is the act of con- 
Bress which became effective as a law 
Feb. 26, 1919. It provides for taxation 
for the year 1918. It is one of the most 
complicated statutes the writer ever ex- 


amined. As it mentions life insurance 
it is vague, even perhaps awkwardly 
drawn. It proceeds both affirmatively 


and negatively, a method apt to be con- 
fusing in legislative phraseology. By 
this is meant that it sets out inclusions, 
marshals categories and then sets out 
exclusions as not within the categories. 
A definite affirmance in a text should not 
define a constructive disaffirmance. 


Illustration Is Given 


To illustrate: If a statute provides 
for a tax on dogs there should be no need 
of setting forth in a clause subsequent 
to that fixing the tax that horses or cats 
or elephants are not included. By the 
same reasoning, the statement that cats 
and horses and elephants are not included 
would not justify the conclusion that 
cows and sheep and goats are included. 

An attempt will be made to show that 
the ruling of the Treasury Department 
is unsound in logic and untenable in law 
because life insurance is not by the ex- 
press language of the statute a legitimate 
implication therefrom within the desig- 
nation given by the act to income. An 
attempt will also be made to show that 
the exclusion of a certain kind of life 
insurance—where no life insurance is in- 
cluded under the affirmative portion of 
the act—did not justify the conclusion 
that another kind of life insurance not 
specifically exempted was included be- 
cause not exempted. If the inclusion is 
not in the act, the exclusion or failure 
to do so should have no force. 


History of the Enactment 


Before attempting a demonstration of 
this it is important to know the history 
of this enactment. It will possibly show 
the temporary contemplation of the act 
as it now stands, it may reveal that a 
vital consideration in obtaining business 
life insurance now is the extreme possi- 
, bility of an early amendment to the 
present act which it shall definitely de- 
clare life insurance of all kinds not to 
be within its provisions. 

The revenue bill, originating under the 
constitution in the House of Representa- 
tives, was known as the “Dingley Bill.” 
It did not by specific designation include 
any life insurance in the description of 
income to be taxed. It did, however. 
specifically exempt “the proceeds of life 
insurance policies paid upon the death 
of the insured to individual beneficiaries 
or to the estate of the insured.” The 
Senate amended this latter clause by 
striking out the words “to individual 
beneficiaries or the estate of the insured.” 
So the Senate amendment made “the pro- 
ceeds of life insurance policies paid on 
the death of the insured” exempt from 
taxation as income. In other words, 
whilst the act did not affirmatively desig- 
nate any life insurance as income, the 
Senate amendment proposed to exempt 
all life insurance from consideration as 
income to be subject to the income tax. 


Ruling of Treasury Department 


The conference committee of the Sen- 
ate and House, apparently at the end of 
its deliberations, restored the language 
of the original “Dingley Bill” and so 
only the proceeds of policies paid to in- 
dividual beneficiaries and the estate of 
the insured were specifically named as 
exempt. The Treasury Department seems 
to have concluded from this that policies 
payable to a partnership or corporation 
were not within the meaning of “individ- 
ual beneficiaries,” that such policies were 
therefore not exempted and because not 











ou Can Get Ahea 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. 


- JOHNSON WEESE 
- 34 Vice-President 





The Central Life 


Ss. B. BRADFORD 
Secretary 






























tel Ia Salle 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES: 
ONE PERSON 
Room with detached bath - <= = « 
Room with private bath 


TWO 
Room with detached bath © = = e 
Rooms with private bath - = ° @ 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 

Of course we will pay the right kind well. 

Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 

















DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President 


Home Office, Blessed Building 


DETROIT, MICHIGAN 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased witt 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D7 RENICK, Presiden: 
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! exempted the proceeds when paid were to 
be included as income precisely as if 
earnings and profits of the business dur- 
ing the year they were received and 
taxable as such. 


What Is Gross Income? 


Section 213 of the revenue act sets out 
‘specifically what is “gross income.” It 
state that gross income includes “gains, 
‘profits and income derived from salaries, 
wages or compensation for personal serv- 
ices, of whatever kind and in whatever 
form paid, or from professions, vocations, 
trades, business, commerce or sales, or 
dealings in property, whether real or 
personal, growing out of the ownership 
or use of, or interest in, such property; 
also from interest, rent, dividends, secur- 
ities, or the transaction of any business 
earried on for gain or profit, or gains or 
‘profits, and income derived from any 
source whatever.” All this specific 
enumeration is of “gains, profits and in- 
come.” It should not be construed, under 
accepted canons of statutory construction 
as including any money received which 
is not within the generalization of “gains, 
profits and income.” Now the proceeds of 
a life insurance policy paid to a partner- 
ship or corporation is not in fact nor in 
legal definition, a gain, a profit or an 
income. The act nowhere specifically de- 
fines it to be such and it is not such in 
reality. It is indemnity and indemnity is 
recoupment for a loss, presuming and 
requiring always the existence of the loss 
fcr which it compensates. This may not 
be so true as to life insurance paid to a 
beneficiary with insurable interest rest- 
| ing on dependence on the insured, it may 
i not apply to beneficiaries with what may 
be termed natural insurable interest, but 
it is peculiarly true as to life insurance 
, to protect a partnership or a corporation. 





Rests Purely on Indemnity 


| ‘The law regards the right of a partner- 


ship or corporation to become a benefi- 
ciary at all as resting purely on 
indemnity. Life insurance with a part- 
nership or corporation as its beneficiary 
‘must, and can be legally procured only to 
the extent of indemnity for the loss to 
ithe business caused by the death of 
‘partner, official or employee. Its aim 
and requirement are to ‘accomplish al- 
ways avoidance of a loss. The law does 
not tolerate that business life insurance 
shall ever result in gain or profit to 
anyone. 

So it is submitted that as life insur- 
ance to protect business is not specifically 
designated in the act, it is not within 
its inclusion, nor within the intendment 
ef Section 213. This section defines profit, 
gain and income only. So much then as 
to the affirmative part of Section 213. 


Exclusions Are Given 





George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 








Now this same Section 213, after the 
specific enumerations of gross income 
auoted, sets out what shall not be in- 
cluded as gross income. In this exclusion 
,it mentions life insurance paid to an 
individual beneficiary or the estate of the 
‘insured. Leaving out the question whether 
'an individual beneficiary may be deemed 
not to be a partner or a corporation, it 
may be conceded that partnerships and 
corporations taken as beneficiaries are 
not specifically exempt from income tax- 
ation on the proceeds of life policies paid 
to them. It seems beyond argument true 
that the failure to exempt cannot be con- 
sidered as equivalent to specific inclusion. 
The inclusion must be determined by the 
enumeration quoted under the affirmative 





part of Section 213 or not at all. The 





We Want q Must Be An Ohio Man, 


S ‘ Have a ——— of from Se oe ie 
tion annually, an able 
upvervisor personal produc 
2 
for Ohio 


references. 
Address 


Security Life Insurance Company of America 
1101 The Rookery, Chicago 


question is precisely the same as if no 
exclusion was specifically given to any 
kind of life insurance. 

This then presents the entire question 
of the alleged right to tax any form of 
life insurance as income under the 
present revenue act. The Treasury rul- 
ing is not a final decision. But as yet 
no judicial decision seems to have re- 
viewed it. 


Construction Is Supported 


That the insistence here urged presents 
a proper construction seems supported by 
clause (d) of Section 215 of the statute. 
This clause provides that no deduction 
in computing income shall be made on 
“premiums paid on any life insurance 
policy covering the life of any officer or 








employee.” If the proceeds be income 








to furnish first class personal and business 
Pioneer Life Insurance: Co. || HOTEL WISCONSIN 


of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President HEADQUARTERS for INSURANCE MEN 
EVERYTHING NEW BUT THE NAME 500 Roome-400 with Bath 





why not? Expenses in earning manifest 
profits, gain and income are deductible. 
If life insurance be income, why not de- 
duct cost of its maintenance? If the 
proceeds be taxed and the premium be 
taxed also, life insurance is not on an 
equality with earned income. The justice 
of taxing the premium by forbidding its 











| deduction in computing income, is appar- 
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ent, however, if the act does not include 
life insurance as income at all. 


Avoidance of Taxation 


Some astute suggestions may be made 
of feasible plans for avoiding the taxa- 
tion of the proceeds of life insurance to 
protect the business. Some of these 
methods may be employed where the 
amount is large enough to justify the 
attempt if the Treasury ruling be sus- 
tained by the courts. The fund may be 
paid possibly to a trustee named as ben- 
eficiary or assignee, a trustee charged 
by a declaration of trust to hold the fund 
to indemnify for current losses of the 
business. Thus it would reach the busi- 
ness only as losses occur, the title to the 
fund itself would vest legally in the trus- 
tee and only equitably in the business. 
So it might be taxed as a trust merely 
under the act. A contract to procure 
indemnity is not only recognized but 
rather favored in the law. <A business 
may procure casualty insurance, it may 
procure fidelity bonds on employees, it 
may insure its accounts, purchase indem- 
nity against profit and loss debits. A 
firm or corporation large enough may 
operate its own insurance department, 
provide for insuring its hazards through 
a special organization, conducting in 
effect its own private insurance company 
for these purposes. 
sibly be done through the proceeds of 
life insurance on partners or officials. 
To create a trustee for such a purpose 
is easy. It is doubtful if such a trust 
would be held an evasion of the income 
tax law. 

Federal Estate Tax 


It is not deemed advisable here to 
make more than reference to the federal 
state tax sections (400 to 410) of the 
revenue law. We should find if we closely 
analyzed these sections anomalies as 
great as those pointed out under the in- 
come tax provisions.. The Treasury De- 
partment does not claim that the federal 
estate tax provisions cover life insurance 
when paid to a partnership or a corpo- 
ration. No attempt is contemplated to 
tax the estate of the insured for any 
part of the proceeds of any policies on 
his life paid to a partnership or corpo- 
ration. 

Some life insurance men seem confused 
as to this. The federal estate tax sec- 
tions of the revenue law have no bearing 
at present on the questions here dis- 
cussed. So in considering the present 
advisability of procuring business life 
insurance the estate tax may be disre- 
garded. 


Baker to Entertain Agents 


Danford M. Baker, vice-president of 
the Pacific Mutual Life, has invited 
about 100 of the representatives of the 
company in Chicago to be his guests at 
a luncheon at the Morrison Hotel Sept. 
19, for a discussion of new policies and 
business conditions. 


Edward Friederich of Lomira, Wis., 
has been appointed a special agent of 
the New England Mutual Life, working 
under L. S. Keeley of Mayville, repre- 
sentative in Dodge county. 


WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 

ine companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


fice. 





We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 











The same may pos- ' 








LIFE AGENCY CHANGES 




















CULLING RETURNS TO COAST 


Eastern Executive of Pacific Mutual 
Life Leaves Chicago to Re-enter 
Field Work 





A. F. Culling, eastern executive of 
the Pacific Mutual Life, with head- 
quarters in Chicago, will relinquish that 
post Oct. 15 to carry out a long cher- 
ished plan to return to the Pacific 


working west gradually. His head- 
quarters for his new work will be at 
the home office of the company at Los 
Angeles and his territory will be 
Southern California. His work will be 
primarily with the life department. 

| Mr. Culling has been in Chicago for 
seven years, with general supervision 
over all of the company’s activities 
east of the Rocky Mountains, and hav- 
ing especial charge of the health and 
accident work. He has peen with the 
Pacific Mutual for 19 years, entering 
the employ of the company at Denver, 
Colo., and was connected with the 
home office for eight years before tak- 
ing the Chicago post. 

His successor has not been selected 
as yet. D. C. MacEwen, assistant sec- 
retary of the company, will take 
charge of the work in Chicago, tem- 
porarily, until a new eastern executive 
is chosen. 








W. W. Williamson 


W. W. Williamson, for the past three 
and a half years an agent in the Chi- 
cago office of the Phoenix Mutual Life, 
has been appointed manager of the com- 
pany at Chicago. For the past two years 
the Phoenix Mutual has been represented 
in Chicago by Freeze & Girardin. A few 
weeks ago Mr. Freeze resigned to go 
with the Pacific Mutual in Chicago. Mr. 
Girardin will continue as general agent 
of the Phoenix Mutual in Chicago with 
offices at another location. 

Before going into the life insurance 
business, Mr. Williamson was for a num- 
ber of years at the head of a large manu- 
facturing concern in Philadelphia, Pa. 





Life Agency Notes 


Eli A. Schweiger, special agent of the 
New York Life at Jefferson, Wis., a 
town of 3,000, wrote more than $200,000 
of new business during the past year. 
Mr. Schweiger has been writing life con- 
tracts only a little more than three years 
and his production is within a county of 
less than 50,000 population. 


M. T. Canfield, general agent of the 
Old Line Life of Milwaukee. with head- 
quarters at Antigo, Wis., earned first 
rank among all general agents of the 
company for August by reporting a 
total of $312,800 of new business, all of 
which was written in the Antigo district, 
one of the most sparsely settled sections 
of Wisconsin and the heart of one of the 
largest hardwood timber belts in the 
north. 











WITH INDUSTRIAL MEN | 





Company Enters Ohio 


The Mutual Life of Baltimore, a com- 
pany which has heretofore confined its 
operations to Maryland, has been ad- 
mitted to Ohio and has opened a district 
at Cleveland at 1614 Euclid avenue. Actu- 
ary Chas. E. Ewell is at present in charge 
of the office and has already secured 
quite a number of agents. Later a su- 
perintendent will be appointed. 


Mack to Chicago District 


CINCINNATI, O., Sept. 16—The West- 
ern & Southern announces the appoint- 
{ment of G. W. Mack as superintendent 
, of the new Irving district in Chicago. 

For nearly eight years Mr. Mack was 

agent and assistant superintendent in 

Cincinnati, and for the last six months 

has been inspector in Chicago territory. 

The appointment of superintendent for 
‘the new Cleveland district is expected 
| to be announced next week. 


coast to re-enter field work. He will | 
make the trip to the coast by motor, 








JOHN_P, MUNN..M.D 
"PRESIDENT} 
FINANCE COMMITTES'_ 
CLARENCE H. KELSEY 
Pres. Tithe Guarantee and Trust Co., 


WILLIAM H. PORTER 
) Benker 7” 


EDWARD TOWNSEND 
Pres. laporters @ Traders Nat. Bank. 








SUARANIELD 









« Good men, whether experienced in life 
‘insurance, or not, may. makeé direct con- 
‘tracts with this company, for a limited ter- 
Titoryif desired,andsecure forthemselves, 
inYaddition: to* first, year’s commission, a 
renewal interest insuring an income for 
¢ futures¥ Address the Company at its 
Home Office, No. 277 Broadway, N.Y!" 



































National Life Insurance Company 


MONTPELIER, VERMONT 





FRED A. HOWLAND, President 
A MUTUAL COMPANY 


Which for 


SIXTY-NINE YEARS 


Has protected the 


HOME AND FAMILY 





EDWARD D. FIELD, Superintendent of Agencies 








HOME LIFE INSURANCE COMPANY 


of America 


Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Compan 
months next 


issues all modern forms of policy contracts from age 8 
irthday to 60 years. 


Industrial policies are in full immediate benefit from date of issue. 


Ordinary — contain a valuable Disability clause and are guaranteed 


by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 


BASIL 8S. WALSH, Pres. 


JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas. 











Calfornia State Life [nsurance Company 


SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 


Capital and Surplus $700,000 Assets over $3,000,000 


Insurance in force over $28,000,000 
PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 





J. R. KRUSE, Vice-President and General Manager 


























Very Few Life Insurance Men Make Good Without o.0 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. 
UNDERWRITER, 1363 Insurance Exchange, g 
a) ° P 
Chicago, for particulars. oo 


Write THE NATIONAL 
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LIFE INSURANCE COMPANY 


New Insurance paid for in 1918.......... $24,657,927.00 
Total Insurance in force, January 1, 1919. .179,410,731.00 
POD OE Sey Eee T 56 


For information concerning a direct agency connection, address 


50 UNION SQUARE, NEW YORK CITY 





THE GUARDIAN 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New issues in 1919 being paid for at the 


rate of over $35,000,000.00 annually 





T. LOUIS HANSEN 
Vice-President and Agency Manager 














A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 helps our 
we have other adv: 


covering fa 


month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 


CHICAGO, ILLINOIS 


ts considerably, and 
antages that help still more. eprovide banking facilities for 
our Agents in the rural districts. e issue Participating and 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemni isi 
i travel accident only, as may by desired. We issue 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 


Non-Participating 


If you cannot make a full time 








WANTED—+to get in touch with men capable 


of developing General Agencies in north and north- 


western States. 


Our proposition to men of character and ability 


is worth looking into. 


MISSOURI STATE LIFE INSURANCE COMPANY 





Home Office: Saint Louis, Missouri 


M. E. SINGLETON, President. 











for the FUTURE. 


H. M. HARGROVE - 


The Man Who Is Willing---and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 


For Contracts and Territory, Address 


Beaumont, Texas 











We are Papen p 


CONSERVATION OF BUSINESS 


revamping and cleaning up indebted policies for a number of Life Companies, 


standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 
Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, 





Iiinots 











TALKS WITH EASTERN OFFICIALS 





The Metropolitan Life is going out 
into the general field and taking re- 
insurance from other life companies. 
M. W. Torrey is head of the reinsur- 
ance department, he having formerly 
been president of the Manhattan Life. 
The Metropolitan evidently sees a 
good field in the reinsurance market. 
A big strong company like the Metro- 
politan naturally will attract much 
business to it. 

* 

Undoubtedly considerable bad feel- 
ing has arisen in certain quarters be- 
cause of the defeat of the measure in- 
troduced in the Massachusetts legis- 
lature providing for preliminary term 
valuation. The retaliatory measure in- 
troduced in Illinois. providing that no 
companies from another state should 
be licensed in Illinois if those states 
refused to license Illinois companies 
because of its valuation basis, did not 
get very far, but it showed a come- 
back at Massachusetts companies. 
Some of the younger companies object 
to the competitive method of agents 
of eastern companies that tell a pros- 
pect that such and such a company may 
be all right, but it would not be al- 
lowed to do business in Massachu- 
setts or New York. This is an argu- 
ment that has wrought much damage 
in competition. 

Maryland a few years ago passed a 
full reserve law which set some of the 
western companies to wondering if 
other eastern states might pass similar 
statutes. Pennsylvania is one of the 
eastern states that attracts western 
companies. In every session of the 


legislature there is a full reserve bill 


introduced, but it has never met with 
any favor. While most of the west- 
ern companies have no desire to op- 
erate in the far east at this time, be- 
cause they have plenty of territory in 
the west, yet they do not like to have 
the argument used in the field that 
they are not able to comply with the 
requirements of this state or that be- 
cause of the reserve laws. The mem- 
bers of the Life Presidents Association 
do not take any part in introducing 
full reserve measures and are content 


to let matters rest as they are. The 


American Life Convention naturally is 
an emphatic champion of preliminary 
term reserve. There is some talk of 
bringing up that subject before the In- 
surance Commissioners Convention to 
get a non-partisan resolution passed 


dealing with preliminary term. Insur- 


ance Commissioner F. H. Hardison of 
Massachusetts was one of the bold op- 
ponents of the preliminary term bill 
in the Massachusetts Legislature and 
he rallied to the cause a number of 
officials of eastern companies. In 
some circles, Commissioner Hardison’s 
action is accredited with being the 
cause of his losing his position, because 
a measure had been introduced in the 


legislature extending the time of his 


retirement. Commissioner Hardison 
was forced to retire because of the age 
limit. The senators who were back 
of the preliminary term bill saw to it 
that the act prolonging his tenure did 
not pass. It would have given Com- 
missioner Hardison five more years in 
office. ° 














Seen and Heard 








What They Are Talking About 
In Office and Field 








that he does not have time to talk 
technicalities to his prospects. When 
the life insurance companies wake up 
to the fact that their best salesmen sell 
life insurance and not trimmings, they 
will be more interested in “planting” 
in general insurance offices, and will 
find it easier to interest the general 
offices. 














BEST AGENCY MATERIAL 


The tendency of the times toward 
the handling of the complete lines of 
insurance is shown by the advertise- 
ment of a Detroit local agency in a 
recent issue of THE NaTIONAL UNDER- 
WRITER. The local agency believes it 
can handle life insurance effectively 
and is advertising for a company. 

Local fire insurance agents at various 
points have demonstrated that life in- 
surance is a profitable line for them, 
but life companies do not very often 
seek general insurance agents as rep- 
resentatives. Probably it is harder to 
convince a local fire insurance agent 
that he can sell life insurance than it is 
to convince a teacher or a shoe clerk 
along the same lines. This should not 
be so. Life insurance essentially is 
much simpler than fire or tornado in- 
surance and an agent who confines 
himself to essentials will have more 
time for selling and more success in 
it than one who tries to tell the in- 
sured too much. 

Recently there was submitted to THE 
NATIONAL UNDERWRITER a proposal to 
publish a booklet on “Life Insurance 
Salesmanship.” The principal reason 


| for rejecting it was that the form of 
; canvass outlined began with instruct- 


ing the prospect on the technicalities of 
life insurance. A life agent can nearly 
always avoid technicalities. He must 
be prepared to answer questions intelli- 
gently, but he should not stir them up. 
What an agent needs to know about 
life insurance is really less than what 
he must know about forms and clauses 
in fire insurance. 

H. B. Rosen’s record on number of 
policies is as wonderful as his show- 
ing on amount written. It is a safe bet 








Heavy Death Claims 
on New Policies 








ACCORDING to the Connecticut in- 
surance report, thirty-two com- 
panies paid $14,004,156 in death claims 
last year on policies issued in 1918. 
These policies had been in force during 
a period averaging six months. In 
1917 the same group of companies paid 
$3,547,072 on policies issued during that 
year. This will, in a measure, indicate 
the high death rate in 1918 among in- 
sured who had been examined and ac- 
cepted within a few weeks or months. 
If figures were available showing the 
amount paid by life insurance com- 
panies in 1918 under policies that had 
been in force less than one year, it is 
probable that the total amount of such 
claims would amount to upwards 0 
$25,000,000.—Phoenix Mutual Field. 





DICKENS ON LIFE INSUR- 
ANCE 


(Plus the Fact That He Carried 8 
Policy for £5,000) 

No matter what may be the 
object of your solicitude—be in- 
sured—whether you are think- 
ing of the maintenance of gen- 
eral health, or of comfort of 
competence of your old age, oF 
of the interest of wife and chil- 
dren when you may be no more, 
the provisions for your boy, oF 
the wedding portion of your 
daughter—never mind the sub- 
ject—be insured.—News Letter. 
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Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 


reinforces the Provi- 


dent agent’s canvass 
for long endowment. 
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SAGE COUNSEL GIVEN 
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COMMENT BY J. B. REYNOLDS 





President of the Kansas City Life 
Reviews Its Career and Takes 
Look Forward 





The Kansas City Life on Aug. 1 
reached the fifteenth anniversary of 
the reorganization of the company. 
The man who is responsible for the 
magnificent results of this institution 
is President J. B. Reynolds. His com- 
ment, therefore, in connection with the 
anniversary is of interest. He said: 

The company has practically been built 
to its present strength in 15 years, for 
more business is being issued and paid 
for in a single month now, than formed 
its total in those days. -While these 
years have been filled with strenuous 
effort, the result fully warrants us in 
saying they have been crowned with 
success. While we have a pardonable 
pride in past achievements, we do not 
mean “to live in the past,” but look 
forward in confidence to a continuation 
of steady substantial growth in the fut- 
ure. AS we grow in size and strength, 
eur responsibility increases and like- 
wise our opportunity. With $170,000,000 
of business in force on the lives of 
89,000 persons in the western half of 
the country and with an agency organi- 
zation second to none, the future of the 
company is assured. It only remains to 
wield these forces in such a manner as 
to assure the most perfect.and symmetri- 
cal growth. 


Apex Is Reached 


If there ever was a time in the history 
of life insurance soliciting when the 
agent can fit his work to his ideals, that 
time is now, when the apex of feeling 
in favor of the system has been reached, 
when each man is taking stock of his 
need for protection and figuring on how 
much more insurance he should take to 
adequately protect his family, and when 
everyone feels that life insurance is the 
answer to that risk of poverty which 
has so long haunted every one of poor 
or moderate circumstances. The agent’s 
work is no longer 90 percent persuasion 
and 10 percent selection of policy and 
risk but can be reversed and 90 percent 
of his time may be given to the proper 
selection of policy and risk. In fact 
there is a growing demand upon the 
agent to be an expert insurance man, 
whose counsel may be relied upon to 
select the kind of policy that is best 
suited to the man. The agent’s pro- 
fessional standing has greatly improved. 
His influence in the community should 
likewise improve, providing he accepts 
his opportunity to rise with his profes- 
sion. The company’s standing in a com- 
munity is almost in direct ratio with 
the agent’s reputation for square deal- 
ing. It is not enough that the agent 
should protect the interest of his client, 
he must also protect the company with 
the careful selection of prospects, giv- 
ing attention to habits, family history, 
reputation and general health. Atten- 
tion to these points wins for him the 
reputation of being careful and at the 
same time strengthens his company lit- 
erally and much more in the minds of 
his patrons. 


Old Policyholders 


Too much attention can not be paid 
to old policyholders. We are of the 
opinion that at this time a recanvass, 
with a view to increasing their insur- 
ance, would yield large returns in appli- 
cations. Do not neglect to take advan- 
tage of the opportunities which are yours 
because of our past achievement. The 
influence of old policyholders is a valu- 
able asset to the company and especially 
to the agency representative. Yours is 
the opportunity for greater success. The 
road gets easier aS we advance. A fut- 
ure bright with hope looms before us. 
Service only is the watchword and your 
company is anxious to back you up in 
the best life insurance service that can 
be given. 


George T. Butler, a well known agent 
of the Mutual Life of New York, died at 
Crand Forks, N. D., of acute appendicitis 
last week. He was taken sick while 
working near Grand Forks and died four 
days after being taken to a hospital. Mr. 
Butler was born in London, England, in 
1864. He was prominent in Masonic cir- 
cles in North Dakota, being class director 
of Dakota Consistory, Fargo. 
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EQUITABLE LIFE OF IOWA | 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 
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Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 

















Midland Mutual Life 


Insurance Company 


Columbus. Ohio. 
W. O. Thompson, President 






































G. W. Steinman, Secretary 























“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 








Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00 a Year 


Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS, CITY, MO. 
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HE Farmers National Life In- 


surance Company of America 
has openings for general and local 
agents in Iowa, [Illinois and 
Indiana. Address the company, 
Farmers National Life Building, 
Chicago, Mhinois. 



























EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 





DENVER, COLORADO 




















Frans Nelson, President : pIWEAL TH J. Uehling, Secretary 
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The “Giant of the West’? 





















Southland Life Leomnaste. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 
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We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you belieVe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I, A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 





















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORE 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Addrese 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUPFALO N Y. 


| he could, promising them dollar for 


| prospered. 
| time he kept his promise to his credi- 


' re-building his personal fortunes for 


‘ surance” I argued, “The very fact that 

































The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to hich class representatives. For terms 
au. territury, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 























WELVE years ago, this month, a 
private banker in a fast growing 
city of the far-flung west failed in 
business. It was a clean, honest failure 
as such things go. The banker settled 
his liabilities with his creditors as best 


dollar in time, if he lived. He was 
widely known as an upright, honorable 
man whose word was as good as his 
written obligations and his creditors 
were content. 

The banker set out to re-establish 
himself. He went into the real estate 
business with ardor and energy. His 
friends flocked to his support and he 
In a remarkably short 


tors. 
dollar. 


He paid them off dollar for 
Then he turned to the task of 


he was known as a money-maker. 
About this time the writer called upon 
him and asked him to take an insur- 
ance policy. 

“I cannot afford to do so,” replied 
the banker, with conviction, “I need 
every dollar I can put my hand on to 
carry through the projects I have on 
hand.” Ps 

“You can’t afford not to take life in- 


you have such important projects on 
hand; projects which depend so much up- 
on your own life, demands that you take 
a policy—now.” 

“There’s somethng in that,” he ad- 
mitted, “But it is out of the question 
right at this time. Perhaps later.” 

a s s 


I had never witnessed a case where a 
man put so much work and energy, so 
much of it himself, so much of his life 
into his business as this fine man did 
during the next two years. At the end 
of that period he was on the way to 








COST OF PROCRASTINATION 


CONTRIBUTED 





wealth once more. Then he came to me 
of his own accord and said, 

“I am ready for a good, big life insur- 
ance policy.” 

“Fine!” I cried, “Let’s go.” I took him 
into our medical examiner. He was flat- 
ly rejected. The strain had been too 
great; his health was fatally impaired, 
though up to that hour neither he nor 
anyone else had suspected it. 

Again and again he tried for life in- 
surance, each time with the same result. 
Too late. 

The banker continued his work of re- 
habilitating his fortunes. He acquired a 
large tract of land adjacent to his home 
city and put on a new addition. He spent 
every dollar he had or could raise upon 
the real estate to make it a select resi- 
dential district. It took at once. Many 
of the best people of the city bought 
there and built fine homes. 

He stood to make a fortune. Every- 
body said “Well, Smith has come back. 
I knew he would.” Everybody was glad 
with Smith. 

a & 

One morning, a month or so ago, the 
city was shocked by the news that Smith 
had died during the night—suddenly. 

“But he has left his family well pro- 
vided for’ was the often heard com- 
mentary. 

Alas! he had not. The estate was so 
involved that it was placed in the hands 
of trustees to work out. Came a time, 
a few days ago, when the entire holdings 
went for a meagre $250090 indebted- 
ness. The syndicate which took the ad- 
dition over for that sum will make a 
mint of money out of it—but the banker's 
dependents are in poverty to-day. 

The sum of $25,000 life insurance would 
have saved it for them, made them weal- 
thy in time to come. 

But he didn’t take it when he could. 

Can you not picture the mental agony 
of this good man as he lay dying in the 
night—alone—knowing the price his 
loved ones would pav for his neglect? 

I can but I don’t like to. 





FACTS AS TO LONGEVITY 








S OME interesting facts as to longev- 
itv are given by Secretary W. P. 
Kent of the North American Life. 
He says: 

“Many men when being solicited fer 
an income policy frequently raise the 
objection that the majority of men die 
before age 65 and that even if they 
reached that age the chances are that 
few years remain in which to enjoy 
the income. 

“Statistics show that of 1000 men in- 
sured at age 30 only 441 will have died 
before age 65 and their beneficiaries 
benefited accordingly. Those living to 


559 men will live to be 65 years old. 
442 men will live to be 70 years old. 
312 men will live to be 75 years old. 

183 men will live to be 80 years old. 

“If it is an advantage for a man to 
provide for an income at age 65, 
through a life insurance policy, what 
about a woman? 

“Statistics show that of 1.090 women 
insured at age 30 only 307 will die be- 
fore age 65. Those living to receive 
an income are as follows: 

693 will live to be 65 years old. 

587 will live to be 70 years old. 

456 will live to be 75 years old. 





receive an income are as follows: 


307 will live to be 80 years old.” 
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SIMPLICITY AS AN INVESTMENT 








HE NEW YORK LIFE says that 

one argument to put before people 

about life insurance is the sim- 
plicity of it as an investment. The 
company says: 

It practically takes care of itself, 
providing the premiums are paid. A 
man can’t lose his all through it as is 
the case frequently in other invest- 
ments. Any who save their money and 
try to invest it in real estate or stocks 
or other forms of security, know how 
insecure those investments often are, 
how difficult it is to keep an invest- 
ment from slipping away through care- 
lessness or neglect or just pure cussed- 
ness. If a man puts his money in life 
insurance, even though he forgets about 
the payments, even though he is care- 
less and lapses his policy, or loses his 
policy, the company is always on his 
side bringing to him or his beneficaries 
the realization that money put into life 
insurance is the most stable form of 
investment in times of trouble. 

x 





An instance of this met our attention 
the other day in a letter of apprecia- 


tion from a widow. Her husband, 
Joseph J. Lewis, of Rochester, N. Y., 
had died of appendicitis. When the 
time came to settle up his insurance 
she found that two policies, applied 
for three years ago, had lapsed for 
non-payment of premium. She feared 
that their value was lost. But the ex- 
tended insurance clause in the policy, 
the company informed her, would take 
care of her husband’s oversight. and 
instead of having no value, as she had 
expected, she received the company's 
check for two thousand dollars. If a 
similar set of circumstances had taken 
place in connection with her husband’s 
investment in practically any other 
similar direction, it might have been 
necessary to call in a lawyer to save 
the rights and equities of the widow in 
her husbard’s property and straighten 
out the difficulty, if indeed part or all 
the money had not been lost. By con- 
trast life insurance money went to her 
automatically, without delay, with no 
trouble, ard at no expense. No won- 
der Mrs. Lewis is a friend of life in- 
surance. Widows always are. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 





We will insure the whole family! 
Any plan, any age, either sex! | 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














ACTUARIES 


a, F. CAMPBELL 


CONSULTING 
ACTUARY 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
| J. HAIGHT 


CONSULTING 
ACTUAR * 


811-812-813 Hume-Mansur Bidg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 
Chemical Building ST. LOUIS, MO 


T.? 3. McCOMB 


gous SELOR AT LAW 
ONSULTING ACTUARY 
routes aan Surrender B ccgon pate Cane: 
Valuations and Examinations 
ay and all life Insurance oy a 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
* ACTUARY 


Telephone 1223 Assuciation Buildia 
Central 3462 19 S. LaSalle St., CHICA 


ARRIS E. VINEBERG 


Feslow Actuarial Seciety of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 























' insurance were among the principal 


| offered should be given very mature 
| study by the actuarially trained mem- 


FRATERNALS TAKEN UP 


COMMISSIONERS’ RESOLUTIONS 





Steps Taken to Put Then on Sounder 
Basis; Gain and Loss Exhibit 
Discussed 





HARTFORD, CONN., Sept. 16— 
The future of fraternal organizations, 
revision of the gain and loss ex- 
hibit, annuity tables, proper reserves 
for sub- standard risks and the possi- 
ble influence of prohibition upon life 


topics of especial concern to life un- 
derwriters considered at the fiftieth 
gathering of the National Convention 
of Insurance Commissioners. As the 
subjects were all of a highly technical 
nature, little general discussion fol- 
lowed their respective presentation by 
selected speakers, the commissioners 
generally feeling that the propositions 


bers. 

It was agreed that the convention 
view sympathetically the attempts of 
all fraternal organizations to place 
their rates upon a safe basis, a senti- 
ment that crystallized in the adoption 
of these resolutions: 


Resolutions on Fraternals 


That the convention reaffirm its for- 
mer deliverances for the safeguarding of 
the interests of the members of fraternal 
societies and the perpetuation of their 
organizations. 

That the convention again condemns: 

The failure of some societies to make 
the necessary preparation to be in posi- 
tion in 1920 to comply with the provi- 
sions of the Mobile bill and New York 
conference amendment. 

The bartering and selling of societies 
in so-called mergers in the interest of 
officials and professional brokers and the 
most shameful disregard of the rights 
of members. 

Non-segregation of the reserve of 
members in adequate rate classes. 

In making valuations on a false or 
improper basis. 

That the convention demands adequate 
rates, proper segregation of reserves, 
fairness and justice to the membership 
in mergers and that no new members 
be admitted after Jan. 1, 1921, except on 
adequate rates. 

That this committee be directed to 
prepare and report to the December 
meeting of this convention proper and 
necessary laws to be recommended to the 
several states for adoption. 

That the committee on blanks be di- 
rected to prepare and report proper blank 
torms for valuation and a gain and loan 
exhibit. 

That the convention most heartily ap- 
proves of the recent action of the 
National Fraternal Congress at Detroit 
and invites its continued co-operation 
in this work. 

That this convention commends the 
action of those societies that have re- 
adjus.ed their rates on an adequate basis 
and urge their members to co-operate 
to the fullest extent as the only way 
in which they can get the protection de- 
sired in a continuance of their societies. 


Gain and Loss Exhibit 


It was the conclusion of Actuary 
Wheeler of the Massachusetts department 
that the gain and loss exhibit now used 
does not properly show the operations of 
the life insurance companies, a conclu- 
sion shared in by his official associates. 
To remedy the defects complained of, 
it was agreed that the convention appoint 
a committee from its actuarial mem- 
bers to confer with a like committee of 
the Actuarial Society of America upon 
the general subject. 

Owing mainly to the absence of reliable 
tables upon which to base annuity rates, 
it was asserted that all life companies 
are now losing money upon their an- 
nuity business, a condition that is not 
likely to improve in future, because of 
increasing general longevity and prob- 
able decreased interest earning, unless 
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CONSULTING ACTUARY AND EXAMIN 


804-806 Security Building 
DES MOINES, IOWA 


more reliable tables be employed in rate 
making. As a committee of the Actuarial 
Society of America, under the direction 
of Actuary Hunter, of the New York 
Life, is now engaged in preparing such 








“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 



































General and Local Agents 








Contracts With Very Attractive 
Perpetual Renewals 








We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. © TERRITORY: Indiana 








Gary National Life Insurance Company 


Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 
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revised tables, the convention, at the sug- 
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Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 


Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 








OL TIS 











Can use a few high-grade stock salesmen who can 
furnish references. 





* =—ADDRESS OR CALL: 


GARY NATIONAL ASSOCIATES COMPANY 


Gary Theatre Building GARY, INDIANA 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Iseusd 
. 31—1888.... $ 104,307 889,073 1889-1898...... $ 2,128,182 
ees at + 1,505 . 8,392,902  1899-1908...... 12,088,346 Siewees 
1908. 3,621,170 43,443,633 1909-1918... 35°887,982 2,199,357 
1918.... 15,758,208 148,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 






















The Company That 
Leads Them All In Kansas 


Produced more new business last month 
than during any previous August in its 
entire history. 


The Farmers and Bankers Life 


Insurance Company. 
WICHITA KANSAS 
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The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 
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’) The QHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. ° 
: deem LATEST POLICIES AND AGENCY CONTRACT Sires tHe 


Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
















qe OF GUR We hie a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


One 


DETROIT 
MICHIGAN 




















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA. LIFE INSURANCE CO. 
PHILADELPHIA 











gestion of Mrs. D. N. Rolph, deputy com- 
missioner of Colorado, took no action in 
the matter at this time. 


Jones Addresses Commissioners 


By special invitation Col. R. G. Chol- 
meley Jones, director of the Federal War 
Kisk Bureau, addressed the commission- 
ers upon the operations of that branch 
of the government service of which he 
is the head. While it is true, he ad- 
mited, that fully three-fourths of the in- 
surance previously carried upon the lives 
of men in the military service had 
lapsed, he was confident that once new 
legislation pending before congress (and 
since adopted by that body) had passed, 
the lapses will markedly decrease in 
number, and many who had cancelled 
their policies would seek reinstatement. 
As indicating the handicap under which 
the Bureau is laboring, Col. Jones said 
that during the past eight months no 
less than 5,000,000 letters had been re- 
ceived, the great majority of them calling 
for replies; this, in addition to the cor- 
respondence initiated by the office. Claim 
settlements were now fully up to date, 
and with the staff working more effi- 
ciently every day Col. Jones felt sure 
that the criticism lodged against the 
Bureau for its dereliction in this respect 
in the past would no longer be heard. 
He asked that the commissioners lend 
their every aid in perfecting the opera- 
tions of the War Risk Bureau. 








Farm Values and 
Mortgage Loans 

















CINCINNATI, O., Aug. 
speculation in farm lands reacts 
unfavorably on life insurance com- 
panies through their loan departments 
depends on several factors, but chiefly 
on the conservatism of the field force 
personnel that inspects farm proper- 
ties on which application for loans has 
been made. If this force is conserva- 
tive, skilled in the appraisal of farm 
values and conversant with governing 
conditions of farm values in its terri- 
tory, there is no reason why a com- 
pany should loan more than a legiti- 
mate proportion of the real value of 
a property, even though its speculative 
value may have been enhanced 100 per- 
cent. 


Law Encourages Conservatism 


The law governing farm loans by life 
insurance companies is framed to en- 
courage conservatism. Under the law, 
no life company can loan more than 
50 percent of the real value of a farm 
property. Then enters the question, 
“what is the real value?” That ques- 
tion must be settled by the company 
appraisers, who should be so conver- 
sant with conditions in the territory in 
which the loan is to be made that they 
can come within measurable distance 
of actual value; although even then it 
is largely a matter of opinion. 

The Union Central is the only large 
company which limits its invested funds 
to farm loans—this with the excep- 
tions of its special purchases of Liberty 
bonds and its advances to policyhold- 
ers on the security of its own policies. 
Its practice, therefore, may be taken as 
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most of them have been with us for 
years. Under the circumstances we 
are not much afraid that we shall make 
a loan against a speculative value. It 
often happens that we receive applica- 
tions for a loan of $10,000 on a farm 
for which a man is paying $20,000. Our 
man goes out and inspects and ap- 
praises it, and advises us that the ac- 
tual value is $19,000, or $18,000, or even 
$17,000, with recommendation that the 
loan be made at 50 percent of these 
figures. 
“Frequently men who are not fami- 
liar with the law governing our loans 
apply for 70 or 75 percent of the value 
of their property. The field man in- 
spects and appraises the place and 
recommends a loan of 50 percent of 
the appraised value. This is nearly 
always satisfactory to the owner, and 
gives us good security for our money.” 
At present the company is making 
most of its loans in Kansas, Nebraska 
and Texas, but is heavily represented 
in Indiana, Iowa, Minnesota and the 
Dakotas. Asked why its loans are not 
placed in Wisconsin and Michigan, 
whereas the surrounding states are 
liberally sprinkled with Union Central 
loans, Mr. Clark replied that it is 
largely a matter of organization. The 
men in the surrounding states are long 
established, energetic and conservative, 
and always can place more loans than 
the company can take. Under the cir- 
cumstances it prefers to favor their ter- 
ritory, and give them all the business 
it can, rather than to open new terri- 
tory. 


War Risk Changes Likely 


WASHINGTON, D. C., Sept. 16—Import- 
ant changes were forecast by the debate 
this week in the house of representa- 
tives on the bill to amend the war risk 
insurance act. Most of the amendments 
adopted by the interstate and foreign 
committee to be incorporated in the bill, 
which it has framed to cure the defects 
of the existing act, have to do with 
detail, which, although important in the 
administration of the law, do not essen- 
tially change the nature of the govern- 
ment insurance now offered to the 
soldiers. Most of them are designed to 
meet problems which have arisen in the 
last few months and to remedy injustices 
which the original act caused. 

The greatest of the difficulties which 
the Bureau has faced, however, that is, 
the refusal of the soldiers to renew or 
convert their policies because of the pro- 
vision that death benefits shall be paid 
in 240 monthly payments, is remedied by 
the pending bill. It is provided that 
payments shall be made extending over 
a period of three years. 

The new measure also provides for the 
establishment of proper reserves. 


John G. Eaton 


John G. Eaton, manager of the Mis- 
souri State Life at Fort Worth, Tex., 
has been given supervision of the Dallas 
agency of the company. He will main- 
tain offices at both Fort Worth and Dal- 
las. Mr. Eaton has been with the com- 
pany at Fort Worth for the past ten 
years and has made a splendid record. 





exemplary of the practice of other con- 
servative companies, making the same 
kind of investments. 


Expect Growth in Farm Values 


“The machinery of the loan depart- 
ment is adequate to care for any actual 
increase in farm value,” said Assistant 
Treasurer J. R. Clark, Jr., in direct 
charge of the farm loan department. 
“We expect a normal, healthy growth 
in farm value, due to improvement of 
the property itself, better roads and 
other means of communication, and 
the introduction of more modern meth- 
ods. If there is not an increase in 
value of a farm on which we have made 
a loan, then if the loan comes up for 
renewal, we want to know why the 
value has not increased. 

“Our field force, making farm ap- 
praisals for the placing of loans, is 
made up of conservative men, skilled 
in the circumstances and conditions 














governing values in their territory, and 


Life Notes 


Rev. Benjamin Franklin Bates, the 
oldest superintendent of the Prudential, 
died Sunday of heart disease at his home 
in Brooklyn. 


Vice-President Edwin A. Olson of the 
Mutual Trust Life of Chicago, has re- 
turned to his office from a two months’ 
trip abroad, having been through Eng- 
land, France and Scandinavia. 


The total examined business of the 
Bankers Life of Des Moines for the first 
eight months of the year amounts to 
$55,000,000. The average monthly _pro- 
duction for the three summer months of 
the year was over $7,000,000. Every in- 
dication is that the company will sub- 
stantially exceed its aim of $80,000,000 
for the year. 








For $2.50 you can secure the most com- 
plete volume on life companies, their 
financial statements, policies, rates, divi- 
dends and practices—the Unique Manual- 
Digest. Order now. The National Under- 
writer, Duttenhofer Bldg., Cincinnati. 
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THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- ° 

ing Industrial 

policies to 

| Ordinary. 
Splendid op- 

| portunities for 

# good men. 






Address 
ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 














Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Gardian tifa 


Madison, Wis. 





C. L. Miller, 
Directing Sales 

















19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. | This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 
The Fidelity operates in 40 states. Full fevei net 
premium reserve basis. Faithfully serving insurers 
since 1878, Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
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FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 





| LOCAL ASSOCIATIONS | 








Denver, Colo.—J. K. Voshell of Balti- 
more, president of the National Associa- 
tion of Life Underwriters, addressed 
about 200 members of the Colorado asso- 
ciation Friday night. The officers of the 
state association are Harry A. Hunsaker 
of the Travelers, president; J. E. Trevor- 
row, vice-president; C. M. Craig, secre- 
tary, and J. Stanley Edwards, manager 
of the Aetna, chairman of the national 
executive committee. 


* * * 


Salt Lake City, Utah—J. K. Voshell, 
president of the National Association of 
Life Underwriters, was a visitor in Salt 
Lake City last week and was the guest 
of the Utah Association at a banquet at 
the Hotel Utah. About 75 members from 
Salt Lake City, Ogden.and Provo at- 
tended. H. Cole Evans, vice-president 
of the association, presided and Heber 
J. Grant, of the Utah Home Fire com- 
pany, and former Governor William 
Spry, made short addresses. 

Mr. Voshell said that life insurance 
will boom as long as the war prosperity 
lasts, but after that it will wane unless 
the 150,000 underwriters of the country 
begin a campaign of publicity. He says 
that $2,000,000 is necessary to conduct 
such a campaign. 

“Today,” the visitor said, “insurance 
on a $70,000,000 basis has been lifted by 
the war into one of the largest of busi- 
ness activities. The war has demon- 
strated the world need of insurance. Out 
of this has come our best policy selling 
argument—that Americans should be in- 
sured, and if properly used this argu- 
ment can be made the best advertise- 
ment the companies have ever had. For 
instance, our company is urging most 
constantly that all soldiers keep up their 
government policies. This might seem 
oor business to urge against lapsed 
policies in cases where we could get a 
chance to insure again. But 4,000,000 
returned soldiers all talking in favor of 
insurance would do us more good than 
all the reinsuring we could get.” 

* * 

Des Moines, Ian.—The Iowa Life Under- 
writers of Des Moines are not for the 
League of Nations. The members tabled 
a resolution putting them on record in 
favor after the hottest session in many 
a month. George Kuhns, president of 
the Bankers Life, introduced a resolu- 
tion asking that the United States sen- 
ate, and especially the Iowa members 
thereof, speedily ratify the covenant 
“without complicating, delaying or in- 
validating reservation.” The fireworks 
started immediately. President J. H. 
Jamieson of the Western Life was on 
his feet opposing the resolution. This 
stirred up B. N. Waller, Robert Orriny 
and J. C. Clapp, who supported Kuhns. 
On a motion to table the vote was a tie 
and Chairman Yost voted aye, thereby 
putting the resolution to sleep. 

* *K Xx 

Sioux City, Ia.—The opening fall meet- 
ing of the Sioux City Association will 
be held at the West Hotel, Saturday 
evening, Sept. 27, and will be in charge 
of the association’s new president, J. C. 
Cook of the Metropolitan Life. 

* * * 

Toledo,O.—The Toledo Association held 
its first meeting after the summer recess 
Sept. 13. The speakers were J. S. Atkins, 
on “The Term Policy—When Is This the 
Best Policy and Why?” and M. K. Smith, 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
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Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 
ALBERT E. AWDE 
7 Supt. of 
W. Madison St. Chicago, Ill. 
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on “The Endowment Policy—When Is 
This the Best Policy and Why?” The 
subjects were well handled and brought 
forth good discussions. 

* * * 

Chicago—The delegates of the Chicago 
Association to the National Convention 
to be held in Pittsburg the week of 
Sept. 29 met at luncheon on Wednesday 
to discuss the program for the big meet- 
ing. About 25 from Chicago will be in 
attendance at the national gathering. 


Life Notes 


Fraternal Victory Day will be ob- 
served in Philadelphia Oct. 11. Sixty 
organizations and 60,000 men and women 
are expected to participate in the peace 
jubilee and parade. Efforts are being 
made to have the pageant reviewed by 
General Pershing, Governor Sproul and 
Mayor Smith and by a large number of 
service men. 

Frederick Windsor Hubbell, treasurer 
and assistant secretary of the Equitable 
Life of Iowa, was elected finance officer 
for Iowa at the meeting of the American 
Legion in Des Moines Thursday and Fri- 
day. The vets did not put up any op- 
posing candidate and elected Hubbell by 
acclamation. Hubbell made an enviable 
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The Agents of the 


New England Mutual Life Insurance Company, 
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After another Year of Splendid Success, 


Face the New Responsibilities resulting 


with the Determination to give 


Generous Service which is making Life Insurance 


A Universal Necessity 


from the War, 


that 


























The Reinsurance Life Company 


of America 


Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive 


Life Reinsurance business. 


REINSURANCE ONLY 


Correspondence Solicited 


H. B. HAWLEY, President 


F. D. HARSH, Secretary 

















Central State 
Life Insurance Co 


St. Louis, Mo. 





Insurance in force - ° 





JAMES A. McVOY 


Vice-President and General Manager 





S 
mpany 





$40,000,000.00 








Once an 
Illinois Life 
Man 


GREATEST 


ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY TREM WELL 
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A:FARM: MORTGAGE 


BEHIND 
EVERY - POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 

7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 


Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 


9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 


Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 


10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 


portunities for our agents—-WE MAKE THE CHANCE ican YOU 
TO MAKE GOOD. 


12—We offer to good clean men a LIFETIME CONTRACT direct with 


the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEConpan: 


PEORIA ——ILLINOIS 





